D1 
57 



































THIS ISSUE CONTAINS THE CASUALTY AND SURETY SUPPLEMENT 


The Western Underwriter 


[Entered as Second-Class Matter February 24, 1900, at the Post Office at Chicago, Illinois, under Act of March 


A WEEKLY NEWSPAPER OF INSURANCE 





3, 1879.) 








TWELFTH YEAR, No. 47 


CHICAGO AND CINCINNATI, THURSDAY, NOVEMBER 19, 1908 








$2.50 per Year, 15 Cents a Copy 








TALKS ABOUT LEGISLATION 


ILLINOIS NEEDS ARE SHOWN 





Able Address of Superintendent Potter 
of the Illinois Department on Fire 
Insurance Measures 





(From a Staff Correspondent) 

Kankakee, Ill, Nov. 16—The fourth 
annual banquet of the local board held 
tonight was notable in the array of 
talent gathered around the _ board. 
Aside from a number of field men, the 
occasion was honored by the presence 
of Superintendent of Insurance F. W. 
Potter of Springfield, General Agent 
Gallagher of the Aetna, General Agent 
Dugan of the Hartford, and Manager 
Marshall of the Firemans Fund, who 
were present as guests of honor. 

It is probable that no local board in 
a city of Kankakee’s size has attracted 
for many years at least such a galaxy 
of distinguished speakers. They came 
as a tribute to the local agents of this 
city whose annual functions have now 
become a fixed event in the yearly cal- 
endar and also no doubt they desired 
to pay tribute to all local agents in the 
smaller cities. The Kankakee board 
always invites the field men of Illinois 
to its banquet and now aims to secure 
some managerial speakers. 

Potter’s Effective Address 

Superintendent Potter made the ad- 
dress of the occasion. He presented 
four matters the administration will 
bring before the next legislature. Mr. 
Potter showed in his talk his desire to 
be fair to all interests, the public and 
insurance people as a whole. He asked 
for the friendly cooperation of all in- 
surance men and urged them to take 
un the question of insurance reforms 
with their legislators. 

Around Mr. Potter’s talk centered the 
impromptu remarks after the regular 
speechmaking was over. He received 
many complimentary references not 
only for the measures he espouses, but 
for the able way he is conducting his 
department. 

Superintendent Potter’s Suggestions 


Mr. Potter in his address said: 

In addressing the state association of local 
agents at the Springfield meeting during the 
past winter, I took occasion to emphasize the 
value of cooperation among fire insurance peo- 
ple, and I consider that value so great and the 
necessity so urgent, that before I begin a dis- 
cussion of the subject assigned to me tonight, I 
want to emphasize what was said at the Spring- 
field meeting. 2 

I believe that some reforms are monemney in 
the fire insurance business, but I do not believe 
that those reforms can be successfully accom- 
plished through the agency of the insurance de- 
parment or of the insurance companies. 

I believe that in order to further this work 
and carry it to a_ successful termination, the 
earnest, active and intelligent cooperation of the 
producers of this business, the local agents, is 
necessary, : 

This cooperation is made more easily pos- 
sible by organization, such as the Kankakee 
local board, and by meetings such as this, be- 
cause at no time, and upon no occasion, do 
thoughtful men become roused to public neces- 
sity, and at no time do they get as close to- 
gether, as when touching elbows at the banquet 
table. 

Tools for Reform 


You have upon this occasion the local rep- 
resentatives of insurance companies, their gen- 
eral and special representatives, newspaper men, 
and the state department, and if that sort of 
an aggregation couldn’t reform insurance laws 
or anything else, it’s hardly worth while for 
anybody else to try. If the interests which we 
represent tonight cannot bring about a needed 
reform, one of two things is true, either no 


(CONTINUED ON PAGE 17) 





The Western Branch Aitna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 


7th floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E, GaLitacuer, General Agent 
Louis O. Koutz, Assistant General Agent 
Jas. S. Gapspan, Gen. Agent, Marine Dept. 








“CLOSELY FOLLOWING THE SAN FRANCISCO DISASTER, 
“THE RECENT CHELSEA CONFLAGRATION IN WHICH 
‘PROPERTY OF THE VALUE OF NEARLY $12,000,000 WAS 
‘*DESTROYED AND AN AGGREGATE LOSS APPROXIMATING 
‘$8,790,000 ENTAILED UPON FIRE INSURANCE COM- 
‘‘PANIES, SERVES TO EMPHASIZE THE IMPORTANCE AND 
‘“‘NECESSITY FOR THE .ACCUMULATION AND MAINTEN- 
“ANCE BY THE LATTER OF SURPLUSES SUFFICIENT TO 
“ENABLE THEM, WHILE MAINTAINING THEIR OWN SOL- 
‘““VENCY, TO FULLY PROTECT THEIR POLICY-HOLDERS NOT 
“ONLY FROM THE ORDINARY FIRE LOSSES WHICH MAY 
‘*REASONABLY BE ANTICIPATED, BUT ALSO FROM SUCH AS 
**MAY BE DUE TO THE UNFORESEEN BUT EVER-PRESENT 
“"SCONFLAGRATION HAZARD AS WELL.—/yvom The Annual Re- 
port of the Insurance ‘ommissioner (Hon. Geo. H. Adams) of State of New 
Hampshire, September, 1908. 

















THE CONTINENTAL SELLS THE MOST 
SECURE FIRE INSURANCE OBTAIN- 
ABLE. ITS NET SURPLUS ($8,881,- 
992.26) EXCLUSIVELY PROTECTING 
AMERICAN POLICY HOLDERS ISLARGER 
THAN THAT OF ANY OTHER COMPANY. 











THE CONTINENTAL FIRE INSURANCE COMPANY 


CONTINENTAL BUILDING WESTERN DEPARTMENT 
46 CEDAR STREET 280 LASALLE STREET 
New YORK CHICAGO, ILL. 














D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B, KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421,837.31 Total Loses paid, $61,162,468,28 
Cash Capital, Two Million Dollars 
Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 


Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 





THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets “< se CINCINNATI, OHIO 
LGVEJOY & SPEAR, Managers Agencies in all cities and towns 


SOUTH DAKOTA MEASURES 


CONFERENCE CALLED, DEC. 1 


Insurance Men to Talk Over Needed 
Legislation for All Branches of 
Underwriting ‘ 
Owing to request, the meeting of in- 
surance men at Redfield, S. D., to con- 
sider insurance legislation has been 
changed to Dec. 1. H. P. Packard, sec- 
retary of the Merchants Mutual Fire of 
Redfield, sends out the following call: 


_ The following letter was mailed to the ma- 
jority of the insurance companies represented in 
this state: 

“The question of repealing certain parts of our 
present insurance laws, and _ recodifying or 
adopting an entire new insurance code, includ- 
ing a new standard policy for fire insurance 
and also of adopting laws for the better pro- 
tection of the life insuring public, has been 
much discussed by the insurance fraternity. 

“Our insurance laws are at the present time 
complicated, and difficult to understand. Many 
features shauld be repealed, and some new ideas 
should be incorporated. To bring about this it 


has been thought best to call a meeting of the 
representative men of South Dakota, who are 


interested in fire, life, accident, or indemnity 
insurance, for a discussion of this matter. [f 
this meets with general approval and hearty 
response, a meeting will be called in the near 
future, a program of topics will be prepared 
Suggestions will be received as to certain re- 
forms to be adopted, etc., and if an agreement 
can be reached in joint convention as to what 
reforms are needed, and we are able to present 
a solid front to the next legislature, we can 
accomplish what we most desire.” : 


Suggests New Insurance Code 

In every case where answers were received, 
the project was approved. The names of the 
gentlemen who have kindly consented to sign 
this invitation are well known, reputable men. 
It is highly important that every insurance com- 
pany doing business in South Dakota should 
take some part in this convention. Therefore 
you are urged to have a representative of your 
company attend this meeting. The present in- 
surance laws can, more than likely, be repealed 
at the coming legislature, and a new and com- 
plete insurance code enacted as the result of 
this meeting. No insurance company objects 
to conservative and wise legislation, but radical 
insurance laws are harmful to both the insurer 
as well as the insured. It will be better for all 
concerned if such matters are well digested by 
men familiar with the insurance business, 

Names of Speakers 

Among the speakers expected and some of the 
topics to be discussed are as follows: 

The commissioner of insurance, O. S. Bas- 
ford, will be present at this meeting and will 
speak upon the subject, “Taxes on Insurance 
Premiums.” 

F, A. Craft will speak upon the question, 
“Does the Fire Marshal Law Give Adequate 
Returns for the Cost?” 

Gen. Geo. A. Silsby will discuss certain 
features of the valued policy law. 

It is also expected that C. M. Hawes, head 
clerk of the Modern Woodman of America, will 
be present and speak upon the question, “Are 
Fraternal Life Rates Adequate?” 

A. F. + ¥ A. S. Reed, H. P. Packard 
and others will discuss the standard fire policy. 

“Advisory Board Contracts,” will be dis- 
cussed by West Babcock, followed by general 
Sequenton, led by Prof. Chas. Holmes of Sioux 
Falls. 


Meeting will be called at 2:30 p. m., Tuesday, 


Dec, 1 
Committee on Invitations 


H. P. Packard, secretary and general man- 
ager Merchants Mutual Insurance Association. 

O. S. Basford, insurance commissioner of 
South Dakota. 

O. A. Rudolph, president State Mutual Insur- 
ance Company, Canton, D. 

= * ene secretary State National Fre- 
ternal Congress, Aberdeen, S. D. 

S. C. Hedger, vice-president South Dakota 
Mutual, Aberdeen, S. D. 
-— Babcock, state agent Mutual Benefit 
ife. 

A. F. Milligan, general agent St. Paul Fire & 
Marine. 

Fred B. Smith, secretary Dakota Mutual Life, 
Watertown, S. D. 

J. O. Wairath, re Commercial Metosl 
Fire of Mitchell, S. D. . 
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NEW BUREAU NOW INSTALLED 





C. E. Springer Will Be in Charge of 
Rate-Making in Kentucky— 
State Board Meeting 





The third annual meeting of the Ken- 
tucky Board of Underwriters was held 
in Louisville, Tuesday. There were 
present representatives of forty-two 
companies. President W. H. Wheeler 
of the Home was in the chair. Man- 
agers present were G. M. Lovejoy of 
the Phoenix of Hartford, John Marshall 
of the Firemans Fund, A. G. Dugan of 
the Hartford, T. E. Gallagher of the 
Aetna, S. Y. Tupper of the Queen, J. M. 
DeCamp of the L. & L. & G. 

The new Kentucky Inspection Bu- 
reau, to be in charge of Charles E. 
Springer, formerly with the Ohio bu- 
reau, was announced. It will take over 
the rating functions of the state board. 
The managerial committee put its veto 
on the project to admit all classes of 
companies to membership in the state 
board. The Kentucky board will now 
revise its rules to conform with the new 
requirements. 

Retiring President Wheeler was pre- 
sented with a handsome silver tea and 
coffee set, General Agent De Camp of 
the L. & L. & G. making the presenta- 
tion speech. 

Officers were elected as follows: 

President—J. C. Lucas, Phenix. 

Vice-President—J. H. Curry, Queen. 


Executive Committee—John P. Young, New 
York Underwriters; J. M. Picton, American 
Central; George R. William, Caledonian, and 
William Sowards, Norwich Union. These, to 


ether with G. A. Curry, German American; 
©, W. Bentley, Commonwealth; Verner Kline, 
Niagara, who hold over from last form 
the entire executive committee. 

The report of the secretary showed 
that since the last annual meeting six- 
ty-four towns have been rated, com- 
prising 21,515 individual ratings, and 
that maps have been made during the 
year of forty-six towns. 


year, 





Visit Kentucky Cities 

Managers Dugan of the Hartford, 
Marshall of the Firemans Fund, and 
Gallagher of the Aetna, were in con- 
ference with the Louisville local board 
Wednesday. The committee of man- 
agers decided to allow the local board 
to continue its rating arrangements in- 
dependent of the new state bureau for 
the present, but insisted on the applica- 
tion of the Dean schedule at once. The 
agents have balked for some time on 
the use of this schedule. 

From there the committee went to 
Covington and Newport, which up to 
this time have had their own local rat- 
ing machinery. Although the agents 
desired to continue it as at present, the 
committee decided to place the two 
cities in charge of the state bureau. A 
branch office of the bureau will be es- 
tablished at Covington with the pres- 
ent rater as local manager. 





Dean Schedule for Louisville 

Louisville, Ky., Nov. 18.—(Special.) 
—At a conference between managers 
from Chicago and officers of the Louis- 
ville board it was arranged today to 
have an engineer immediately begin the 
application of the Dean schedule in 
Louisville, which is the last remaining 
city in union territory not under the 
analytical schedule. The board at pres- 
ent uses an adaptation of the Universal 
Mercantile schedule, and the application 
of the Dean schedule will not cause any 
change in the Louisville board’s juris- 
diction or form or organization. 





Firemens To Build 
Newark, N. J., Nov. 18.—(Special.)— 
The directors of the Firemens of 
Newark have authorized a committee 
to secure plans for a sixteen-story home 
office structure, to be erected at a cost 
not exceeding $750,000. 





_The Cook County special agents will give a 
dinner this week to Bartow Van Ness, Cook 
ity special of the Queen, who goes to Balti- 


more to take a field iti ith the N 
of England. position wi e Northern 








Hartigan Grants Postponement 

Advices from St. Paul state that Com- 
missioner Hartigan, of Minnesota, has 
postponed putting into effect his ruling 
as to forms and clauses until April 1. 
The time first set was Jan. 1. The 
companies found the new requirements 
called for such serious changes that 
they desired to give the legislature an 
opportunity to act, before the new rules 
became effective. Unless the laws are 
modified the companies will be forced 
to make extra charge for not being al- 
lowed to use standard forms, permits 
and clauses. 





Will Enter Illinois 
The Great American Life of St. Louis, 
organized by Samuel Quinn, has ap- 
plied for admission to Illinois. 





Deny Offering Cut Rate 
New York, Nov. 18.—(Special.)— 
Jameson & Frelinghuysen deny having 
offered to write the Wisconsin business 
of the Tobacco trust at a 20 percent cut 
below tariff rates. 





Will Furnish Market Valuations 

New York, Nov. 18.—(Special.)— 
The New York insurance department 
proposes issuing during the first week 
in January a booklet containing the 
Dec. 31 values of stocks and bonds for 
the use of companies in compiling their 
annual statements. 





Life News from New York 

New York, Nov. 18.—(Special.)—The 
home office management of the Prov 
dent Savings Life denies knowledge of 
any deal whereby the Inter-Southern 
Life of Louisville will take over its 
business. 
_ A circular issued by the Mutual Sav- 
ings Life of New York, formerly the 
Fellowship of Solidarity, states that the 
business in force Sept. 30 was 291 poli- 
cies for $544,019 insurance. Lapses for 
first nine months of this year aggre- 
gated $180,731. The circular states that 
the Liberty Life offers $5,500 commis- 
sion for the business, which, if received, 
will be used to reimburse persons who 
have advanced money for the expenses 
of the society. The question.of rein- 
surance is to be determined at a meet- 
ing Dec. 17. The society was organized 
by Miles M. Dawson, the actuary, and 
for some time was under his manage- 
ment. 





Stung by Oglesby & Co. 


A Missouri local agent writes this [ 


paper: 


A short time ago, I noticed among “Pointers 
for Local Agents” the query “What do you 
know about N. E. Oglesby & Co. of Chicago.” 
A year or so ago I had a letter from the firm 
asking for any surplus lines I might have to 
offer, and_ of course they offered a liberal com- 
mission. I was sucker enough to swallow bait, 
hook and all, but had I taken advice received 
— you later on, I would have been better 
on. 

I placed a line with the concern on a stock of 

general merchandise and before the policy ex- 
a I had a loss, I sent the firm a registered 
etter with proof of loss but the postal 
authorities were unable to deliver at its address, 
as it was representing “‘wildcats” of the first 
order. The policy was issued in the Northern 
Fire Association of Chicago. I made inquiry of 
the parties that printed the policies and they ad- 
vised me that the policy forms were delivered 
to N, E. Oglesby & Co., and they constitute the 
association. 
_ I later ordered another policy from the firm, 
just to see what it would do, and it sent me 
one issued by the Gate City of Atlanta, Ga., 
which I am inclined to believe is another wildcat 
concern. I think it proper that all of your 
readers should be apprised of the fact that N. E. 
Oglesby & Co. are unreliable in my opinion. 


The Gate City is a mutual organized 
under the lax Georgia laws. Best’s 
Reports says as to the company: 

“There is nothing back of it but the 
premiums it collects. 
heard that many complaints have been 
made by loss claimants who were un- 


able to secure any satisfaction what- 
ever.” 





_ Utah insurance men will endeavor to have an 
insurance department separate from the office of 
secretary state, created at the coming session of 
the legislature. 





The fear of fear is a decent sort of cowardice. 

















Insurance 
Company 


The Western Reserve 


OF CLEVELAND, OHIO 
MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 


JANUARY, 1908 


reer errr cece 5000ceee OE10, 000.00 
ERODED 5.0 ccneerca sous sass obarenriacns , 157,275.36 
SURPLUS TO POLICYHOLDERS ............. 313,254.99 














The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 
Surplus to Policyholders, $260 192 74 Gross Assets, $751,012.56 
M. DonnELLY, Pres. F. D. PRenticE, Sec’y and Treas. 
AGENTS WANTED IN ALL DESIRABLE LOCATIONS 


Capital $200,060.00 





SCHROEDER & HOBBINS 


156-8 National Life Bldg., Chicage Cook County General Agents 








Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 





We have lately | 


Losses Paid in 115 Years, $1}35,408,617.31 


Western Department, Erie, Pa. Establishedin 1864 
J. F. Downinc, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 
LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,560,211.94 


UNITED STATES NET SURPLUS, 4,421,815.47 


New Fork Oties, « William St. 
. M. I Agent 
Ohio, Indiana, Kentucky, ota + 
West Virginia at Cincinnati. 


Northwestern Departmert: 
205 La Salle Street + CHICAGO 
WILLIAM S. WARREN, Resident Secy. 
Geo. H. Moore, John V. Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 


ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


OR 5 nce 6000s Bedesaracdettee eee «++ $2,146,618.12 
Liabilities, except Capital .......-..+seesee0+ J 


1,440, 
Policyholders’ Surplus .......--....... 705,686. 18 


F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 


F, H. DOUGLASS, Gen. Agt. 














OHIO FARMERS INSURANCE COMPANY 
ia LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 
STATEMENT JANUARY 14, 1908 





Reserve for Reinsurance................ $1,482,742 58 
Reserve for Losses.... Fessicansstebe 25,291 00 
Reserve for Contingencies.........---.-  125,(00,00 
Net Cash Surplus.......s0+ssseees 600,476.83 


Total Assets...........-. ' hed $2.188,510.36 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 











Losses Paid More Than $13,000,000.00 
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NEW WEST VIRGINIA OFFICER 





John S. Darst, the New Auditor and 
Insurance Commissioner, is Spoken 
of in High Terms 





Among the state insurance depart- 
ments which will undergo a change of 
supervision as a result of the recent 
election will be found that of West 
Virginia. Auditor Scherr, who has been 
ex-officio insurance commissioner for 
the past eight years, will retire to pri- 
vate life March 4 and John Sherman 
Darst will succeed him as auditor and 
insurance commissioner. 

In speaking of the newly elected 
auditor, J. W. Scherr, who has been in 
charge of the insurance department of 
the auditor’s office for the past ten 
years, has the following to say: 

“T have known Mr. Darst personally 
for many years and my observation of 
his public and private life leads me to 
believe that he will perform the duties 
of his office with fairness and in an in- 
telligent manner. He is fortunate in 
having some knowledge of the insur- 
ance business to begin with, and, being 
a man who makes it a practice to deal 
honestly and fairly with his fellow man, 
I do not hesitate to predict a successful 
administration for the next four years. 
During the last two years an entirely 
new code of insurance laws has been 
enacted and is now in process of being 
enforced, which will require an in- 
creased amount of decision and deter- 
mination on the nart of the new official, 
but I have no doubt but that Mr. Darst 
will measure up to the requirements. 
Mr. Darst has served several years in 
the legislature and state senate and is 
at present assistant state tax commis- 
sioner.” 





Promoting a New Company 

W. H. Latta, attorney for the Indian- 
apolis Street Railway, and several other 
Indianapolis business men, are organ- 
izing a fire insurance company and so- 
liciting the local agents of the country 
as stockholders. It proposes to have 
$400,000 capital, divided into 8,000 
shares of $50 each. The comnany offers 
it to local agents at $62.50 a share, so 
that when it begins business it will 
have a surplus of $100,000. The com- 
pany proposes to open its doors for 
business as soon as $250,000 has been 
subscribed. The board of directors 
will be: C. A. Schrader, wholesale gro- 
cer; Fred L. Purdy, owner and pub- 
lisher Indianapolis Commercial, a daily 
financial newspaper; Frank L. Littleton, 
general attorney, Big Four railroad; 
Paul H. White, general manager, Peo- 
ple’s Heat & Light Company; H. T. 
Hearsey, president, Hearsey-Willis Au- 
tomobile Company and vice-president 
Marott Department Store Company; C. 
C. Reynolds, general manager, Terre 
Haute, Indianapolis & Eastern Inter- 
urban Company. 

Mr. Latta, who is a lawyer engaged 
exclusively in corporation work, will 
‘serve as president of the new company. 





Superintendent Kelsey’s Term 


There has been discussion as to when 
the term of Otto Kelsey, New York 
superintendent of insurance, expires. 
The records of the executive chamber 
and of the secretary of state show that 
it expires on Feb. 11 next. Mr. Kel- 
sey’s friends have been of the opinion 
it expired on May 24 next, as the term 
of the superintendent of insurance is 
three years and Kelsey was appointed 
May 24, 1906. 

The governer’s legal adviser insists 
that Francis Hendricks held over his 
term from Feb. 11, 1896, to May 24, 1906, 
and the holdover period counts a part 
of Mr. Kelsey’s three-year term under 
the public officers’ law. This means 
Governor Hughes will send to the sen- 
ate before Feb. 11, for confirmation 
the name of a successor to Superin- 
tendent Kelsey, if the senate refuses to 
confirm the governor’s nominee, Mr. 
Kelsey would hold over until the sen- 
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UNITED STATES BRANCH 
54 Pine Street, New York 
J. J. Guile A. M. Thorburn 
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LIKELY TO HAVE COMMISSION 





Nebraska Now Almost Certain to Di- 
vorce Insurance Department from 
State Auditor’s Office 





Lincoln, Neb., Nov. 16—(Special Cor- 
respondence)—The creation of an in- 
surance commission in Nebraska ap- 
pears more certain than ever since the 
results of the election are definitely 
settled. 
is appointed by the auditor of public 
accounts. The election resulted in elec- 
tion of a Democratic governor, A. C. 
Shallenberger, and a Republican audi- 
tor, S. R. Barton. The legislature will 
be Democratic by a very large majority 
in both houses. Consequently the crea- 
tion of an insurance commission, which 
was advocated by Governor Sheldon, 
and which was demanded by the Demo- 
crats before the election, will now be 
further stimulated by political consid- 
erations. 

The auditor-elect expressed himself 
in favor of an insurance commission 
before election but said that he thought 
the commission should be appointed by 
the auditor and not by the governor. 
All officials who have considered the 
matter have agreed that the commis- 
sion should act merely in an advisory 
capacity, leaving the real work of super- 
vision to a secretary who should be 
appointed by the commission. 

Backed by a Democratic legislature 
it would appear easy for Governor Shal- 
lenberger to effect the divorce between 
the auditing department and the insur- 
ance department, which has long been 
demanded in the state. Such a move 
would not only tend toward an allevia- 
tion of present conditions but would 
give the governor added patronage, a 
consideration not to be overlooked 
when the Democratic office seekers 
have not had a chance to hold office 
for many years. 





May be Official Upheaval 


The recent election in Ohio resulting 
in the choice of Judge Judson Harmon 
of Cincinnati, a Democrat, to succeed 
Governor Harris, Republican, may af- 
fect the state department of insurance. 
Judge Charles C. Lemert, superintend- 
ent of the department, was reappointed 
to succeed himself in June of this year 
for a term of two years; but, if the 
senate at the coming extraordinary ses- 
sion in January does not confirm his 
and other recess appointments by Gov- 
ernor Harris, the offices will be vacant 
for the new governor to fill. The 
probabilities are that the senate being 





ate confirmed his successor. 


Republican by a safe majority will con- 








firm all of Governor Harris’ appoint- 
ments including Superintendent Lemert 
but even with the senate confirmation 


there are politicians who believe state 
officials appointed by Harris will not be 
safe. It is said that Governor-elect 
Harmon may demand their resigna- 


i tions, and, if refused, may seek to oust 


them for cause. With the state super- 


intendent of insurance would go out 
some fifteen subordinates. ; 
The office of State Fire Marshal 


; | Rogers, which is closely identified with 
At present the insurance deputy | 


the insurance interests, may be affected 
in the same way. With the head of 
that department some thirty minor of- 
ficers would be affected. 





Will Be President Emeritus 


James W. McAllister, president of 
the Franklin Fire of Philadelphia, who 
has resigned his position to take effect 
Dec. 31, after fifty-six years of service 
with the company, will be given the 
title of president emeritus in honor of 
his long and distinguished career with 
the old company. 

Alfred E. Duncan, who is connected 
with the Phoenix of Hartford in the 
middle department, has been elected 
director and president of the Franklin 
and will assume his new position Jan. 1. 

It is also learned that George F. Re- 
ger, vice president of the Franklin, who 
has been with the company since 1870, 
will retire Jan. 1, as will also Ezra T. 
Cresson, the secretary, who has been 
with the Franklin many years. 





Presidents Are Elected 


John H. Claney has been elected 
president of the Monongahela Fire. He 
was formerly secretary and then vice- 
president of the company. He has 
been connected with the company since 
1864, ‘ 

L. A. Burnet, president of the First 
National Bank of Aspinwall, Pa., and 
also of the First National Bank of 
Springdale, Pa., becomes a director. 

H. Nimick, prominent in Pitts- 
burg financial circles, becomes presi- 
dent of the Western of Pittsburg. His 
father, Alexander Nimick, was a for- 
mer president. 





Michaels With Glens Falls 


Robert E. Michaels has been ap- 
pointed special agent for the Glens 
Falls to cover the territory composed 
of the Virginias, Maryland, Delaware 
and District of Columbia, succeeding 
in this position the late William 
Sweeney. Mr. Michaels is at present 
special agent for the same field with 
the addition of Kentucky for the British 
America and Western and his head- 
quarters are at Richmond, Va. He is a 
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younger brother of U. O. Michaels of 
Richmond, with whom he has been as- 
sociated in the supervision of the field 
for the British America and Western. 





Attended North British Meeting 


Assistant Manager Bell of the North 
British in the west, Cook County In- 
spector E, E. Blodgett and Special Haz- 
ard Department Manager Davis at- 
tended the recent gathering of special 
agents of the company from the east, 


south and Pacific coast at New York 
City. 





London Lloyds Acts 


In view of the numerous suspicions 
that have been aroused as to London 
Lloyds, the so-called Lloyds committee 
has arranged to institute an audit of 
accounts, 

For marine risks each member makes 
a special deposit of a minimum sum of 
£5,000 to be used in case of failure. 
Each underwriter must submit his ac- 
counts to an independent audit. The 
accountant must state whether his de- 
posit to protect his liabilities is suffi- 
cient. 

In fire business the official deposit 
does not apply, but there is a system 
of private guarantees which the com- 
mittee considers sufficient. The Lon- 
don Times says as to this: 

The guarantee must be equivalent to the 
underwriter’s premium income for the previous 
year, each guarantor is limited to a sum of 
£250 for any one individual, has himself to 
be guaranteed, and members of the same group 
are not poate to guarantee each other. 
When in ront of this is placed a sum held in 
trust and certified by auditors to be sufficient 
to provide for liabilities, the reserves held 
assume very handsome proportions. The new 


requirements are strict, and it is even possible 


that before they come into effect they may be 
made severer. 





Canceling Whisky Lines 

As a result of two recent fires, which 
burned up over $200,000 of Kentucky 
whisky, a number of companies are 
canceling risks in this class. The pres- 
ent rate of 50 cents is conceded by all, 
even the whisky men themselves, to be 
entirely too low. The warehouses, as 
a rule, are situated in small, out-of-the- 
way towns, with absolutely no fire pro- 
tection. Both the recent losses were 
total. Moral hazard, because of the 
prohibition wave, is also assigned as a 
reason for cancellations. 

Some of the companies, among them 
the Pittsburg Underwriters, Humboldt, 
Allegheny and National of Allegheny, 
who were hit hardest by the two fires, 
are canceling all their risks. The Teu- 
tonia and Girard are refusing new busi- 
ness in this class, and others are weed- 
ing out the poorer risks. These caricel- 
lations mean a big loss to Cincinnati 
agents. 
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AS VIEWED FROM CHICAGO 


RAYMOND GETS COOK COUNTY 

Arthur M. Raymond, one of the chief 
examiners in the western department of 
the Queen, has been appointed Cook 
county special agent to succeed B. Van 
Ness, who goes to Baltimore to take 
the special agency of the Northern of 
London for two or three states. Mr. 
Raymond will have his headquarters in 
the Chicago city agency of the Queen 
in the National Life building at Chi- 
cago. He is the son of M. H. N. Ray- 
mond of Grand Rapids, Mich., special 
agent of the Royal Exchange. Mr. 
Raymond entered his insurance career 
in Chicago with the western department 
of the Connecticut and later went with 
the Queen. His faithful service has 
thus been recognized by the company. 

* * * 

CHANGES BIG CITY AGENCIES 

The Ohio German has made changes 
in the two big cities of the country, 
New York and Chicago. The company 
has decided that in Chicago it would 
be better satisfied with its own agency 
and hence has opened a branch office 
under the title of Schroeder & Hobbins. 
Walter Schroeder is the well known 
local agent at Milwaukee, being a mem- 
ber of the firm of Chris. Schroeder & 
Son. James R. Hobbins is_ special 
agent of the Ohio German in Illinois, 
Ohio and Minnesota, residing at Madi- 
son, Wis. He will continue in charge 
of his field for the time being. The 
Schroeder agency has desired an outlet 
for its business in Chicago, as it con- 
trols important lines in that city. 

Offices have been opened with the 
Torpe agency, 156 National Life build- 
ing. 
In New York the company has taken 
up the agency of Newman & McBain 
and has sent Special Agent J. D. 
Bremer to the city to inspect all the 
business and take charge of the com- 
pany’s affairs until new arrangements 
can be made. It is stated that the 
Ohio German has cancelled quite a lit- 
tle business written through its New 
York agency, during the last week or 
so. 








* * * 
NO INROADS IN THE WEST 
The Interinsurers Association, the 
lumber concern which was promoted 
by Wilcox, Peck & Hughes, the New 
York brokers, has not yet made appre- 
ciable inroads on western business. It 
is said that in the south it has been 
quite successful. 
* * * 
WILL ENTER THE NORTH 
The Florida Home Fire of Marianna, 
Fla., is arranging to increase its capital 
to $200,000 and surplus to $50,000. It is 
stated that it will expand considerably 
and operate on the general agency plan 
in the north, allowing general agents to 
purchase stock. 
* + + 
HEAFPFORD RETIRES AS SECRETARY 
George H. Heafford, secretary of the 
incorporated agency of Lyman, Richie 
& Co. of Chicago, will retire from that 
position Jan. 1, but will continue as a 
director. During the coming winter 
and spring months Major Heafford will 
devote a portion of his leisure time to 
the supervision of his extensive land 
interests in the south. 
7 # * 
LUMBER SCHEDULE REVISED 
The Western Union’s actuarial com- 
mittee has been revising the lumber 
schedule and now has completed the 
work. The lumber schedule that was 
put out last summer reduced rates ma- 
terially and was said to have some in- 
consistencies in it relative to charges 
for area, exposure, etc. All these items 
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have been adjusted in the revised draft. 
The effect will be not to cause the re- 
ductions made by the former schedule. 
No action as regards using the re- 
vised schedule in Minnesota will be 
taken as the recent ruling of the Minne- 
sota department forbidding the use of 
clear space clause places the companies 
in a dubious position. This may result 
in much higher charges in that state 
unless the legislature makes changes in 
the present laws. 
+ x x 
PAYS WITHOUT DISCOUNT 
Cofran & Dugan, western general 
agents of the Hartford Fire have is- 
sued the following circular to agents: 
Frequently during the last few years we have 
had occasion to know that many of our local 
agents desire that the Hartford should adopt 
the plan of paying its losses “cash without 
discount.”” While we should be be glad if all 
companies could be induced to co-operate in 
maintaining the sixty-day clause, it is quite ap- 
parent that nothing like unanimity of action in 
this respect can be hoped for, and we are un- 
— that Hartford agents should labor under 
any disadvantage in soliciting business as com- 
yvared with the agents of other companies. 
Therefore we beg to announce that in the inter- 
est of our agents we shall hereafter pay all 
losses immediately upon receipt of satisfactory 
proofs without discount for prepayment. 
+ + * 
BUSH & ROBERTSON APPOINTED 
Bush & Robertson succeed to the firm 
of Belden & Bush as western managers 
of the Fire Association. This action is 
taken in the readjustment of the man- 
agement following the death of J. S. 
Belden. Mr. Bush, who has been in 
the employ of the company for years, 
was made a member of the firm when 
Mr. Belden received his appointment. 
J. W. Robertson, who was with the 
London & Lancashire under Mr. Bel- 
den’s management, went with the Fire 
Association in 1902 as state agent for 
Illinois and Wisconsin. On Jan. 1, 
1908, he became assistant manager. 
For some time prior to Mr. Belden’s 
death, Mr. Robertson had practically 
been performing managerial duties. 
President Irvin in a very dignified 
notice to the agents refers to both Mr. 
Bush and Mr. Robertson in the highest 
terms. 
* * * 
NEUTSON LOCATES IN CHICAGO 
Knute Neutson, who has been con- 
nected with mutual syndicates recently 
at Paxton, Ill, and after the absorp- 
tion of his business there by a mutual 
company, at Duluth, has now opened 
headquarters in the Chemical Bank 
building at Chicago. 
* * « 
WILL WRITE FOR AKRON MUTUAL 


Capt."W. M. Hiltabidle, manager of 
the Akron Mutual, and Louis Schweer, 
secretary of the Cincinnati Mutual, 
were in Chicago last week and ar- 
ranged with C. W. Greene to write sur- 
plus lines in the Akron on the same 
plan as he does in Cincinnati. 

* + * 


SOME LOCAL EVENTS 

C. B. Gilbert, former vice-president of the 
Calumet, who has opened an agency in Chicago 
with a second agency of the Heochanses & 
Traders. 

William W. Thomas has been appointed man- 
ager of the Underwriters Salvage Company of 
«and taking effect at once. Mr. Thomas 
formerly ran a salvage wrecking plant of his 
own, and has had much experience as an 
adjuster and appraiser, having been used fre- 
quently by the companies and the Western 
Adjustment Company as an expert appraiser 
of general merchandise. 





The new company that is being organized in 
Philadelphia to be called the Keystone Fire, 
has now been christened the American Union 
Fire. Organization offices have been opened 
at 331 alnut street. It will have $500,000 
capital and the same surplus. 





M, A. Newell, who retired some time ago as 
president of the California Fire, has failed, his 
insolvency being due largely to being compelled 
to pay eight assessments on his stock to meet 
San Francisco conflagration losses. 
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QUEEN CITY INSURANCE CO., Sioux Falls, S. D. 
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OHIO AND WEST VIRGINIA 


DIVIDED ON NEW RESERVOIR 











Underwriters Opposed to Buying Ex- 
pensive Land When Better High 
Pressure System Is Needed. 





Cleveland, O., Nov. 16.—Special Cor- 
respondence.)—Councilman Pears has 
advised that the Chamber of Commerce 
and other business organizations advise 
with the committee of the city council 
which has in charge the ordinance pro- 
viding for the purchase of twenty-one 
acres of land on Cleveland Heights for 
the location of a new reservoir. He 
states that the underwriters do not 
favor the expenditure of money for 
that purpose and, since the people de- 
feated the bond issue for new fire 
houses, he believes that they will not 
favor the expenditure. Superintendent 
E. W. Bemis of the waterworks says 
that the pressure would be increased 
sufficiently to throw water two stories 
higher than at present and that_insur- 
ance rates would be reduced. Consid- 
ering the view that C. H. Patton of the 
inspection bureau takes of the matter, 
insurance rates will hardly be reduced. 
Moreover, if conditions are not im- 
proved in the lumber district rates are 
liable to be increased and this may af- 
fect the business district also, as the 
apparatus is always withdrawn from 
there in case of lumber fires. 


C. A. Muerman, one of the old and 
well-known fire insurance agents, died 
at his home last Thursday, after an ill- 
ness of eighteen months. He was 79 
years old. He was one of the prom- 
inent German residents of the city. He 
came to Cleveland in 1830 and entered 
the leather business, which he contin- 
ued until 1872. Some time later he 
opened an insurance office and has con- 
tinued in that line since. His business 
consisted largely of the lines of steady 
customers, many of them friends of his 
earlier years. One of his daughters, 
Mrs. Louise Pierce, has taken care of 
the business for him for a number of 
years. The funeral occurred Saturday 
afternoon. 

Special agents here are interested in 
the plan of the Ohio State Fire Pre- 
vention Association to secure action of 
the legislature in requiring a uniform 
building code in towns of less than 
5,000 population. They have had so 
much trouble with the poor building 
restrictions in small towns that they 
are anxious to see laws that will result 
in an improvement. There should be 
no objections on the part of persons 
living in the towns, as better building 
conditions will render the fire loss less 
and insure greater safety to life. 


D. Jankau has been appointed sole 
agent of the Imperial, which has here- 
tofore been in the office of John H. 
Blood. This leaves the Blood office 
without a sole agency company. The 
Federal Union has gone into the office 
of Maxson & Purdue. This company 
has a number of stockholders here, one 





of which is interested to some extent 
in the insurance business. 

Agents state that any report that J. 
Timendorfer was called upon the carpet 
by the governing committee of the 
Cleveland exchange and criticised for 
his taking the agency of the Aachen & 
Munich is a mistake. They say two 
or three or possibly more of the agents 
asked him to meet them in order that 
they might be posted upon his arrange- 
ment with the company and that no 
charges were brought against him and 
none thought of. The arrangement he 
has is satisfactory, as he was to report 
direct, with the exception of a short 
time after he took the agency. Mr. 
Timendorfer is held in high esteem by 
the agents of Cleveland, and they did 
not think he had done anything that 
would be out of the way and therefore 
did not ask that he explain anything to 
the governing committee. 

The agents say they did not request 
Manager Kelsey to meet the governing 
committee when he came to Cleveland, 
but that they wished him to have a con- 
ference with a number of the agents of 
the city and arrange matters, if possible, 
so they would be satisfactory. They 
say they are not trying to manage the 
business of any other company or dic- 
tate what shall be done, but they do 
feel that they will have to protect their 
own business or it will all be in the 
hands of the banks before long. 


This city had a $175,000 loss on Euclid 
avenue in the midst of the retail business 
district Sunday, the stores of M. Phil- 
ipsborn & Co., women’s cloaks and 
suits, and F. M. Kirby & Co., five and 
ten cent articles, being wiped out al- 
most completely. The clothing store of 
J. Wageman’s Sons was damaged sev- 
eral thousand dollars, as was the um- 
brella store of the John C. Lowe Com- 
pany. It is said that the fire originated 
from an electric wire. Philipsborn’s 
loss is placed at $75,000; Kirby’s, $20,- 
000; Wageman’s, $15,000, and Lowe’s, 
$3,000. 

Two features of the fire was the man- 
ner in which the 22-inch fire wall be- 
tween Kirby’s and Wageman’s store 
withstood the heat and acted as a pro- 
tection to the stock, and the manner in 
which the wire-glass windows in the 
Guardian building protected it from 
damage. 

Had the fire-proof Guardian building 
not stood in the way the whole row of 
buildings to Ontario street would have 
been in imminent danger. As it was, 
the wire-glass windows were cracked 
and the blinds on the windows just 
above the top of the burning buildings 
were charred, but this was about all the 
damage. Some of the windows were 
only a few feet above the top of the 
burning structures, yet they were 
cracked tut little more than those 
higher up. On the eleventh floor the 
glass was cracked quite a little and this 
shows the intensity of the heat, as the 
burned buildings were only five stories 
in height. 

Stock Increase Approved 


The recent action of the directors of 
the Cooper of Dayton in providing for 
an increase in the capital stock of the 
company from $100,000 to $200,000, was 








GENERAL AGENTS WANTED 


A fire insurance company with $200,000 capital and $50,000 
surplus, in successful operation two years, desires to establish 
general agencies for direct business in the principal northern 


and eastern states. 


Applicant must become a stockholder in. 


the company to a reasonable amount and upon fair terms of 
payment and redemption at termination of contract. 


Address, with references, 


“HOME OFFICE,” care Western Underwriter 





unanimously approved by the _ stock- 
holders at a meeting held last Monday. 
The additional capital has been sub- 
scribed for by the present stockholders 
and will be paid in by Dec. 15. 





Shannon Goes With American 


W. G. Shannon of Eaton, O., who 
has been traveling for the Connecticut 
in that state, has been appointed special 
agent of the American of New Jersey 
and Ohio. He will retain his head- 
quarters at Eaton. Mr. Shannon has 
made a first class field man. He still 
maintains a prominent local agency in 
his home town. 





NEWS FROM WEST VIRGINIA 





Wheeling Fire Chief Gets After Own- 
ers of Bad Risks—Parkersburg to 
Improve Waterworks 





As a result of Wheeling’s determina- 
tion to make good from a fire insurance 
standpoint, Chief Cline accompanied by 
a member of the board of building in- 
spectors, is making a thorough investi- 
gation as to condition of buildings in 
the business section. A number of 
properties were found to be in a dan- 
gerous condition and formal notices 
have been served requiring the owners 
to make repairs. A refusal on the part 
of the property owner to make the sug- 
gested repairs in the time specified in 
the notice makes him liable to a fine 
for each day the building remains in an 
unsafe condition, or, at the option of 
the board and in accordance with the 
terms of the city ordinance, the neces- 
sary repairs can be made by the officials 
and charged against the property. 

An ordinance will be presented at 
Wheeling making it a fineable offense 
for owners of vehicles to obstruct the 
passage of the fire apparatus on its way 
to a fire. 


As an echo of the indignation meet- 





ing held last August, where demands 
were made that the administration over- 
haul the waterworks and furnish better 
fire protection, the city of Parkersburg 
has authorized the expenditure of $10,- 
000 in this department. Of this amount, 
$6,200 will be expended in extending the 
water mains in order to give protection 
to the residents of the eighth ward and 
$3,800 will go towards doing away with 
dead ends, making continuous circuits, 
and installing additional hydrants. 


_Not having the necessary $1,250 in the 
city exchequer with which to purchase 
a chemical engine, Charleston is in the 
market to rent one until such time as a 
levy can be made by council for that 
purpose. 

The citizens of Parsons have voted 
favorably on a $30,000 bond issue for 
the construction of a waterworks sys- 
tem. 

At Grafton $6,000 has been appropri- 
ated by council for the purchase of an 
additional pump at the waterworks sta- 
tion, which must have a twenty-four 
hour capacity of 2,000,000 gallons. 


Insurance interests are much con- 
cerned in the extremely low stage of 
water in the Ohio river, and realize that 
should a freeze occur dozens of towns 
between Wheeling and Point Pleasant 
dependent on this source will be wholly 
without water with which to fight the 
flames, should a fire occur. With only 
a few inches of water in the bed of the 
river it would not require a very cold 
snap to freeze it solid. 


Forest fires have again broken loose 
throughout West Virginia, and the past 
week has seen thousands of dollars go 
up in smoke. Lumber to the amount 
of $20,000 has been destroyed in Mc- 
Dowell county and it has become neces- 
sary for the United States Coal & Coke 
Company to station men at various 
points to prevent fires from destroying 
the dwellings located on the hills and 





The Franklin 
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OF PHILADELPHIA 


November 12, 1908 


At a meeting of the Board of 
Directors held this day, Mr. James 
W. McAllister voluntarily tendered 
his resignation as President of this 
Company to take effect December 
31, 1908, and on motion he was un- 
animously elected President Em- 
eritus to date from January 1, 1909. 


Mr. Alfred E. 


Duncan was un- 


animously elected a Director of this 
Company and also President to take 
effect January 1, 1909. 

E. T. CRESSON, 


Secretary 
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in line of the fire. There is hardly a 
stick of timber standing on either side 
of th: Kanawha river within twenty 
miles of Charleston, where five dwell- 
ings have been destroyed. In_Poca- 
hontas county the West Virginia 
Spruce Lumber Company are losers to 
the extent of $30,000, owing to the burn- 
ing of bark stripped and piled for ship- 
ment. 





President Davis Explains 


President Davis of the St. Louis Fire 
says as to the complicated loss at Mc- 
Cutcheonville, Ohio, referred to in the 
last issue: 

The statements made in the article are not 
entirely correct as far as the St. Louis Fire 
is concerned, and although it is perhaps not ma- 
terial to take the matter up with you, I thought 
I would inform you of our position in the mat- 
ter. We ordered our policy canceled as the rate 
seemed inadequate, but we never received any 
notice from the assured or our agent that a loss 
had occurred under our policy. Our policy was 
returned in due course marked “canceled,” and 
we have not to this day received proofs of any 
kind whatsoever for this loss nor claim from the 
assured that we are liable to him. 

We received a letter from the special agent 
of the Eastern Fire some ninety days after the 
loss had occurred stating that it was going to 
deny liability and giving us some of the cir- 
cumstances, but that is the only information we 
have received on the subject. 

Cecil A, Hall, the adjuster at Toledo, states 
he had nothing to do with the proofs of the 
St. Louis Fire in the recent McCutcheonville 
loss. He did not represent the company in any 





Minster Mutual May Expand 

It is said the Minster Mutual Fire 
of Minster, O., is figuring on extend- 
ing its operations to some extent. The 
company started writing farm prop- 
erty in that section of the state and 
then began writing village and town 
risks. It is one of the oldest mutuals, 
having been organized in 1849. It is 
a conservative German company and 
is amply able to comply with the Ohio 
laws as to contingent liability. 





For Small Town Building Code 


To formulate and urge the legislature 
to enact into a law a uniform building 
code for all Ohio towns of 5,000 or 
under, is the purpose of the law and 
ordinance committee of the Ohio State 
Fire Prevention Association. For the 
discussion of this plan, the committee 
of which A. C. Speed is the chairman, 
met Tuesday, Nov. 10, in the office of 
State Fire Marshal Rogers. The latter 
was made chairman of the meeting. 
There were present several insurance 
men, members of the association and 
of the Ohio Inspection Bureau and 
John H. Morgan, state inspector of 
workshops and factories. The code 
was not outlined at the meeting. An- 
other conference is to be held at the 
call of General Rogers. 


OHIO NOTES 


C. J. Adams & Co. is a new agency at Toledo, 
representing the Security of Ohio. 

Frank A. Sosman has purchased the agency of 
A. L. Fullerton at Chillicothe, Ohio, 

Joseph F. Dilhoff gets the sole agency of the 
Milwaukee Fire at Cincinnati. This gives him 
three sole agencies. 

Eunice E. Hurford and Harvey H. Feighner, 
as the Leonard Agency Company, have opened 
an office at Canton, Ohio. 

At Cambridge, O., George A. Moore has en- 
tered into partnership with Squibb Bros., the 
firm becoming Squibb & Moore. 

A. C. Cahle, local agent at Covington, Ohio, 
died the early part of this month. he compa- 
nies have not as yet been taken care of. 

George W. Grimes has purchased the agency 
formerly owned by William L. Reed, at Ports- 
mouth, Ohio. Mr. Reed, it will be remembered, 
met death a short time ago through falling out 
of the window of the Havlin Hotel at Cincin- 
nati. The companies have all transferred. 

David H. Hahn, a_ well-known agent of 
Zanesville, Ohio, died Nov. 7 as the result of a 
general breakdown due to locomotor ataxia, from 
which he long had been a sufferer. He was 53 
years old. ield men will meet at Zanesville 
today (Thursday) to arrange for disposition ut 
their companies. 

S, Otis Dotson, president of the United Realty 
Com: any at Lima, Ohio, has gone to Oklahoma 
for his health and may remain there. Crider & 

elsiger succeed him in the fire insurance 
agency, and the companies are licensing them as 
a firm instead of the corporate name of the 
realty company, as in the past. 








The Koblegard Insurance Agency C f 
Clarksbur, ' a Va., will in y ren gy y-4 
the People’s Insurance Agency Company. 





MICHIGAN AND INDIANA 


CLUB OBJECTS TO CONTRACT 











Indianapolis Commercial Body Wants 
City to Have More Control Over 
Waterworks System 





The Board of Public Works of In- 
dianapolis has signed a new contract 
with the Indianapolis Water Company 
for another ten years. The number of 
fire hydrants was increased from 1,751 
to 2,465, the price remaining the same, 
$45 a year each. New hydrants are 
provided for in the downtown districts. 
As soon as it was learned the contract 
was signed, there was public protest 
and Mayor Bookwalter was prevailed 
on to ask the board to withdraw the 
contract until the provisions could be 
read and discussed generally. The 
board has not done this, however. The 
Commercial Club, which has an insur- 
ance committee, was foremost in pro- 
test against a contract being signed 
hurriedly. The club has also a water 
commission. It was feared the con- 
tract might preclude the possibility of 
a downtown high pressure system, dur- 
ing the life of the contract, ten years. 
The commission promptly made public 
its report on the advisability of a high 
pressure system for fire protection, 
which subject it had been investigating 
for several months. The report in part 
said: 

A pressure of 100 to 120 pounds is not suffi- 
cient for proper service under the modern con- 
ditions of high buildings and congested districts 
with increased fire hazards. A_ high-pressure 
system will furnish larger quantities of water 
at double the pressure and will be efficient in 
greater proportion than these increases. The! 
insurance companies expressed themselves ready } 
to change the city from the third to the second 
class upon the installation of a high-pressure | 
system of very moderate extent, which will re- 
duce the fire insurance premiums throughout the | 
city, and make a saving in them of pect $40,- | 
000 a year, without consideration of additional ; 
reductions in the district of extra conflagration | 
hazard. Careful estimates of the cost of the | 
plant suggested indicate that it will not exceed | 
$400,000, j 

Even if there were no saving in insurance | 
premiums, the cost of the high-pressure system | 
would be money well expended, for it would 
insure that no conflagration would consume the 
business district, causing enormous loss therein 
and a very depressing effect upon the city as a 
whole. } 

The commission criticises the pro- | 
vision in the present contract with the} 
water company, a provision also in the 
proposed new contract, which requires 
the company to maintain “sufficient 
pressure to throw eight streams at once 
a distance of 100 feet vertically through 
one-inch nozzles; said power and pres- 
sure to be furnished within six minutes 
from the time an alarm of fire is 
sounded.” This provision is carried 
down from the original contract of 1870 
and it is pointed out that the city is so 
much larger, denser and with modern 
high buildings needs much greater ca- 
pacity and pressure than forty years 
ago. Any contract signed by the board 
of public works must be approved by 
the city council. The water company 
has a perpetual franchise in the city but 
not an exclusive one, so that a high- 
pressure system, if decided on, may be 
put in independently of the water 
company, if proper arrangements can- 
not be made with it. The water com- 
mission recommends that the contract 
give the board of public works the 
right to indicate the sizes and locations 
of new water mains, or approve the size 
and location, as suggested by the water 
company, and that the board shall have 
the right to order the replacement of 
mains which in its opinion are too 
small. More power is asked for the 
chief engineer in regard to ordering hy- 
drants or changing them. 











Agent Gearing’s Comment 


Philip Gearing, the outside local 
agent at Evansville, Ind., writes this 
paper as follows: 

“In regard to the difference between 
the outsiders at Evansville and the 
board agents is that it gives the hon- 
orable board agents a great leverage 





THE SPRINGFIELD UNDERWRITERS 
MUTUAL FiRE INSURANCE 


COMPANY 
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ORGANIZED 1902 


N.H. FAIRBANKS, pacsy. 
M,L. MILLIGAN, racas. 
E. C. PRICE, auvivon « v. pacer, 


JOHN G. WETZEL, sro'ty. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 





OOPER 


Fire Insurance Co. 
of Dayton, O. 














DAVID B. CORWIN 
President 


CHAS. W. SCHENK 
Vice-President 


SAM.L. LA ROSE 
Secretary 








P. A. ROTHIER, Prest. 


THE CINCINNATI 
UNDERWRITERS 


COMPOSED oF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company, 


OF CINCINNATI, OHIO 


STATEMENT JAN, 1, 1908 


Cash Capital haba baennia take weeees 
Reservefor Reinsurance........... 
Other Liabilities........ 

Net Surplus .... 


seeee 


OOo e te eeer eee 





-- $705,158.93 


RE: PAIGE ise cccsseevesecs.cc 


ADAM BENUS, Sec’y, 





Fire Insurance at Cost 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


SIMON HUBIG, President 


LOUIS H. SCHWEER, Secretary 


Agents Wanted in Ohio. 
HOME OFFICE: 503-504 Fourth National Bank Bldg., CINCINNATI, OHIO. 





ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G.W.POHLMAN - - - 
EDW.A. WINTER -~ - 
G. W. POHLMAN, Jr. 


President 
Secretary 





~ Agency Manager | 


ORGANIZED 1867 


GERMAN FIRE 


Insurance Company 
of Wheeling West Va. 


Cash Capital $200,000.00 Net Surplus $222,604.03 


WM. F. STIFEL, President 
F, RIESTER, Secretary 
S. W. RICE, Supt. of Agenctes 


DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 


Special Agent for 
Ohio, Indiana and Michigan 





Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 


Total Assets $486,514. 


Net Surplus 


93 Capital $200,000 
$89,547.49 





ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


Assets - - + $917,041.48 
Cash Surplus - - 92,811.28 
J. R. VERNON, Pres. J. AMBLER, Sec’y 


During its entire history the Company has continu- 
ously fulfilled every estimate of saving 
to the Policyholders 





Ohio Business Only Through Local Agencies 


INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


DIRECTORS: 
H. R. Smith T. R. Barnes Lewis Bruck 
A.C. Cummins E. B. Caldwell da Rigby sa 
N. S. Reed J. W. Jenner . A. Jennings 


Assets, $2,227,855.88 
H. R, SMITH, Pres. R. SMITH, Sec’y 





rome PH ENIX comeuny 





OF BROOKLYN, N. Y. 


Western and Southern Department, 208 La Galle Street, CHICAGO 


J. H. LENEHAR, General Agent 


CHAS. R. STREET, Ass’t General Agent 
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to work on one another. It is a cer- wey Citys Geom Blanc; Gener & Miltner, “I 
tain fact that they take business from | “go City; Cc. armen, See 
- worelan— Kall & McDonald, Alpena; W. ~ FIRE, A 
one another at cut prices and use the | Butler, Ann Arbor; Fred E. Shearer & Co., B whee - nr, 
word competitive rates in all cases, 


“a es Cortwright, Marshall. 

only to cover a multitude of sins that .. alla _— ae , Cg Rw fae 
is being committed by themselves and sen, Hartford; E. F. Prindle, Lawton; Down- 
lay all the blame of tariff making on | ing’ & Flook, Paw Paw. 


tec ? *msburgh City—Wyman & Dunham, Digh- 
the non board agencies. ton; Harry E. Gates, Petoskey. 


WITH DETROIT LOCAL AGENTS 








Benton Harbor Pays the Penalty 


Benton Harbor’s lack of sufficient 
water was the subject discussed at a ‘ 
recent meeting of the board of public A. A. Parker, Well-Known Marine Un- 
works of that city and in less than a derwriter, Dead—Understand- 
week the most disastrous fire that has ing on Preferred Risks 
ps there in years swept through 
the business section, with losses reach- . , . 
ing $75,000. The " department of St. Detroit, Mich., Nov. 16.—(Special 
Joseph responded to the call for as- Correspondence.)—A. A. Parker, senior 
sistance but there was insufficient water | ™¢mber of the firm of Parker Bros. 
pressure and the Tom Benton fire en- | COMpany, Ltd., died Friday, the 13th. 
gine was pressed into service. Both | Mr. Parker was 64 years old. He was 
engines were stationed near the dock | &™gaged in business in Detroit for 
and did good service. The city will thirty years, was one of the best posted 
probably either sink additional wells or |™@tine insurance men in Michigan. 
will go to the lake for water. The form of policy used at one time 
covering all the vessel property in- 
sured on the lakes was of Mr. Parker’s 


F oa as origin. The firm does a large fire in- 
in "Greba Repide po gn Bee surance business as well as marine. 
about $40,000, the fire marshal stated 7 se wee Ai of the old —— 
that the fire undoubtedly started from | °° ™" erwriters. is instruction to a 
a fuse plug blowing out in the motor | ™ his employ was to take no business 
room. This room, he stated, was far for a company that he would not take 
too small and was scattered with waste. |‘ , be = Sof the'k In — 
He states that a year ago he had the to being the head of the firm of Parker 
owners of the building put pipe up Bros., he was interested in coal prop- 
through the elevator shaft, through erties, was president of the White Star 
which there was run a line of hose, but | lime of steamers, president of the Ma- 
when the firemen came to use the hose — Savings bank before its consoli- 
the night of the fire they found that dation with the Dime Savings bank, 
the nozzles had been taken off and it afterwards a director of the Dime Sav- 
was rendered useless ings bank. Mr. Parker was a popular 
E citizen, charitable and absolutely hon- 
est in all his dealings. 











Carelessness is Charged 





Indiana Fires 


Indiana losses for the week were 
heavy. Some of the larger ones were 
as follows: 

Nov. 15, Jeffersonville—Indiana Manufacturing 


The fire commissioners have pur- 
chased two new engines of the latest 
type. When they arrived they were 
Company, makers of hollow-ware at the Indi- — mn er a 2 colors. 
ana Reformatory, foundry and three other build- | + ¢y were too bright lor the commis- 
ins, B= ggg! oe ,000, total; insurance, $75,- | sioners and now come out in more 
000; State of Indiana, $100, 000; no insurance; 
cause of fire believed to be defective wiring. subdued colors. 

Nov. 14, Linden—American Milling Com- ieee 
pany’s stock food plant, $50,000 to $100, 000, The water commissioners are ex- 
a.” mess cause a rng aang tending a line of 30 to 46-inch water 

ov. 12, Spurgeon—Business houses, . . : 
insurance $5,000; no fire protection. , pipes up Jefferson avenue, taking in 
ov. 13, Hymera—Brick business block, $10,-| the new Fairview district. It is an- 
oak insurance. $3, 000; a spontaneous Star. ticipated by the board that in the near 
ustion in a pile of coal screenings in a cellar cage ; 

Three barns were burned during the week in | future at least a million dollars will 
the tobacco growing districts of Warrick county. have to be spent in order that this new 
The fires were all laid to incendiaries. district may have proper water supply 
for domestic and fire purposes. 





Michigan Agency Appointments 
Allemannia— eier, onroe. 


California—Gerber ‘ Marshall, Freemont. The committee of underwriters who 


qubelaware, P 'a.—W. A. Meier, Monroe; H. E. | have been kolding meetings quite often 
ates, Petoskey. H H 
Cty. ieie, Meee, of late to work out, if possible, some 


German, Ind-—J. M. Ward, Battle Creek; | Plan whereby conditions in Detroit may 
Beaver & Blake, Mancelona; Jas. McKenna, | be changed, have almost come to an 
Sault Ste. Marie. understanding as to preferred business. 
Monongahela—Brown Ins. Agency, Lansing. If their f ripe 
National, Pa.—O. W. Herpich, Detroit. their future negotiations are success- 
Phoenix, Eng.—Eppy Hazard, Boyne City. ful there may be a tumble in the re- 
eden Kalamazoo: S “2 ritergees Lanting ceipts of the offices of some companies 
E.’Gates, Petoskey; F. G. Schlagel, Carl C ; which are now reaping a harvest from 
Ae, Saginaw. , this line of insurance. It won’t be a 
Roch. Gomme: G. Bauer, Blissfield. rate war nor a cut-rate slaughter, but 
a measure that will enable each agency 
to get a little of the good business 


Michigan 
Fire and Marine a Co. 


| se me eld—Wm. . Randall, a Otta- 
OF DETROIT, MICH. 
STATEMENT JULY Ist, 1908 











OR“GANIZED 1881 














Assets Fy 3 FY FY : §$1,156,305.01 
Capital FY g 8 ry : 400, .00 
Losses Paid FY 3 PF : §&,480,000.00 
JULY Ist 1908 
ASSETS LIABILITIES 
Cashonhandandinbank $ 34,969.01 Capital Stock $ 400,000.00 
City and County Bonds 421 533. 60 Amount required to Rein- 
Mortgages on RealEstate 503,063.00 sure allout-standingrisks 448,081.58 
Real Estate 90,062.47 Losses unadjusted and 
Interest due and accrued 11,612.63 not due 37,729.51 
Due from Agts. andothers 95,064. 30 Net Surplus 270,493.92 
$1,156,305.01 $1,156,305.01 
M. W. O'BRIEN, F. H. WHITNEY, E. J. BOOTH, E. P. WEBB, 
President. Vice-Preside Secretary. Ass’t Secretary. 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets ~ ~ . 
Surplus to Policy Holders . 


$1,041,817.24 
410,392.88 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass*t Secretary Ralph Rawlings, Asst Secretary 


























Automobile Insurance 


AGAINST 


FIRE: Any cause; anywhere 
WRECKAGE: While in Transportation. 
THEFT: Including Robbery and Larceny. 


VALUED POLICY: No Co-insurance required. NO RESTRICTION on Storage or 
use of Gosoline. 


Insurance Company of North America 
J. S. CROSBY & CO., Michigan Managers, Grand Rapids, Mich. 


Agents Wanted in Every City and Town 


Jacob Guthard & Son Co. 


95 Fort Street West, Detroit, Mich. 








SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & 
RUTGERS, SOUTH EASTERN ASSOCIATES and other reliable 
Companies. 














Indiana General Agency for Indiana Agents 


GEO. M. COBB & CO., “tract: 
OF THE 

Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

German Union Fire Insurance Company of Baltimore 

Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 

Also the London Guarantee & Accident Corporation, Ltd,, of London, England 





Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. _ INDIANAPOLIS, IND. 
Ohio Indiana = Michigan Minnesota 





The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 





Union Trust Bldg. Detroit, Michigan 
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Detroit is so full of and of which most | of over pth gle gM? Fy Ae 
of them get so little. Of course, be- coped we maaby with tin, enticely unapproved. MODERATE LINES ON STRICTLY 


hind it will be the hope that making 
the business unprofitable, from a solici- 
tor standpoint, will stamp out this evil 
and the legitimate offices will profit 
thereby. 


I was in an office a few days ago 
when a gentleman employed had oc- 
casion to look through a cabinet file. 
In replacing one of the files, which, 
by the way, was metal, he gave it 
quite a hard push. At once there was 
a slight explosion and a flame of fire 
shot up from behind the cabinet. An 
examination followed. Electric wires 
were discovered. When pushing back 
the file the end struck the wires, formed 
a short circuit and made a bid for a 
fire. Cause unknown would have been 
reported. 

Mrs. Hennes, mother of 
Hennes, the well known 
agent, died Friday night. 


Leo K. 
insurance 


There has been a let-up in the work 
of the special agents in behalf of the 
Michigan association membership. They 
started out finely and it looked as if 
Michigan would have a strong associa- 
tion. The specials seem inclined to 
assist in this good work and for a 
time the secretary of the association 
had results. This week there were a 
few new members added to the list, 
but the membership is not growing as 
fast as it should or would if the spe- 
cials kept up the pressure. 

Otp DerrRoITer. 





Will Have Fifty Members 


Thirty local agents of Indianapolis at- 
tended the meeting to organize a fire 
insurance club similar to that of Chi- 
cago. A committee was appointed to 
draft a constitution and by-laws, con- 
sisting of E. H. Forey, Central Trust 
Company; Frank Wright, Indiana 
Trust Company, and Frank W. Siler, 
Richardson-Kothe agency. The indi- 
cations are that the club will start with 
fifty members. 





Specials Will Hold Forth 


The new fireproof Hotel Wenonah 
was opened at Bay City, Mich., Mon- 
day, Nov. 9, with a grand time, a large 
reception and dinner being given to 
over 1,000 guests from all parts of the 
state. The special agents will hold a 
Blue Goose meeting there about Nov. 
24 and a big time is promised. The 
hotel is located on the site of the old 
Fraser House which burned Dec. 23, 
1906, and the special agents say it is 
one of the finest places in the state. 





Trading Stamp Methods 


W. W. Dennison & Son, of Colum- 
bus, Ind., who represent some ten union 
companies, have thrown a bomb into 
the ranks of the local agents there and 
have caused more excitement in insur- 
ance circles than has been caused in 
the past several years. They have got- 
ten out a lot of advertisements, offer- 
ing with every policy they issue from 
$200 to $10,000 to give a coupon with 
each policy on their drawing which will 
be for $100 in presents on Christmas 
Eve. The agents claim this is an in- 
fringement on board rules, and the mat- 
ter has been cited to higher authority. 





Grand Rapids’ Bad Hazard 


H. F. Patterson of the Michigan In- 
spection bureau staff, Grand Rapids, 
read an interesting paper Nov. 14 be- 
fore the Grand Rapids Technical Club 
on ' Fire Underwriting from the Inspec- 
tor’s Standpoint.” _He referred in clos- 
ing to local conditions as follows: 

Grand Rapids is now in third class. The city 
would properly class as second, but is penalized 
on account of deficient pumping capacity, mains 
and fire alarm system. I wish to again call to 

our minds the enormous conflagration hazard 

ere. Many of the buildings in the downtown 
district are fifty years old, whose walls rarely 
exceed 12 inches in thickness, and it is very 
doubtful whether these walls are of any par- 
ticular value at this time as fire stops. There 
are blocks or squares in this city where the 

r can almost cross the whole block on 
the roofs without finding a difference in height 





In addition these buildings are full of interior 
vertical openings and adjoin and communicate 
with each other, with extremely poorly con- 
structed fire doors between, many of which 
would prove practically worthless in a serious 
fire. the Grand Rapids fire department cannot 
be commended too highly for its efficient work 
in keeping fires within bounds, but if one 
should get away from them it would mean a 
serious blow to all concerned. 





Indiana Agency Appointments 
Dixie—C. B. Mandeville, Roselawn; R. 
Harris, Rensselaer. 
Dutchess—W. F. Rosenwinkel, Ft. Wayne. 
Fidelity—J. F. Lowe, Columbus. 
Hartford—John Killigrew, Hobart. 
Home—L, L. Clark, Washington. 
London—Cunningham & Armstrong, Lebanon; 
Cc. S. Moss, Linton, 
Milw. Mech.—Elmer Wise, Upland. ' 
New Hampshire—L. G. ilgus, Oakland City. 
Old Colony—D. F. Seacat, Cannelton. 
Pelican—The Johnson Agency, Muncie. 
Pennsylvania—Schafer & Son, Elkhart; C. M. 
Watt, Lagrange; C, N. Libey, Lima; John Killi- 
grew, Hobart. 
Svea—Dunn & Fee, Bloomington. 
Walla Walla—Rash & Rash, North Vernon. 





MICHIGAN NOTES 
Row, Chafey & Morris succeed Row & Spencer 
at Lansing, Mich. 
Sentiment is wm 
favor of a paid fire de 
volunteers. 


Carsonville, Mich., voted at special election 
to bond the village for $5,000 to establish a 
system of waterworks. 

Shelden & Bertrand of Houghton, 
have opened a branch agency at 
C. T. Harrington in charge. 


The village of Shepherd, Mich., is installing 
an electric light and waterworks plant. The 
waterworks will be in operation by Dec. 1. 

The agency of Finch & Penberthy at Han- 
cock, Mich., has dissolved, Finch re- 
tiring. E. J. Penberthy will continue the busi- 
ness, 

According to the annual report of the Farm- 
ers Mutual Fire of Allegan and Ottawa coun- 
ties, three-fourths of the losses this year were 
caused by lightning. 

Martin T. Vanden Bosch of the Le Bare & 
Vanden Bosch Agency at Grand Rapids and 
Huggett & Ayer have united as Vanden Bosch, 
Huggett & Ayer. 

Dowagiac, Mich., is discussing plans for re- 
pairing the old pumps at the waterworks or 
purchasing new pumps. The hazard at the pres- 
ent time is regarded by city officials as being 
great. 

The county of Ingham, Mich., and the Ing- 
ham County Mutual Fire have united in offering 
a reward of $200 for information leading to the 
arrest and conviction of the person who placed 
an infernal machine in the barn of John Scar- 
lett, four miles east of Mason, about a month 
ago. 


The opening of a new 24-inch water main 
between Holland avenue and Potter street, 
Saginaw, will afford better fire protection for 
the down town district. Greater protection still 
would result if the 24-inch main were extended 
to the pumping station, instead of taking its 
supply from a 16-inch main at Washington 
avenue. 


at Sault Ste. Marie in 
partment in place of the 


Mich., 
fancock, with 


INDIANA NOTES 


J. G. Flaherty, Indianapolis, has sold his 
agency of the Queen City to the F. C. Fry 
agency and will devote his time exclusively to 
loans and real estate. 

At Indianapolis, Ind., on account of de- 
fective electrical equipment, 1 percent has been 
added to the rate on building and contents, 
128-130 West Henry street. 

The heavy loss ratio in Indiana in October, 
especially on farm business, is shown in the 
case oO the Ohio Farmers, whose losses 
amounted to $26,436, or more than three and a 
fourth times the loss in the correponding 
month in 1907. 


The heavy loss of the American Milling Com- 
any at Linden, Ind., was largely due to the 
ack of a supply of water. Every man in 
Linden has daned © petition to the town board 
to build a waterworks system if the company 
will rebuild. 


Every citizen of Shirley, Ind., which has suf- 
fered $100,000 in losses by three fires within 
recent weeks, has signed a petition to the town 
board for a waterworks system. The Indiana 
Bottle Company has offered to supply power for 
the proposed plant. 


Objection has been made to the form of policy 
covering traction properties at Sleameent In- 
diana Harbor, East Chicago, Gary, Michigan 
City, South Bend and other points, for the Chi- 
cago, Lake Shore & South Bend Railway Com- 
pany, the South Bend Construction Company 
and the Cleveland Trust Company. It is said 
the 80 percent reduced rate clause applies to 
only a small part of the form and omits power 
houses and transformer stations. Amendment is 
being asked for. 





The Nordische Insurance Company of Moscow 
has filed its application with the Imperial office 
for permission to extend its business operations 
to the United States, where it desires to trans- 
act fire insurance business. 





_The Northern Assurance is now issuing hail 
riders in connection with tornado policies at an 
extra premium of 10, 20 or 30 cents per $100 
for one, three or five years. 


SURPLUS INSURANCE AT TARIFF RATES 











C. W. GREENE, 169 LA SALLE STREET, CHICACO 


THE BEST SYS TEM Pieter serv descrip 


is that of the 


Manufacturers’ Appraisal Company 


CHICAGO—1632 Tribune Building. NEW YORK—50 Pine Street. 
PHILADELPHIA—411 Walnut Street. CLEVELAND—201 Caxton Building 


THe AMERICAN APPRAISAL Co. 


STLARTA Fourth National Bank Building. NEW ORLEANS, Hibernian Bank Building 








BOSTON, Weld Building. NEW YORK, Wail Street Excuange Bid 
CHICAGO, First National Bank Building MILWAUKEE, = puiLADELPHIA, Croser Building” 
CINCINNATI, First National Bank Building. S. &. A. 8T. LOUIS, Frisco Building. 
CLEVELAND, Garfield Building. SAN FRANCISCO 


TORONTO, Bank of Hamilton Building. 
The Standard Authority on Physical Values. Disinterested Appraisals. 


WET vurkcx PA PER 


We will allow you more than any one else can 


O. ADAMS MEG. CO. PAPER MILL 
104 MICHIGAN ST. | PHONE 675 MAIN. —_ CHICAGO 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 
(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 











Fire Protection Engineers. Contractors. Agents. 

Raters. Builders, Solicitors. 

Special Agents, Students. Architects, 
Examiners. Inspectors. Engineers. 
Company Officers. Local Board Officials. Technical Schools, 
Brokers, Adjusters. Property Owners, 


Insurance Clerks. 
And all others 
Property. 


General Agents. 


interested in Fire Hazards, Inspections and the Safe-guarding of 
PUBLISHED BY 


THE INSURANCE FIELD, - P. O. Box 617, Louisville, Kv 


$2.90-SPECIAL 30 DAYS ONLY 


CASH WITH ORDER. 


Complete Index Outfit 
for Assured’s Line. 

Consists of one drawer 
3x5 Oak Cabinet, 500 
Record Cards. 
















































Alphabetical Guides. 

A knowledge of what 
Insurance is carried and 
the time of its expiration 
secures to any agency 
the largest amount of 
renewals and new busi- 
ness. An alphabetical 
index makes reference to 
this information im- 
mediate. ecomssnceseanae~satatmaarc seasoned 


BROOME MFC. CO., Peru, Indiana 


Northern Insurance Company 
of New York n’e WS oR « 


N EF W YoOoRK 


FINANCIAL STATEMENT, JANUARY ist, 1908 
Capital, $350,000.00 Assets, $944,015.49 Surplus to Policyholders, $453,542.14 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


SURPLUS LINES 


For Local Agents, only after the regular channels have been exhausted. We can furnish you a policy 
on appro risks covering up to $40,000 in a syndicate of London Lloyds Underwriters that accept 
American fire business only through our office. mmediate binders given. 10% commission paid to 
agents and brokers except in the States of Illinois and New York. We also write A UTOMOBILE insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


New York Office: 
54 WILLIAM STREET 
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Chi Office: London Office: 
159 LA SALLE STREET 123 BISHOPSGATE STREET 
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IN ILLINOIS AND WISCONSIN 


ONE WAY TO BUILD BUSINESS 











C. S. Hart of Oconto, Wis., Offers Low- 
est Rates and One-Half His Com- 
missions 





Sometimes one has to go to a small 
town to learn the way to build up an in- 
surance business. An agent lately start- 
ed in business in the little town of 
Oconto, Wis., and, finding that cus- 
tomers did not crowd his office, sent out 
the following letter to a number of lo- 
cal business men: 

Oconto, Wis., Oct 30, 1908. 
Dear Sir:— 

If you will give me the insurance on your 
property I will put the same in first-class stock 
companies that are authorized to do business 
in the state of Wisconsin. I will guarantee 
that the premium will be as low, if not lower, 
than what you are paying now and will further 
agree to give you half of my commissions, 
which are 25 percent of the premium. This 
would give you 12% percent of the premium. 
Kindly remember this offer when your insur- 
ance expires. C. S. Hart. 





Club Is Active 


The Northwestern National Insur- 
ance Club of Milwaukee, composed of 
forty-eight clerks of the Northwestern 
National and Northwestern Under- 
writers, held its regular monthly meet- 
ing Monday evening in its clubrooms 
in the Northwestern National building. 

The feature of the meeting was an 
address on casualty insurance by Loyal 
Durand of Milwaukee, state agent of 
the Employers Liability. That the club 
was greatly interested in Mr. Durand’s 
address was shown by the fact that he 
was kept busy answering questions for 
a full hour at its close. 

The club proposes to fit up its rooms 
with appropriate furniture and to starc 
a library as soon as possible. Joseph 
E. Williams is president and Max L. 
Boeck secretary. Eight of the officers 


of the companies are honorary mem- 
bers. 





Planting Boston Agencies 
Special Agent F. F. Gordon has been 
busy planting the Boston in Wiscon- 
sin. The D. Vance Company have both 
the fire and aucomobile agencies in Mil- 


waukee; the Hoppe Company, both de- | 
partments in Sheboygan; Fernandez &'. 


Laabs, the fire agency in Oshkosh, and 
Roy Marston in Appleton. 





Changes in Madison Waterworks 

As a result of an investigation re- 
cently made of the waterworks depart- 
ment and fire protection system of 
Madison, Wis., by Engineer W. 
Pence of the Wisconsin railroad rate 
commission, several important changes 
will be made in the entire system. The 
report of Mr. Pence disclosed the fact 
that there was too much conservatism 
on the part of city authorities in car- 
rying out needed improvements. The 
installation of pressure gauges at the 





pumping station and several fire sta- 
tions 1s recommended in his report. 





Jewelers Mutual to Incorporate 

The Jewelers Mutual Fire of Wis- 
consin, recently organized, will soon 
be incorporated. Secretary Franklin 
Thomson of the company has received 
requests for policies amounting to 
more than $100,000, the minimum re- 
quired to secure a charter. It is ex- 
pected that the first policy will be 
written about Nov. 20 and that it will 
go to Gustave Keller of Appleton, Wis., 
the president of the company. Milwau- 
kee jewelers have taken the bulk of the 
applications so far. 





To Improve Racine 

As the result of an investigation made 
by E. R. Townsend, engineer for West- 
ern Union, Racine, Wis., will be asked 
to increase the efficiency of its fire pro- 
tection system immediately. Mayor 
Horlick of Racine recommends that an 
automobile be purchased for the use 
of the chief of the fire department and 
offers to purchase a like machine for 
the chief of police on his own account. 





Companies Turn Form Down 


Companies have repudiated a form of 
policy employed by agents at Bloom- 
ington, Ill., for covering the stock of 
seeds of the Funk Bros. Seed Com- 
pany. The following is the objection- 
able provision: 

It is hereby understood that in event of loss 
under this policy, said loss on seeds will be 
adjusted on the following basis: Shelled seed 
corn at $2.50 per bushel; ear seed corn at $5 
per bushel; English oats at $2.50 per bushel; 
Great American oats at $1.25 per bushel; all 


other varieties of seeds at the regular market 
value at time of loss. 


As this makes a valued policy, the 
companies are calling for its elimina- 
tion. 





ILLINOIS NOTES 


Mayor Dominick Turigliatti, the Toluca local 
agent, was hobnobbing with President F. Taylor 
Wise of the Illinois State Board in Chicago this 
wee 


a T. Morgan, who has taken Arthur J. 
Owbridge as a partner in his agency at Spring- 
field, Ill., will conduct his business under the 
firm name of Morgan & Owbridge. 





WISCONSIN NOTES 

Paul Yankey succeeds H, S. Merwin at Fox 
Lake, Wis. 

As a result of the probable annexation of the 
surrounding suburbs of Milwaukee, it is pro- 
posed that the Milwaukee fire department install 
automobile fire engines to cover the additional 


, territory. 


The Wisconsin state fire marshal’s depart- 


| ment has secured the arrest of Vinnie Poda- 


wiltz of Grand Rapids, Wis., on the charge 
that she set fire to a barn belonging to her 
sister. The girl has been bound over to the 
circuit court and is in the jail at Grand Rapids, 
being unable to furnish bail. She made a con- 
fession, but after her arrest she denied it. 

That Milwaukee has the finest and most com- 
plete system of fire alarm telegraph of any city 
in the country is the opinion of Robert Quain, 
superintendent of fire and police telegraph in 
St. Louis. Mr. Quain hes been making a tour 
of inspection of the larger cities of the country 
to gain ideas of different telegraph systems and 
now he expects to duplicate the Milwaukee 
storage battery system in St. Louis within a 
few months. 











Capital Stock - 
Liabilities - 


Net Surplus - 


Philemon L. Hoadley, Pres’t. 








FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


Total Assets 


CHAS. E. SHELDON 
Manager Western Department 
Rockford, Ill. 


S$ 750,000.60 
4,779,955.29 
300,000.00 
1,777,518.83 


$7,607,474.12 








James H. Worden, Sec’y. 

















M. VW. FUGIT & CO., General Agents 
171 La Salle Street, CHICAGO 


THE COMMONWEALTH FIRE INS. CO. of Ottumwa, Iowa 


Agents Wanted in Wis.. Ohio, Illinois and Mich. 
eUuURPLUs LINE DEPAR IMENT 


The Walla Walla Fire Ins. Co of Wash. 
Correspondence Solicited. 


REPRESENTING 
Anchor Fire Ins. Co. of Iowa. 


Oklahoma Fire Ins. Co. of Okla. 
V. PF. KE LLEY, EY, Mer. - Garpbes Lane Dept. Line Dept. 





* Ss, Mac ENANEY, General Agent 


For ILLINOIS 


and INDIANA 


DIXIE FIRE INSURANCE COMPANY 
OF GREENSBORO, N. C. 


159 LA SALLE STREET, CHICAGO 


H. Brain, Jr., 
Special Agent 


AGENTS WANTED IN EVERY TOWN IN BOTH STATES 
This Office will handle and place surplus lines for its agents- 





SEABOARD F. & M. INSURANCE CoO. 


HOME OFFICE, GALVESTON, TEXAS. 


B. ADOUE, Pres. 


J. H. LANGBERN, Sec’y. 


Cc. C, BOWEN, Ass’t Sec’y. 


Deer st ige7 t ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 NET SURPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 





Pacific Coast Department: Merchants Exchange, San Francisce. 


F. A. CHAPUIS, General Agent 





LONDON & 
| ANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Il. 





tk Concordia Fire 
Insurance Company 


of Milwaukee, Wis. 
CashCapital - - - $300,000.00 
Reinsurance Reserve - 820,989.64 
Reserve for all other Liabilities 134,251.72 
NetSurplus - - 590,619.59 
TotalAssetts - - ~- 1,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 





BIERCE & SAGE, General Agents for ptiphieee 
and Ohio, Whitney Opera House Block, De- 
troit, Michigan. 


SPECIAL Peente-]. T. Kirnxwoop, Cleve- 
land; Frank M ack, Detroit; Geo. B. 





SEDGWICK, , Ishpeming, Michigan, | 


Gorham-Braden Company, 


40 South Fourth St., Minneapolis, Mina, 


Camden Fire Ins. Assn. of Comdes. N. J. 
Hawkeye Ins. Co. of Des Moines, I 


County Fire Ins. Co. ot +.) 7 . > ar 
New Brunswick FireIns. Co. of New 


New Amsterdam Casualty Co. of New York, N. ¥. Illinois Surety Company of Chicago, —™ 


___ Agents Wanted in Minnesota and Wisconsin 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - - $891,463.32 
Surplus to Policyholders 309,880. 08 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO 


Louisville Insurance 
| Company 
FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872, 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 


| 184 La Salle Street Chicago 








INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL - - * © 900,000.00 
SURPLUS TO POLICY HOLDERS 496,090.32 
ASSETSco- - = + © «© ~ 852,469.75 
LOSSES PAID TODATB - -« 4,186 ,250.00 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, - ~- $1,000,090 00 
Assets, - - + $5,185,649 51 
Net Surplus, - - $ 949,260 99 


HEAD OFFICE: 





Cor. William and Cedar Streets. 
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RESERVES AND PREMIUMS 

WHEN the insurance commissioners 
who are members of the special fidelity 
and surety committee finally consider 
the question of claim reserves, it is to 
be hoped they will decide upon some 
method of determining such reserves 
other than that based on a percentage 
of premiums. It is unfortunate that 
what might be termed the “doctrine of 
unearned premium” has gotten so 
strong a hold upon the insurance sys- 
tem of the United States. Starting with 
the idea of making fire insurance com- 
panies keep on hand an amount equal to 
what they would have to pay back to 
policyholders in case they canceled all 
their policies, we have come to base 
nearly all reserves, and consequently 
solvency generally, upon premiums. 

The main function of an insurance 
company is not to pay back return pre- 
miums, but to pay losses. The chief 
duty of insurance commissioners is to 
see that the companies are able to pay 
their losses, not only those already re- 
ported, but those which from experi- 
ence may reasonably be expected to ac- 
crue during the life of the policy or the 
bond. These losses during a term of 
years bear some relation to the amount 
at risk, taken in connection with the 
classification. Unfortunately, the 
amount at risk and the classification do 
not bear any constant relation to the 
premiums. Under this system of de- 
termining solvency the advantage is 
given to cut-rate companies. 

Generally speaking, a cut-rate com- 
pany is a weak company, although there 
are exceptions to this rule. In a gen- 
eral way the cutting of rates shows that 
the management can not compete with 
others on even terms, or that its ambi- 
tion for premium income has caused it 
to underestimate the liability it is as- 
suming, or it needs the money to pay 
losses and so will trust to luck for the 
future, or—what is more important— 
the company has a poor agency force, 
made up of men who from weakness or 
crookedness will not demand a hundred 
cents for a dollar’s worth. Managerial 
weakness, of which rate-cutting is a 
symptom, is also likely to manifest itself 
in poor underwriting and questionable 
investments. Thus the laws, by per- 
mitting companies which have assumed 
a liability for a smaller premium than 
they should have done to set aside as a 
reserve to protect that liability a corre- 
spondingly smaller amount than they 
should set aside, are putting a premium 
on weakness and bad practices. 

More even than ordinary insurance 
companies, surety companies are de- 
pendent for their strength upon the 
men who manage them and the agents 
who get their business for them. There 
are no mechanical devices for meas- 
uring the hazard a surety company as- 
sumes under a bond. The probability 





of loss arises from the character of the 
principal more than from the circum- 
stances which surround him. To bring 
success to a surety company, its serv- 
ants, from the subagent to the presi- 
dent, need sound judgment, thorough 
integrity and a keen knowledge of 
men. The practice of rate-cutting is 
not indicative of these qualities. Should 
the states enact laws by which surety 
claim reserves are to be the lower the 
deeper the rates are cut, it appears to 
us they will be putting a premium on 
the very weakness from which the pub- 
lic needs most to be protected. 





TRAINING FOR THE FUTURE 

At the recent meeting of the field forces 
of the Nortu Britisn & MErcanrILE, held 
in Chicago and later in New York City, 
United States Manager E. G. RicHarps 
of the company discussed a tendency in 
special agency training which deserves 
thoughtful consideration. 

In the trend toward specialization, 
now so apparent in fire insurance, with 
loss adjusting, rating, inspection work 
in its different branches, delegated to 
bureaus or experts, Mr. RicHarps fears 
the field man, divorced to a large ex- 
tent from its old function of taking 
care of all a company’s interests in his 
territory, whatever they be, will be 
educated chiefly as a salesman. With so 
many of the former duties delegated in 
a large measure to others, the compa- 
nies expect the special agent to devote 
his energies to business-getting. He is 
to solicit with the agent and stimulate 
the latter’s activities. He becomes an 
expert in salesmanship and transmits 
his enthusiasm and methods to the local 
agent. 

Mr. RicHarps sees the essential as- 
pects of this work, but is inclined to 
believe that this training is all too one- 
sided. The special agency ranks are 
the chief source of supply from which 
men are secured for managerial and 
executive positions. Is the predominant 
note of salesmanship the one that 
should be most loudly spoken? Are 
men, trimmed of their former duties, 
able to develop into the all round un- 
derwriters of their forbears? Can com- 
panies afford to overlook the advan- 
tage of a versatile field training, a 
schooling in all the ramifications of un- 
derwriting? 

Mr. Ricuarps has presented some val- 
uable food for thought. Perhaps spe- 
cialization has been carried so far as to 
weaken the constitution that should ac- 
company successful and forceful gen- 
eralship. The training of men for fu- 
ture leadership is no insignificant prob- 
lem. 





WILL HELP THE SURPLUS 

THE rise in value of stocks following 
the election will help the companies in 
no small way when it comes to making 
up annual statements. This is particu- 
larly true in case of fire companies 
which have had a heavy drain of losses 
this year. With election over and the 
business interests satisfied that no great 
change will come in the policy of the 
government, it is likely that the stock 
market will remain stable and possibly 
the feeling of confidence will tend to 
make it buoyant. Some interests will 
move cautiously until the attitude of 
Congress toward tariff reform is seen. 
Insurance people as a rule, however, 
feel that business will assume a more 
favorable tone. 





Personal Side of the 
Insurance Business 


P. W. Ward, president of the Cleve- 
land Life, decided some time ago that 
business partners are too tiresome to 
spend all one’s time with, so on 
Wednesday of last week he took an- 
other and more pleasant associate in 
the person of Miss Marion Knake of 
Craston, Pa., a suburb of Pittsburg, the 
ceremony taking place at the young 
lady’s home there. The past week they 
spent in New York and yesterday re- 
turned to Cleveland to receive the con- 
gratulations of friends. 

Insurance men in Cincinnati are very 
much pleased over the election of Mr. 
Cleveland, manager of the Cincinnati 
Fire Prevention Bureau, to the board 
of directors of the Cincinnati Business 
Men’s Club. The insurance men who 
are members of the club were behind 
Mr. Cleveland to a man and when the 
votes were counted Mr. Cleveland’s 
votes were almost double those of the 
next man. 





— 


Capt. Martin J. Hubble, the local 
agent at Springfield, Mo., gave a unique 
luncheon the other day. It was com- 
plimentary to the men and women who 
have carried policies in his agency con- 
tinuously for twenty years. aptain 
Hubble is one of the old time agents 
who is highly esteemed by all his cus- 
tomers. He has three sons prominent 
in the business: J. P. Hubble, Cook 
county manager for Fred S. James & 
Co., at Chicago; J. W. Hubble, Illinois 
state agent of the L. & L. & G,; L. J. 
Hubble, who is in the local business at 
Monmouth, III. 


—_— 


J. J. Brinkerhoff, actuary of the IIli- 
nois department, left this week to be- 
come actuary for the Association of 
Life Presidents, at a salary of $12,000 
a year. He will do statistical work, 
visit the insurance departments and 
figure out the effect of proposed legis- 
lation in any state as well as be the ad- 
viser of the association. 

Major Brinkerhoff has resigned as 
secretary of National Convention of In- 
surance Commissioners, being succeed- 
ed by Commissioner Hartigan of Min- 
nesota. C. W. Farnham, attorney for 
the Minnesota department, is appointed 
assistant secretary. 


Charles B. Fitch, the local agent at 
Ft. Wayne, Ind., is recovering from a 
broken leg sustained while taking a va- 
cation in northern Michigan. The hotel 
where he was staying was supposed to 
be on fire at 3 a. m. and in trying to 
save some clothing he met with the ac- 
cident that has laid him up for ten 
weeks. To cap the climax Mr. Fitch’s 
— was drawn on jury for a murder 
trial. 


F. E. Sutton, of Detroit, who has 
been connected with the New York 
Life for over fourteen years, has writ- 
ten $2,454,500 during the period up to 
Nov. 1, or an average of more than 
$600,000 a year. He has insured 1,028 
people. The company says: 

_Mr. Sutton realizes that there are no Alad- 

din’s lamps or magic rings in life insurance 
salesmanship. He realizes that no man, by rub- 
ing or waiting, can summon the genii to win 
success for him. It is work and hard work alone 
that does it. The first rule for driving a nail 
into a board is to get your eye on the nail. 
Similarly the first rule for driving a fact into 
a man’s mind is to see that fact clearly your- 
self. This is what Mr. Sutton does. He sees 
first and then he DRIVES HARD. 

Mr. Sutton is a Nylic of the second degree. 
He has been a club member each year, begin- 
—s in 1899; was a member of the $200,000 
Club in 1902, and president of the $100,000 
Club in 1907, with the notable showing of 78 
applications for $182,000 insurance. He is to 
be congratulated on winning membership in the 
$200,000 Club in the class of 1908. 

Inspector of Agencies George W. Millen says 
of him: “The secret of Mr. Sutton’s success is 
his faith in insurance, his confidence in his 
own ability to show that the New York Life is 
the place in which to insure, and his indefatiga- 
ble industry. Month by month, and year by 
year, he sets a goal before him which he strives 
to reach, and HE NEVER LETS ANYTHING 
INTERFERE WITH HIS AIM.” 





Commissioners Take 
Up Vital Questions 


The special fidelity and surety com- 
mittee of the National Convention of 
Insurance Commissioners closed its 
sessions in New York last Friday. It 
will meet in Chicago Dec. 7 to consider 
the data accumulated. 

The surety underwriters declared 
themselves opposed to requiring the 
carrying of a reserve on exnvired bonds 
on which claims may be made. They 
are also opposed to any additional re- 
strictions regarding investments and 
urged that all special deposit laws be 
repealed. 





* * * 


On the subject of loss reserves, the 
underwriters presented a resolution to 
the effect that they could suggest no 
better method than the present one, of 
treating each case separately and letting 
the officers determine what in their 
opinion will be the largest amount the 
company will be called upon to pay, 
including expenses and attorney fees. 
Several company officers spoke in favor 
of the present method, contending that 
it provided ample reserves. Commis- 
sioner Hartigan of Minnesota disputed 
this last statement and wanted to know 
whether there was not some fixed ra- 
tio of premiums which would represent 
a proper loss reserve as shown by the 
experience of the companies. Company 
experiences did not show any agree- 
ment on this point. Vice-President La- 
frentz of the American Surety, how- 
ever, favored a percentage system. 
President William B. Joyce of the Na- 
tional Surety suggested a plan based on 
the present laws of several states gov- 
erning the claim reserves of liability 
companies, determining from the ex- 
perience of companies what average 
loss resulted from each “trouble notice” 
and requiring the companies to put up 
that amount of reserve for each such 
notice received. 

7 * x 


There seemed to be considerable sen- 
timent in favor of some arbitrary 
method, and, after considering the mat- 
ter further on Thursday night, the 
surety association on Friday recom- 
mended that old companies be required 
to put up 30 percent of premiums in 
force as loss reserve, but that young 
companies be required to put up only 
15 percent the first year, 20 percent the 
second, 25 percent the third, and after 
that the full reserve. This represented 
the sentiment of the members of the 
association except W. W. White of the 
Bankers Surety. He was emphatically 
opposed to the plan as being unscien- 
tific and giving the cut-rate company 
the advantage of putting up a percent- 
age of a cut-rate premium, while com- 
panies conducted conservatively were 
obliged to put up more to cover the 
same liability. He wanted the unpaid 
claim reserve based upon the actual 
losses paid by all the companies during 
a term of years as showing the loss 
per $1,000 at risk. 

Argument then turned to the propo- 
sition of classifying risks into certain 
general classes, computing the actual 
losses to amount at risk in each class 
and fixing the reserve basis accord- 
ingly. Chief Accountant White of the 
Fidelity & Deposit suggested that 
fidelity risks be divided into four classes 
—bank officials and employes, commer- 
cial clerks and employes, public officials 
and United States government em- 
ployes. He would divide surety bonds 
into contract bonds, United States gov- 
ernment contract bonds, depository 
bonds and indemnity bonds. 

S. Hazen Bond, law and bond officer 
of the United States Treasury, agreed 
with Mr. White of the Bankers Surety 
as to the tendency to rate cutting that 
would be caused by taking a percentage 
of premiums as a claim reserve. He 
suggested that if that plan were adopted 
each company be required to base its 
reserve on its own experience as to 
premiums and losses. 
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ing for the contractors certain permits 
for the use of city water on the ground 
where the work was being done. 

Further charges along the above lines 
have also been made, but have not yet 
been published. It seems to be the im- 
pression around town that the grand 
jury will take the cases up. 





Surety Executives Organize 


Surety underwriters met last week in 
New York and organized the Surety 
Association of America. Its object is 
to promote good will and harmony 
among the companies. It will take no 
part in rate making. The idea is to 
conduct it along lines of betterment of 
surety underwriting in the same way as 
the National Board acts for fire insur- 
ance interests. The officers are as fol- 
lows: 

President—Edwin Warfield, president of the 
Fidelity & Deposit. 

Vice-Presidents—Henry C. Willcox, vice-presi- 
dent American Surety, and John R. Bland, presi- 
dent of the United States Fidelity & Guaranty. 

Secretary and Treasurer—William M. Tom- 
lins, Jr., president of the Empire State Surety. 

Executive Committee—Edwin Warfield, H. C. 
Willcox, John R. Bland, William M. Tomlins, 
me William B. Joyce, George Cator, T. J. Fal- 
vey, A, P, Redding and Louis A. Watres. 

he companies which are members of the new 
association are: American Surety, American 
Bonding, Aetna Indemnity, Bankers Surety, 
Citizens Trust & Guaranty of Parkersburg, W. 
Va.; Empire State Surety, Massachusetts Bond. 
ing & Insurance, Metropolitan Surety, National 
Surety, Title Guaranty & Surety, Peoples Surety, 
Pacific Surety, United States Fidelity & Guar- 
anty and United Surety. 


Pushing Automobile Business 

The American Fidelity is doing a 
very large automobile liability business 
now as compared with the volume of 
its other business. Although its rates 
are lower than are those of other com- 
panies, its experience on the business 
has so far been very satisfactory. The 
company is not pushing its surety and 
fidelity business; in fact, it is indifferent 
whether it writes these classes or not. 





Howell Resigns General Agency 


W. Farnam Smith & Co. of Omaha 
have been appointed general agents of 





the United Surety, succeeding E. E. 
Howell & Co., resigned. Mr. Howell’s 
time is fully occupied with his coal and 
fire insurance business and will be still 
more crowded when the legislature con- 
venes, as he has just been elected state 
senator. He found he could not give 
the United Surety’s general agency 
proper attention, but he will retain a 
local agency. 





Columbus Board Organized 

Representatives of sixteen surety 
companies operating at Columbus, Ohio, 
last week organized the Columbus 
Board of Surety Underwriters. Of- 
ficers were elected as follows: Presi- 
dent, John N. H. Menger, Fidelity & 
Deposit; vice-president, J. S. Moss- 
grove, American Surety; secretary and 
treasurer, Trafford B. Tallmadge, 
United States Fidelity & Guaranty. 


American Gets Lion’s Share 

Quite a fight was made to place the 
bonds of Warren Bicknell and F. A. 
Scott, receivers of the Municipal Trac- 
tion Company and the Cleveland Rail- 
way Company at Cleveland, each for 
$100,000. The American Surety secured 
the bond on Mr. Bicknell, while the 
American Surety, Title Guaranty & 
Surety, Bankers Surety and Fidelity & 
Deposit secured equal shares of Mr. 
Scott’s bond. 


Wolfe Not an Employe 

Attorney-General Dickson of Colo- 
rado has rendered an opinion as to the 
question raised by the United States 
Fidelity & Guaranty in its controversy 
with the Colorado department as to 
whether Commissioner Rittenhouse vio- 
lated the law in employing S. H. Wolfe, 
the New York actuary. Mr. Wolfe 
made the special survey of the company 
for the department and the company 
charged that Mr. Wolfe was in the em- 
ploy of competing companies and hence 
could not legally be employed by the 
department. As to whether Mr. Wolfe 
is an employe of the department within 





FEDERAL CASUALTY COMPANY 
DETROIT, MICH. 
1907 Income $370,975.48 
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Em rs and Public Liabilities, Elevator Insurance, Workmen’s 
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Debosited with Insurance Departments in the 
United States for protection of Policyholders 
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NO, SIR! 


The Insurance business isn’t a gamble, and the man 
who succeeds doesn’t trust to luck or chance, but knows 
that if he is going to WIN he must secure every legiti- 


mate advantage. 


We claim that our agents have a GOOD MANY 
advantages over others. 

IF YOU are a broad-gauged business man with 
enough discrimination to SEE an opportunity and suffi- 
cient push and enterprise to GRASP it, we want to 
explain our proposition to you in detail. 


THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, Vice-Pres. 


694 LINDEN STREET, SCRANTON, PA. 








the meaning of the act of 1907, which 
the United States Fidelity & Guaranty 
cited, the attorney-general says: 

I beg to advise you that in my opinion Mr. 
Wolfe is not such an employe as is contem- 
plated by the act, for the following reasons: 

1. There is no continuity to his connection 
with your department. 

2, He receives no compensation at all from 
you, and such compensation as he does receive 
is not a salary. 

8. The only penalty in the section of the 
act in question is removal from office, which is 
obviously not designed to meet an employment 
such as his. 


Pushing Casualty Lines 


The United Surety is making special 
efforts at the present time to develop 
its casualty business, especially acci- 
dent and plate glass. The company’s 
premium receipts this year will amount 
to about half a million dollars, practical- 
ly double last year’s business. This in- 
come is derived mostly from the bond- 
ing business, with some from burglary. 
The management thinks it would be ad- 
visable to have the various departments 
somewhat more evenly balanced. 


CASUALTY NOTES 


The New York insurance department is mak- 
ing an examination into the condition of the 
Metropolitan Surety. 

G. Wildey Lloyd has resigned as superin- 
tendent of agencies of the Pittsburgh Life & 
Trust to become supervisor of agencies for the 
Atlantic Casualty of Philadelphia. 


J. G. McFarland, assistant superintendent of 
the Western & Southern Life in the Pittsburg 
district, has resigned to take the superin- 
tendency of the Liberty Casualty. 


E. P. Van Reed, secretary of the American 
Casualty of Reading, Pa., is on a trip through 
the west in the interest of the company, While 
away he expects to open up Michigan, Nebraska 
and other fields. 

M. C. Cochran has been appointed general 
field manager of the Imperial Assurance of 
Pittsburg. Mr. Cochran is well known in the 
industrial insurance fraternity. He has complete 
charge of the field work of the monthly depart- 
ment, having taken charge Nov. 16. 


W. A. Congalton of Cleveland succeeds J. F. 
Meyer as agent of the accident department of 
the United States Casualty Company at that 
point. Successors to the Evarts-Tremaine Com- 
pany in the boiler, sprinkler leakage and liability 
departments have not been appointed yet. 


At a meeting of the executive committee of 
the International Association of Accident Under- 
writers arrangements were made to co-operate 
with the Board of Casualty & Surety Underwrit- 
ers and other casualty associations in the mat- 
ter relating to taxation and also legislation. 


Commissioner Bell of Kentucky has made pub- 
lic an opinion in the case of the commonwealth 
of Kentucky against the National Life & Acci- 
dent of Tennessee, in which he decides that it 
is no violation of the laws of Kentucky for a 
legal reserve company to write, life, health and 
accident insurance in the same contract. 

The coroner at Richmond, Ind., has concluded 
that Dr. J. D. Haynie, whose death followed a 
fall down stairs. He had accident policies in 
the Travelers and the Fidelity & Casualty for 
$10,000 and the companies raised the point that 
death might have been due primarily to disease 
and not to the fall. 


CASUALTY APPOINTMENTS 
Ohio 


Empire State Surety—George A. & R. E. 
Heatley, Defiance; W. I. Kiefer, Findlay; W. 
W. Riddle, Belifontaine; E. R. Conn, Van Wert; 
J. W. Davis, Troy; D. F. Mills, Sidney; G. W. 
Porter, Greenville; R. E. Hunter, Urbana; J. 
W. Shipley, Piqua; Wm. E. Fite, Jackson; 
Eaton, Cessa & Gelhaus, Kenton; M. V. Mc- 
Corkhill, Martins Ferry. 

Fid, & Cas.—W. A. McBare, Salineville; S. E. 
Auck, Bucyrus; W. A. Barger, Columbus; Fred 
W. Kahril, Mt. Vernon; F. W. Phipps, New 
Philadelphia. 

Great Eastern Cas.—J. B. Calvin, Ironton. 

German Com’l Acci.—Leo, Dunning, 
Youngstown. 

Nat’l Surety—G. A. Farquer, New Lexington. 

National Cas,—C. F. Griffin, Celina. 

New Amsterdam Cas.—T, A. Collins, 
F. W. Arnold, Bellefontaine. 

Penna. Cas.—C. F. Mertz, Alliance; E. G. 
Shearer, Canton; A, F. Loveless, Toledo; E. G. 
Roth, Canton. 

Preferred Acci.—J. W. Koos, Columbus. 

Ridgely Protective—E. L. Coxe, Dayton. 

U. S. Fid. & Guar.—E. D. Bredbeck, 
toria. 


a Surety—G, W. Adams & Son, Spring- 
| 


Lima; 


Fos- 


a, 
U. S. Cas.—William A. Congalton, Cleveland. 
diana 

American Bonding—A. F. Moore, 
Cassin & Russell, North Vernon; W. M. 
schmidt, Cannelton. 

Commonwealth Cas.—T. J. Hupp, Hary. 

Employers Liability—Lake County Savings & 
Trust Company, Hammond. 

Frankfort—W. J. Brandollar, Princeton. 

Lloyds Pl, Gl.—S. L. Trabue, Rushville. 

Phoenix Pref. Acc.—Janko Kovachevich, Gary. 

Travelers Indem.—C. E. Day, Indianapolis. 


Michigan 


Tipton; 
Wald- 


Amer. Fidelity—R. H. Kirschman and W. D. 


Kline, Battle Creek. 
National Cas.—H. H. Vernier, Waldron. 








Continental Cas.—Andrew Allgier, Grand 
Rapids. 

ineebe State Surety—H. H. Smith, Caro; W. 
H. Rodda, Detroit, 

Federal Cas.—A. A. Bouchard, Ecorse; J. A. 
Babier, Pontiac. 

Fid. & Cas.—Mitchell Agency, Lafayette, Ind.; 
L. L. Hill, Reading. 

N. Y. Pl. Gl.—M. F. Mackerman, Escanaba. 

North Amer. Acc.—A. M. Kelly, Traverse City. 

Standard Acc.—M. J. McDonald, Monroe; 
Chas. Compte, Rochester. 

Title Guar. & Surety—J. W. Farrier, Hillman. 

U. S. Fid. & Guar.—H. M. Haff, Ludington. 

Bankers, Ia.—J. H. Noe, Detroit. 

Union Acc. & Ben.—G. M. Jones, Muskegon. 

Wisconsin 

Aetna Life—E. O. Stiehm, Johnson Creek. 

Atlas Cas.—M. O. Solberg, Turtle Lake; C. 
H. Lehmann, Cumberland; T. F. Hagerty, Shell 
Lake; T. H. Hocking, Hurley. 

Anchor Cas.—William Fagan, Wausau. 


Chippewa Valley Cas.—Ernest Suave, Iron 
River; J. J. Norton, Hartland; B. E. Booth, 
Milwaukee; Joseph Janda and William B. 


Sweeney, Boyd. 
Fid. k Cas.—A. H. Young, Blair. 
N. W. Cas.—L. N. Burt, Baraboo; H. E. 
Last and Ernest Vergillio, Milwaukee. 
Standard Acc.—C, H. Wunders, spesner. 


Time Indemnity—Sam Vincent, Hayton; G. 
W. Vincent, Park Falls; B. A. Schroeder, 
C. Damon, Wausau; M. A. Muller, 


Athens; L. ! i 
C C. Hayward, Grand Rapids; Ray Norris, La 
Farge. 

Title Guar. & Surety—C. A, Jones, Burling- 
ton; W. G. Phoenix, Elroy; F. L. Cusick, West 
Allis; P. C. Schlytter, Wittenberg. 


| WANT EVERY 
INSURANCE 
MAN TO TRY 

A PARKER PEN 
AT MY RISK 















































if Try one for 
ten days is all 
I ask. 


I want every insurance man 
in America to get acquainted 
with Parker Pens and_ the 
exclusive Parker Lucky Curve 
feature which puts fountain 
pens on a practical work day 
basis. Go to your dealer— 
he will let you take one for ten 
days’ free trial, and ten days 
use will show that the faults of 
fountain pens in general are ab- 
solutely eliminated from 


PARKER 


Lucky Curve 


FOUNTAIN 
PENS 


No inking your fingers with a 
Parker—no blotting—all be- 
cause of the Lucky Curve. 
When you remove the cap of 
an ordinary fountain pen, nine 
times out of ten you will find it 
full of ink. That’s because the 
heat of your body expands the 
air in the ink reservoir, and 
forces the ink in the feed chan- 
nel out into the cap. But with 
the Parker, the Lucky Curve 
drains the ink back into the 
reservoir. That’s why the Par- 
ker is the pen that inks the 
point, not the fingers. Prove it 
yourself by free trial. 


GO TO ANY DEALER 


Find a style of Parker that looks 
good to your eye and feels right 
in your hand, and use it for ten 
days. No risk on your part— 
no investment—no sale unless 
after ten days’ use you are 
satisfied that a Parker is a work- 
saving, worth-while investment. 
And you're the judge. You can 
get a Parker, ecither standard or 
self-filling, in many different de- 
signs, including “the cap with 
the colored crown” (design pat- 
ent applied for) in one or more 
colors, or college colors. Prices 
range from $1.50 up. (Th 
price of the pen shown in cut 
is $4.00. Smaller size, $2.50.) 
Get one from a dealer today, 
with a Cap Fast Clip, which will 
protect it from loss, or if you 
can’t find a Parker dealer, write 
to me personally—write anyway 
for a catalog, showing wide 
range of designs and prices. 


GEO. S. PARKER, Pres. 


PARKER PEN CO. 


112 Mill Street 
JANESVILLE WISCONSIN 
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ROCK ISLAN) MEN CONTROL 


NORTHERN LIFE REORGANIZED 





Hope Thompson Becomes President of 
Chicago Company and Headquar- 
ters Will Be Moved Shortly 





Control of the Northern Life of Illi- 
nois has changed hands, and the com- 
pany will be moved from Chicago to 
Rock Island within two or three weeks. 
The organization of the First Savings 
Bank Life of Rock Island has been 
abandoned and its charter will be given 
up. Hope Thompson, the Rock Island 
attorney who was organizing the com- 
pany there, takes control of the North- 
ern Life as president, and the money 
which was to have gone into the new 
company goes into the Chicago com- 
pany to put it on its feet. 

The whole deal which first had been 
worked out between Mr. Thompson and 
the directors of the Northern Life was 
approved unanimously at a meeting of 
the stockholders held last Saturday. 
Nobody receives any commission for 
putting the deal through, but the North- 
ern Life will stand the expense incurred 
so far in the organization of the First 
Savings Bank Life, amounting to four 
or five thousand dollars. 


Northern Life Examined 


On behalf of the new interests a care- 
ful examination of the Northern Life 
was made by Stewart Goodrell, former 
deputy auditor of Iowa and since then 
auditor of several life companies, and 
by a representative of Barrow, Wade, 
Guthrie & Co., public accountants of 
Chicago. They found the company to 
have gross assets of $158,444.65; admit- 
ted assets of $127,726.09; reserve, $38,- 
176.56, which includes $10,000 reserve 
deposit with the Illinois insurance de- 
partment; bills payable, $48,200; vouch- 
ers payable, $11,325.92; total liabilities, 
$105,465,611, leaving a surplus to policy- 
holders of $22,260.48. 

The outstanding stock of the com- 
pany is $142,000. Mr. Thompson and 
his associates figured that with the good 
will of the company, its agency plant and 
other intangible assets of a going con- 
cern, as well as the value of the non- 
admitted assets, the stock had a book 
value of about $65 or $70 a share, par 
value being $100. They agreed to buy 
$100,000 of the treasury stock, paying 
$75,000 cash for it. They get $75,000 of 
the stock out and out and $25,000 is 
placed in trust and will be turned back 
to the company at the same time as the 
old stockholders turn back to the com- 
pany one-fourth of their holdings, as 
it has been agreed they shall do. 

Hope Thompson in Control 


Under the agreement, Hope Thomp- 
son has the naming of all the directors 
and the charter is to be amended so as 
to provide that the home office can not 
be moved out of Rock Island county, 
Ill., except by a two-thirds vote of the 
stockholders at an annual meeting and 
a majority of the directors must be 
residents of that county. Thus, the 
Rock Island people have complete con- 
trol of the company. 

This transfer of control was given 
the unanimous vote of the stock rep- 
resented at the meeting. The old offi- 
cers resigned, Mr. Thompson was elect- 
ed president. and the old directors 
placed their resignations in his hands. 
The resignations of the officers were 
accepted and those of all but two or 
three of the directors have been or will 
be at a meeting to be held today. What- 
ever of bitterness there may remain 
among the factions of the old adminis- 
tration, all the stockholders are giving 
the new administration their undivided 
support. 

“ Strong Directorate Named 


At the meeting today new directors 
will be elected. Mr. Thompson has de- 
cided upon the following, to which list 
will be added two or three names: 

J. Henry Krause and M. A. Patterson of Chi- 
cago, members of the old_board of directors. 

E . Ryan, Davenport, Iowa, capitalist. 





Frank W. Mueller, Davenport, Iowa, presi- 
dent Mueller Lumber me cant 

" Smalley, Davenport, lowa, division su- 
perintendent Rock Island system. Z 

H. A. Ainsworth, Moline, president Moline 
State Bank and president Williams-White Man- 
ufacturing Company. 

Dr. A. H. Arp, Moline, 

C. W. Lundahl, Moline, cashier Peoples Sav- 
ings Bank & Trust Company. m 

Dr. P. H. Wessel, Moline, director in every 
bank in that city. 

John M. Ekelin, Moline, agency director of 
the company. 

E. H. Geyer, Rock Island, capitalist. 

Otto Huber, Rock Island, president Peoples 
National Bank. 

Paul Kersch, Rock Island, insurance. 

W. Rosenfield, Rock Island, president 
Moline Wagon Company. 

Hope Thompson, Rock Island, president of the 
company. 


ya . Simonson, Port Byron, Ill., president 
State Bank of Port Byron. 
G. F. Heintz, Quincy, merchant. 


Stewart Goodrell has been urged to 
accept the secretaryship and it is ex- 
pected he will do so. In that event he 
will be elected a director. 

Stock to be Reduced 

As soon as the new board is organ- 
ized measures will be taken to reduce 
the outstanding capital stock 25 per- 
cent. This will be done in connection 
with a change in the par value from 
$100 to $10. The holder of one share 
of the present stock will turn it in and 
have issued to him seven and one-half 
shares of the new stock. This will make 
the outstanding capital stock about 
$180,000, leaving $120,000 of the author- 
ized capital stock unsold. This 12,000 
shares of stock will then be put on the 
market at $20 a share. When enough 
of this has been sold at the price named, 
or a higher one, to make good the im- 
pairment, the premium from future sales 
will be used to reimburse the old stock- 
holders, who continue to hold their 
stock, for the one-fourth of their stock 
which they now turn back into the 
treasury. This arrangement does not 
extend to the Rock Island people who 
have just purchased, nor to those who 
now own stock and sell it. This is ex- 
pected to compensate old stockholders 
in part for the high premium they orig- 





inally paid and to keep them as stock- 
holders. 
Good Business Coming In 

President Thompson states that while 
the company does not expect to show 
an unimpaired capital in its Jan. 1 
statement, it does expect to show a 
large reduction in the present impair- 
ment and to have the capital intact in 
probably six months. The agents are 
expressing their satisfaction with the 
solution of the company’s difficulties 
and are sending in a good business. It is 
expected the company will write half a 
million dollars in new business in Rock 
Island county within sixty days, largely 
on people who had given applications 
to the Rock Island company. 

The company has very strong finan- 
cial backing, a number of the stock- 
holders and directors being millionaires. 
Stock is now being sold in Rock Island 
and Moline, as it is understood the 
headquarters of the company will go 
permanently to whichever of the two 
cities buys the most stock. 

For the present there will be no 
change in the company’s policies nor 
agency plans, but some may be made 
later. It is also expected that the field 
of operations will be broadened within 
the next few months. 





Rules Out Promotion Certificates 


The Friendly Service society of Min- 
neapolis will have to stop the sale of 
the promotion certificates which has 
hitherto been a part of its business. 
Insurance Commissioner Hartigan of 
Minnesota has put the matter up to 
the attorney-general, who has_ ruled 
that the promotion certificate is incom- 
patible with the mutuality of the so- 
ciety. : 

The association sold these certificates 
and paid dividends on the certificates as 
well as set aside a fund for their re- 
demption. The attorney-general says 
that as a mutual organization the so- 
ciety can receive money only for the 
actual running of the business. 








Why 


of the State of New York. 


by any other company. 





Equitable 
Policies 


Because the average man realizes that security is the 
first consideration in any financial contract and desires 
his insurance in the strongest company in existence. 


Because in addition to the unparalleled strength of the 
Company, every Equitable policy bears the endorsement 


Because a life insurance company is in business to pay 
every just death claim promptly and in full; over 97% 
of the Society’s domestic death claims are paid within 
24 hours after receipt,—a record not even approached 


Because Equitable agents receive advantages and aid 
from their General Agents and from the Home Office 
not usually accorded by other companies. 


Because even the everyday routine business with 
policyholders and agents is characterized by courtesy, 
liberality and fair dealing, the effect of which is to make 
the work of the field man smoother and more profitable. 


Equitabie representatives are making money. 
For information regarding an agency address: 
Henry L. Rosenre.p, /ns. Ass’t to the President. 


DEPARTMENT OF WESTERN AGENCIES: 


The Equitable Life Assurance Society 
OF THE UNITED STATES 
120 BROADWAY, NEW YORK 


Sell 











EXAMINERS FIND WEAKNESS 


FRATERNAL’S POOR SHOWING 





National Protective Legion, if Reserves 
Were Required, Would Have 
Big Deficit on Hand 





The New York department has made 
an examination of the National Protec- 
tive Legion of Waverly, N. Y., as of 
June 30. The income for six months 
from members $2,110,872 and the total 
income $2,190,714. The total paid mem- 
bers for six months was $1,765,788, and 
the total disbursements $2,078,007. The 
assets were $2,639,940 and _ surplus 
$2,639,940. There is no provision in the 
law for a reserve. The examiners show, 
however, that a valuation of Class A 
and Class B certificates would call for 
a net reserve of $7,901,154, which if 
charged as a liability would cause a 
deficiency of about $5,300,000. 

The salary of the national president 
is $6,000 a year, and the salary of the 
national secretary, the treasurer and 
medical examiner is $4,000 a year each. 
During the early part of this year the 
salaries were decreased 10 percent, but 
have now been restored to the old 
amounts. Minor officers are paid from 
$800 a year to $3,000 a year. 

Development of the Business 

This concern has developed its busi- 
ness by means of paid organizers and 
deputies. The organizers are employed 
at salaries ranging from $40 to $150 a 
month and expenses, including office 
rent and clerk hire, and in addition are 
allowed to retain the initiation fees. 
The deputy organizers are paid from 
$15 to $125 a month with commissions 
and expenses in addition. The total 
agency expenses of January, for exam- 
ple, were over $35,000 and the business 
secured was $1,007,500. 

Large sums were paid for legal ex- 
penses in Michigan, Ohio, New York 
and Minnesota and $19,576 was paid in 
legal expenses in the controversy the 
concern had with the postoffice depart- 
ment. The management expenses for 
the first six months of 1908 were $181,- 
678. Abb Landis, the actuary of Nash- 
ville, was paid $13,000 for his investiga- 
tion of Class B 

Class A Certificates 


There are two classes of members, 
they being Class A and Class B. There 
are five different certificates under 
Class A, as follows: 

1. Life with premiums ceasing at age 
70 and the option of an old age dis- 
ability benefit at age 70 of two-thirds of 
the amount of the certificate or an old 
age disability benefit at age 70 of one- 
tenth of the amount of the certificate, 
payable annually during the remainder 
of life. 

2. Similar to 1, with the additional 
benefit that in the event of total and 
permanent disability at any time prior 
to age 70 the monthly payments cease. 

3. Similar to 1 with the additional 
benefit that in the event of temporary 
disability from sickness or accident for 
not less than two weeks the monthly 
payments will be waived during the pe- 
riod of temporary disability. 

4. Term insurance ending at ages 50, 
55, 60 or 65. 

5. Term insurance similar to 4 with 
the additional benefit similar to 3 of 
discontinuance of monthly assessments 
in the event of temporary disability. 

In Class A on June 30 there was $21,- 
813,790 insurance in force. The examin- 
ers show that in Class A assets to pro- 
tect contracts in good standing amount 
to $6.52 for each $1,000 of insurance in 
force. 

Class B Certificates 

Under Class B there are two certifi- 
cates, full rate and half rate. The half- 
rate certificates provide for death bene- 
fit at the rate of $2.50 for each month 
that the certificate has been in force, 
but not less than $50. The certificate 


provides that in case of disability a loan 
at 6 per cent interest can be obtained, 
this loan and interest to be deducted 
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at maturity or death. The certificates 
run for five years and at the end of 
each five years the accumulated surplus 
is divided. The examiners find that in 
order to meet Class B certificates the 
Legion should have on hand $8,699,280. 
The assets less liability for unpaid 
claims in Class B are $2,488,340 and 
adding to this amount the disability 
loans there is a total of $3,277,466 to 
provide for future payments under 
existing Class B certificates or a deficit 
of $5,421,813. 
Can Not Continue Dividend Bate 

The examiners state that it is appar- 
ent that the Legion can not continue to 
pay dividends at the present rate for 
any length of time and the rate will 
have to be reduced in the near future. 
Owing to the question raised by the 
postoffice department as to the con- 
tinued dividend payments, Mr. Landis 
was called on for a report and explained 
that to estimate the amount of lapses 
beforehand was merely’ guesswork. 
The convention finally voted to pay 
$56.79 on all half-rate certificates ma- 
turing in 1908. The valuation of certifi- 
cates shows that for Class B certifi- 
cates to be paid during the last six 
months of 1908, the concern should 
have on hand $1,051,004, which leaves 
only $2,226,462 to provide for certifi- 
cates maturing on and after January 1. 





What the Evidence Shows 

In the hearing at Chicago, where the 
National Life, U. S. A., is seeking to 
restrain Gustav Myers from circulating 
libellous matter, Master in Chancery 
Ziegler made the following statement: 

“No evidence has yet been produced 
showing or tending to show that the 
National Life, U. S. A., has been guilty 
of rascality, or mismanagement, or any- 
thing else.” 

The examination by the Illinois de- 
partment made an examination and 
shows in its report under date of Oct. 
11 the company to be in excellent shape. 

The Security Audit Company as of 
Oct. 31 made an examination and says: 

“We have verified all the assets of 
the National Life, U. S. A., Oct. 31, 
1908, and they amount to $8,583,544, 
and are invested in first-class securities 
which we have personally investigated 
and verified. The excess security to 
policyholders, including $316,440.96 of 
a proportioned surplus and $500,000 
capital stock, is $994,987.45. The offi- 
cers of the company show great con- 
Servatism in management and sound 
judgment in investments.” 





IN LIFE INSURANCE CIRCLES 


J. C. WILSON PLEADS GUILTY 











Former President of Interstate Fiscal 
Agency Company is Fined by 
United States Court 





James C. Wilson, former president 
of the Interstate Fiscal Agency com- 
pany of Kansas City, Kan., pleaded 
guilty in the United States district 
court at Kansas City to an indictment 
charging him with conspiracy and 
fraudulent use of the United States 
mails in operating the fiscal company. 

Attorney Lambert made a strong plea 
to the court for mercy for his client, 
laying special stress on his previous 
good record, and that he had a wife 
and family who were wholly dependent 
upon him for support. Judge John C. 
Pollock imposed a fine of $500 and 
cost of the prosecution, which will 
amount to a substantial sum. 

The Interstate Fiscal company was a 
stock jobbing scheme of the boldest 
character, and its success was due in 
great part to the good standing of the 
men Wilson induced to become associ- 
ated with him in promoting it. He se- 
cured the assistance of some of the 
prominent business men of Kansas and 
sold a large quantity of stock to bank- 
ers and leading business men in Kan- 
sas and Oklahoma. His plan of dis- 
posing of the stock was similar to the 
methods followed by the Rhodus broth- 
ers in similar enterprises. 

Wilson is a native of Illinois, and 
was formerly secretary of the Cosmo- 
politan Life Association at Freeport, 
Ill. He came to Kansas City about 
three years ago, and for a time repre- 
sented the Kansas City Life as general 
agent in Kansas. He organized the 
Interstate Fiscal Agency Company in 
January, 1907, and sold about $120,000 
worth of its stock. When the receiver 
appointed by the court in Kansas City, 
Kan., took hold of the concern, its as- 
sets had disappeared, and the only 
property in sight was some _ second- 
hand furniture in the Portsmouth build- 
ing. 

The Kansas City Life canceled Wil- 
son’s contract in September, 1907, for 
the stated reason that he was not con- 
ducting his business affairs in good 
faith, either with the company or the 
public. Wilson thereupon filed suit 
against the company for $200,000 dam- 
ages, and this case was tried in the 





HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will send us 10 cents in stamps, we will apprise you of a 
= that will lead to your being able to write 365 policies each year. 
t is a sure way to close every prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHIGACO, ILL. 


In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 





WANTED 





High-class Salesmen to sell 


“Guaranteed Income Policy” 


Our successful agents now writing from 


$25,000 to $100,000 a Month 


CLEVELAND LIFE INSURANCE COMPANY 
Home Office—Rockefeller Building, Cleveland, Ohio 


WRITE FOR BULLETIN 





Can You Write Life Insurance ? 


and did you know that the OLD COLONY LIFE is paying as 
much commission (and in some cases more), for writing the 
popular NONPARTICIPATING plans, as most of the participat- 
ing companies are paying for the HIGH-PRICED kind now so 
hard to place. 


We make PERMANENT (Life) contracts, the NON-BREAK- 
ABLE KIND; RENEWALS PERMANENT whether you stay 
with the Company or not. 


Write for terms and plans, stating how much you can place annually. 


OLD COLONY LIFE INSURANCE COMPANY 
Old Colony Building, CHICAGO. 








The New Guaranteed Policies 
ISSUED BY THE 


Central Life 


OF DES MOINES 


Will enable the average agent to double his production. 
Liberal contracts and special advantages granted to both experi- 
enced and beginning agents. 


New is the time to get a good position with a growing western 


eempany. 
Address GEO. B. PEAK, President. 














United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 


Home Office: Heyworth Bullding, Chicago 


Issues Poticies THAT SELL BECAUSE OF 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve deposited with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment. 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and ‘erritory, address 


ZENO M. HOST, Director of Agencies 


SATISFIED ACCENT 


The Lincoln National Life, now entering its 
fourth year is paying EARNED 
DIVIDENDS TO POLICYHOLDERS 


exceeding the average paid on like policies by all the 
Companies reporting to New York State. 


Such results beget satisfied Policyholders and they 
in turn beget successful Agents. 


WE CAN REFER YOU TO MANY OF EACH. 
Operating in Indiana, Michigan, Ohio and Pennsylvania. 


Lincoln National Life Insurance Companv 
FORT WAYNE, INDIANA 
Its Name Indicates its Character. 


A Good Man Wants a Posi- 
tion With a Good Company 


.A Company that can meet the requirements of the various Insue- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Centracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IAB. 
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circuit court of Jackson county, Mo., 
last month, and resulted in a complete 
victory for the company in every issue 
raised in the case. The judgment of 
the court declared the Kansas City Life 
was “fully warranted and justified in 
canceling Wilson’s contract on account 
of his business misconduct and wrong- 
ful practices, and that the action of 
the company was necessary to protect 
its own interests and also the interest 
of the public.” The time for filing an 
appeal having expired, the judgment 
rendered in the civil suit has become 
final. The action of Wilson pleading 
guilty to the charge in the federal court 
was no surprise, following the result 
of the civil suit. 


TAX CASE OF UNION CENTRAL 








Now Hoped Company Will Fight It 
Out as Compromise Offer Has 
Been Withdrawn 





A wrangle over the disposition of the 
$225,000 fees to the tax inquisition and 
county treasurer, caused the Union 
Central Life to withdraw on Wednes- 
day of last week its offer of a $750,000 
compromise in the back tax cases in 
which the company is involved with 
Hamilton county. The preposterous 
proposition of the county to tax the 
total reserve and surplus of the com- 
pany the same as any other property 
has resulted in the filing of back tax 
cuits aggregating several millions of 
dollars. 

The attorney for the company stated 
in open court that his client was mak- 
ing the proposition to settle at the large 
figure of $750,000, not because the com- 
pany felt that it owed the money, for 
its contention was that it did not, but 
because the very fact of having the case 
hanging on in court was doing its busi- 
ness incalculable damage, and it had 
been concluded that it was better to 
pay something it felt it did not owe 
than to let the matter drag on longer. 

It is to be hoped that the company 
will see fit to fight the case to a fin- 
ish. In fact, it is a question whether 
it does not owe this to its policyholders. 
Three-quarters of a million is a large 
sum to pay out on compromise. The 
company either owes the money or it 
does not and the points involved are of 
too great importance to remain unset- 
tled. The whole question of life insur- 
ance taxation is rapidly taking on an 
importance not heretofore given it and 
it does not seem possible that mani- 





festly unfair and destructive methods 
can long be followed by the tax author- 
ities without some relief being secured. 
Insurance men are hopeful that the 
Union Central will make a fight on the 
Hamilton county cases, which if settled 
by compromise must inevitably in many 
respects prove unsatisfactory. 





Ditto Is President 

The New York Life publishes the 
successful New York Life men in the 
$100,000 Club, Class of 1908, in the 
“Great Middle Department.” P. W. 
Ditto of Cleveland is president of the 
department club and f W. Poling is 
vice-president. Aside from these, the 
members are C. H. Carpenter of Co- 
lumbus, O., and R. J. McCaffrey of 
Pittsburg. 





Audit of Provident Savings 
The Provident Savings Life has had 
an audit of its affairs made by the In- 
vestors’ Agency. It shows in part the 
following figures as of Sept. 30, 1908: 


Net reserve for policyholders on 4% 
percent Basis ..ccccccccccccccce $8,999,802.00 


Reserve for supplementary contracts 66,546.73 
Reserve for liability on canceled 

MED cncevesesdaceensettan es 15,213.00 
Policy claims, proofs incomplete, 

CUE. cccvcccccccccccccccccescces 148,975.35 
ier TRS ccccccesssccesscee 169,247.46 
CE GUNNER incesdenncentecsncaee 100,000.00 
Surplus on 4% percent basis (New 

ork standard of solvency)..... 857,494.14 


WO GHEE cc cccscsccictooed $9,857,278.68 





Smith Quits Life Business 


Will T. Smith, superintendent of 
agents of the Des Moines Life, has 
resigned. He will devote his time to 
private business interests. He has had 
a life insurance experience of about 
thirty years, some twelve of which 
were spent with the Equitable of Iowa 
before his connection with the Des 
Moines. 





Host Condemns Inadequate Rates 

The question of fraternal rates, which 
it is expected will be before the Wis- 
consin legislature this winter, has been 
brought more strongly to the attention 
of the people of that state by a recent 
address delivered at Milwaukee by 
Zeno M. Host, former insurance com- 
missioner of Wisconsin and now super- 
intendent of agencies of the United 
States Annuity & Life. Mr. Host 
would put officers of fraternals which 
do not charge adequate rates upon the 
same basis as officers of banks who re- 
ceive deposits after they know their 
institutions are insolvent. He said 





rganized in 1885. 


THE DES MOINES LIFE INSURANCE.CO. 


of Iowa. 

Capital Stock $100,000.00. 

Cc. E. RAWSON, President. 
“WRITES NON-PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

Low premium rates and high surrender values, 
based ona3%% reserve. “’Tis true. It’s guaran- 
the licy and secured by state de- 

sit.’’ Licensed in 20 states; Assets over 
Fe. 000. Liberal contracts and good territory 

r — agents. Not operating in New York. 

ress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, lowa. 





We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members bring him a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bidg., Pittsburgh, Pa 








ONLY THE MAN 


with a Columbian National License may sell 


Massachusetts Non-Participating Life, 
Massachusetts Accident, 
Health and Disability 
Liberal Policies backed by a large Surplus 
We want high grade men—General Agents, 


City Managers and District Managers. 
Save time by writing fully. 


The Columbian National 


Life Insurance Co. 
Home Office, 180 Federal St., Boston 














THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the followinz unrivaled points of 
superiority which make its — easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
— are simple in verbiage and most 
iberal in provisions. THs UNION CEN- 
pete. has no investments in stocks or 

nds. 


JESSE 8. CLARK, £E. P. MARSHALL, 


WANTED 
*Aiyuhallttoly 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.~ Address 


W. B. LANE, Vice-President 
66 Broadway, New York 


WANTED 


Three Life Insurance 
Stock Salesmen 
by a Company fully organized 
and writing insurance. 

A money maker. Address, 


G. A., care Western Underwriter 








THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. a a 
ly liberal policy and values, extremely low 
premium rates, — annual dividend 
recor 








MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 
° BRackgtt , Manager, 
fie os yi 
Columbus Agency: 1003 Outlook Building. 








To make money, sell the people 
something they want. Sell them 


The NEW 
Monthly 


Income Policy 
OP 


The 
Prudential 


| The Newest Thing in Life Insurance ! | 


We want Agents. 
We want 
We want YOU! 
THE PRUDENTIAL INSURANCE GOMPANT 
OF AMERICA 
Incorporated as a Steck Company by the State 
of New Jersey 
JOHN FP. DRYDEN, 
President. 


















Home Office, 
NEWARK, N. J. 











Commercial Life Insurance Company ¢#!cAco 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 





general agencies. 


The Old Line Bankers Life Insurance Company is constantly entering 
new territory east and west, and want at once hustling men who can handle 


Write us for terms and territory. Your DELAY will be your LOSS. 
Bankers Life Insurance Company 


‘ Liancoin, Nebraska 





Insurance in Force, $191,986,786.00 

The NEW POLICIES of the Provident are un- 
cuapeenes for conciseness and simplicity of form 
and for adaptability and liberality in all essentials 


CORRESPO} 
Yaurcsr & Extis, General Agents, Western Ohio 
S. S. SaFFOLD, General Agent, Eastern Ohio ° 
J. W. Crook, General ent ° e 2 2 
‘auway & Picnenins, Gonefal Agents ~ * * 
|ASSETT & Ryxse, General Agen’ . *# 9 


Provident Life and Trust Company 


P PHILADELPHIA 


Assets, $61,033,581.59 
The premium rates of the Provident are exceed: 


tngly low and are still further reduced by large 
annual dividends. 


INDENCE WITH AGENTS 


ding, Ciacin 
« e« 812 Union Trust Buil % na’ 
. 5 706-710 Garfield Bulding. Cleveland, Ohio 
PME dy 
° . . e Bul 
. ‘dt Home Bank Building, Detreit, Mich. 


> s 

















ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 


Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Com any 
with all Policies secured by a deposit of the full leg 
reserve with *he State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 

ADDRESS THE HOME OFFICE 
Missouri Trust Building 


ST. LOUIS 





Insurance Company 


1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 
Contracts direct with company. 
good territory open. 
direct. 


Some 





The German Mutual Life 


An old, reliable company, incorporated 


Address company 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
=? years 


Gur agents are representative citizens o 











President, Viee-President, | 1019 Ashland Block., Chicago, Ill. their respective communities. 
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that approximately 7,000,000 people in 
the United States are carrying unstable 
fraternal insurance and that unless laws 
requiring adequate rates are enacted 
within the next two or three years 
many more failures of these institutions 
may be expected. 


IOWA MEN DENOUNCE ACTION 








Des Moines Life Underwriters Con- 
tinue to Protest on Action of the 
National Association 





The Iowa Life Underwriters Asso- 
ciation at its meeting at the Savery in 
Des Moines Saturday, passed strong 
resolutions condemning the action of 
the National Association at its last 
convention in making certain amend- 
ments to the constitution which the 


Iowa life men claim are wrong, if not 


illegal. 

The most important of these were 
the changes increasing the membership 
dues and providing that in the future, 
local associations, of which there are 
about fifty, can not send officers of the 
companies as well as agents to the 
National meetings, but that these dele- 
gates must be field men. This prac- 
tically prohibits the local associations 
from selecting their own officers. In 
addition it is claimed that this amend- 
ment was passed at a meeting at which 
there was not a quorum. 

A general discussion was also held 
concerning the establishment of an in- 
surance department in Iowa. While the 
insurance men are harmoniously in 
favor of this movement, no formal ac- 
tion was taken. They intend to make 
this a subject for legislation this win- 
ter. 





Kohne Made General Agent 
L. A. Kohne, formerly with the New 
England Mutual Life, who served that 
company for three years, has been ap- 
pointed Cook County general agent of 
the Inter State Life of Indianapolis at 
Chicago, succeeding F. R. Alderman. 
The Chicago office of the company has 

moved to the Marquette building. 





Soon to Take Company Over 
Actuary Napier of the Scranton Mu- 
tual Life, which will be taken over by 
the Scranton Life, a stock company, 


ays: 
“The charter of the Scranton Life 
was signed by the governor of Penn- 





sylvania on Oct. 31, and we have since 
received an authority from the insur- 
ance commissioner of the state to 
transact the business of life insurance 
upon a joint stock basis. Within a few 
days the business of the Scranton Mu- 
tual will be taken over according to 
the original plan of the organization. 
It should be understood, in this con- 
nection, that the mutual company main- 
tained legal reserves from its inception 
and has always been to all intents and 
purposes an old line company.” 





In No Hurry to Return 


Robert Lynn Cox, general manager 
and counsel of the Association of Life 
Insurance Presidents, gives it as his 
opinion that life insurance companies 
which withdrew from Wisconsin be- 
cause of radical insurance legislation 
are not looking forward to a return as 
yet; on the contrary, they are willing to 
await developments. Mr. Cox said: 

The companies, without any special anxiety, 
are now waiting for Wisconsin to repeal and 
amend its insurance laws in order to enabie 
the companies to transact business in the field. 
As far as the companies are concerned, Wiscon- 
sin is a foreign state. They have lost their 
most valuable asset in the territory, their terri- 
tory organization. In order to rebuild these 
organizations, the companies would have to ex- 
pend considerable sums, just as they do when 
they invade new fields. Wisconsin is a fertile 
state for the insurance man and we will wel- 
come a fair chance. 


LIFE NOTES 


J. V. Saum of Des Moines has been appointed 
RRA agent for the Central Life. 

The Northwestern National Life 
$760,000 in applications in October. 

The Central Life of Iowa is making prepara- 
tiens to enter both Oklahoma and Texas the first 
of the 4 as 

H, Cochnower, actuary of the Minnesota 
eel Life, goes with the Guarantee Life of 
Houston, Tex. 

The Northwestern Mutual showed a gain in 
new business of $437,082 in October over Octo- 
ber of last year. 





secured 


P. A, Anderson, an attorney of Sturgeon 
Bay, Wis., has gone to Idaho to engage in the 
life and accident business. 

The Mercantile Finance Company of Chicago, 
another of the Rhodus concerns, was placed in 
the hands of a receiver last week. 

S. A. Murdock of Havana, IIl., becomes state 
manager of the Fraternal Reserve Life for Ken- 
tucky, with headquarters at Louisville. 

The Iowa Life reports one million written in 
its initial year. It will enlarge in January by 
entering Kansas, Nebraska and Oklahoma. 

It is reported that the Des Moines Life has 
written over six and a quarter millions this 
year, which is a million increase above 1907. 

At the meeting of the Chicago Life Under- 
writers’ Association, Nov. 30, Jules Girardin, 
- eeend of the Phoenix Mutual Life will pre- 
side, 

Frederick Adams Dra aper, the consulting actu- 
ary, who recently moved from Rock Island, IIL, 





EVERY POLICY A SQUARE DEAL 


MICHIGAN STATE LIFE 
INSURANCE COMPANY, Seiacre “aictt 


J. W. McCAUSEY, Presiden 
F. H. WATSON Vice Pocident and Counsel 
FRANKLIN B. MEAD, Actuary and Secretary 


Hypa APPS, ag of Agencies 
JAMES B. BRADLE Medical Director 
‘A. M. HUME, M. D., ye Medical Director 


The First Company to organize under the new and stringent laws of Michigan. 
The Company for the agent because its policies are exceedingly liberal, readily understood and easily sold. 


If you have a clean record and are contemplating a change, we can SHOW YOU where it will be to your 
interest to be connected with this hustling home company. Address the Home Office. 





The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 





THE WORLD'S RECORD. 


Reserve and al Admitted 
ie Insurance im Foree —-- a Surplus. 
1699.22: Egat $417,781 $256,246 faa, 
1901....... $33,615,656 $1,015,072 $699,418 $815,654 
1909....... $89,541,688 $1,527,036 $1,178,249 $850,786 
1908....... $49, 713, 796 $2,205,636 $1,815,059 $390,577 


1904.. .. $60, 148,904 


$2,615,498 $544,585 

$3,521,731 $605,317 

$4,674,118 $679,626 

Ua KiLtioks flour HON UNDRED iD and FIFTY 
other governments under 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Surplus Security to Policy or - 
Insurance in force - - - e 


$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as vege by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, Fresident FRANK E. HITOHOOX, Field Manager 
DOUGLAS PUTNAM, Secretary WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counse? 
H. W. COCHNOWER, Actuary and DR. CHARLES D. PIPER, Med. Director 

Assistant Secretary 





As Helps to Selling our New Policies (1908), an Agent 
has: 


Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 


secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 


These are effective helps with intelligent people. 
We have some open territory. 


EQUITABLE LIFE OF IOWA 


Des Moines, Iowa 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 











Insurance in Force December 8lst, 


$50,066,932,77 

RECORD Inerease in Apportioned Surplus | in 1907, 105,734. 
OF 1907 Gain in Assets, 1,037,668.19 
Excess of Income over Disbursements, 1,093,023.43 





CHICAGO’S OLDEST AND STRONGEST COMPANY 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Lite 


Should appeal to Ohio people everywhere, because of the protectien 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 

The Company has never written any ferm ty. contract. Its 
methods are, and always have been absel abeve criticism. 


To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O. 
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AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 








ADDRESS: 





THE FRANKLIN LIFE INSURANCE COMPANY 




















SPRINGFIELD, ILLINOIS 
COMBINATION OFFER Men Who 
TO AGENTS ae 4 pps Can 
ANTED IN meet t! = 
National Life Annuity Company GOOD TERRITORY | faith ‘ike 
Mutual Health and Accident Asseciatio PLAIN POLICIES | G72e4402.°* 
OF AMERICA yams | i ca 


FRED. H. ROWE, President, Jacksonville, Il. 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent both Companies 
giving him a complete equipment. 





Address the Home Office 


ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Zo. 
Portland, Maine 


FRED E. RICHARDS, Presipent 
ADDRESS EITHER 
Thornton Chase, Supt., 84 Adams St., Chicago, Ill. 
Edson D. Scofield, Supt., 180 Broadw'y, N.Y. City 

















Opportunity is at Your Door 





if you are a “‘business getter,’’ to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


BL. C. ROSE, General Agent, 706 


First National Bank Building, 


Cincinnati, O. 





Pittsburgh Life & Trust 
Company 
W. C. Baidwin, Pres. Pittsburgh, Pa. 
Issues the best Life, Accident and Health 
Policies on the market 
Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home | 


Assets . , . . . over $4,500,000.00 


Home Office 
Pittsburgh Life Bldg., Pittsburgh, Pa. 














The Fidelity Mutual Life 


INSURANCE COMPANY 
— OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Informatien Apply to 
ALEXANDER McENIGHT, Vice-President 


—L. G. Fousz, President—— 











The Most Popular Up - to - Date Policies 
CONTAINING MANY TALKING POINTS, 


Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia. 


Sp endid opportunity for men of capacity to make a permanent connection with a well-known 
organized under the laws of Ohio and subject to rigid annual examinations. wae 


Do not delay investigation but begin at once to profit b 
progressive Company. Add 


selling the matchless contracts of this 
ress 


THE COLUMBIA LIFE INSURANCE COMPANY 
FELIX G, CROSS, President 


Home Office: Rawson Building, 


- CINCINNATI, OHIO 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 
Operates under the 


Compulsory Deposit Law 


OF INDIANA 








Reliable Agents wanted. Address 





The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued Special Contracts. 
Never Issued “Dated-Back” Policies. 


Never Had an Agency Stock Scheme. 


Lowest Premiums and Largest Annual Div- 
nds of any Company Operating in Indiana. 

Policyholders Well Satisfied. 

Agents Making Money. 


FRANK P. MANLY” Vice-Pres, & Gen. Mee 
Indianapolis 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


FPRANE D. JACKSON, President. 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes Fp forms of partici 
val appro 
uditer with 
™ Rate of interest 
fepresentatives wanted. 


<li exes ements 
with the Seate of lows, ‘This is the law. A certificate fom the 


policy. 
1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


from the 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 





to Chicago, has opened an office at 92 La Salle 
street, 


Ralph F. Taylor, for many years connected 
with the Colorado Springs Gazette, has resigned 
to become district manager of the Mutual Life 
at that point. 

Jas. K. Risk of Lafayette, Ind., the promi- 
nent Democratic politician, becomes assistant 
state manager of the North American Life of 
New Jersey for Indiana. 


Samuel R. Maxwell has resigned as general 
agent of the St. Louis National Life to become 
oer supervisor of the Missouri State Life, 
with headquarters at the home office. 


The Southern National Life of Louisville, Ky., 
$100,000 capital and $25,000 surplus, has com- 
pleted its organization and is ready to begin 
business. Ed. L. Williams is president. 

S. W. Ottenheimer has retired from the 
clothing business to become district manager_of 
the New England Mutual Life at Peoria, IIl., 
with offices at 531 Woolner building. 


The Masonic Mutual Life Association of 
Washington, D. C., has been admitted to do 
business in Illinois. It is organized as a fra- 
ternal but confines its membership to Master 
Masons. 

President L. K. Thompson, of the North- 
western National Life, and some of his asso- 
ciate officials tendered a banquet recently to 
bankers and business men of Aberdeen, S. D., 
and vicinity. 

The home of P. R. Sanborn, second vice- 
president of the Northwestern Mutual Life, at 
Milwaukee, was robbed of jewelry and silver- 
ware worth nearly $700 on Sunday evening, 
Nov. 15, while the family was absent. 


William H. Curtis, who has been representing 
the leading life companies at Providence, R. I., 
has been appointed manager for the Columbian 
National Life for eastern Michigan, with head- 
quarters at Detroit. 

The Life Underwriters’ Association of Kansas 
City held its first monthly dinner for the season 
last week. Among the speakers were A. A. 
Drew, superintendent of agencies of the Mu- 
tual Benefit, and C. W. Gould, auditor of the 
Penn Mutual. 

Of the six best personal writers among the 
managers of the Hartford Life for October in 
point of largest first year payments are H, B. 
Johnston and Thomas Shields of Chicago, G, S. 
Brewster of Indianapolis, E. H. Fulton of St. 
Louis, L. C. Rose of Cincinnati. 

Julius Bohm, who is the general agent of the 
Columbian National Life for the Pacific coast, 
has incorporated the Pacific Coast Agency, Inc., 
with a capital of $250,000 to handle the agency 
work. He will have charge of all the coast 
states the company has recently entered. 


Llewellyn Miller, former general agent of the 
Northwestern Mutual Life at Baltimore, is dead. 
Mr. Miller was general agent of the company 
from July 30, 1869, to Jan. 1, 1905, a period 
of thirty-five years. At the time of his retire- 
ment he had the distinction of having served the 
longest term as general agent of any of the 
Northwestern’s force, 

Emma Schaak of Milwaukee asks that her 
husband, Herman Schaak, whom she has not 
seen for seven years, be declared legally dead 
in order that she may claim $1,000 insurance 
from the Maccabees, and $2,000 from the Metro- 
politan Life. The husband left for a trip abroad 
while suffering from ill health and evidence 
seems to indicate that he is now dead. 

Henry Franklin Tyrrell, special agent in the 
loan department of the Northwestern Mutual 
Life, will act as high priest during the weird 
ceremonies in connection with the annual ‘“Cat- 
fest” of the Milwaukee Press Club on Satur- 
day evening. Mr. Tyrrell will superintend the 
initiation of all new members accepted during 
the year, before the shrine of the club’s mum- 
mified sacret cat, yclept Anubis. 


Claims to the number of 2,275 and amounting 
to $538,135 have been filed in the Elkhart cir- 
cuit court at Goshen, Ind., against the defunct 
American Mutual Life. As there were only 
2,052 policies in force some of the claims are 
from policyholders declared to be delinquent. 
The company is practically without assets, al- 
though the receiver may recover $50,000 to 
$60,000 in suits filed against estates of former 
officers. 


The Wisconsin supreme court has handed 
down a decision in favor of Kate Clappenbach 
against the New York Life. By the terms of 
the decision the defendant must pay the full 
amount on a $1,000 policy on the life of the 
plaintiff’s husband, despite the fact that the Fa 
icy had been allowed to lapse and $164 paid-up 
insurance had been allowed. The court held 
that Clappenbach’s agreement with the company 
before death was invalid, 


The Puritan Life has devised a special con- 
tract by which one can assure to a son a col- 
lege education by means of an educational en- 
dowment which can be issued upon his life at as 
early an age as five years. hen he reaches 
twenty and his college expenses are beginning 
the policy will mature and enavle him to meet 
them. If he should die before attaining the age 
of fifteen the company will return all premiums 
paid, with 3% percent compound interest. 


By reason of a loan on a life policy, an in- 
teresting legal question is now being considered 
by the Northwestern Mutual Life. In the case 
in question, a wife, upon the advice of a gen- 
eral agent of the company, had made the pay- 
ment of notes incurred by her husband’s loans 
from the company on unmatured insurance. 
Now that the policy has reached the settlement 
period, there is no question but that the com- 
pany is bound to settle with the husband, but 
the problem as to the liability to the wife for 
her unpaid notes is still unsettled, 





Henry W. Brown & Co., 100 William street, 
New York, have been appointed managers of the 
Century of Edinburg for surplus lines east of 
the Rockies. 








THE WEST AND NORTHWEST 


TO SEEK SOME LEGISLATION 








Missouri Association of Local Agents 
Decided to Ask for Antirebate Law 
Applying to Fire Insurance 





The following officers were elected at 
the annual meeting of the Missouri As- 
sociation of Local Fire Insurance 
Agents held in St. Louis last Saturday: 


President—C. F. Enright, St. Joseph. 
First Vice-President—W. J. Campbell, Kansas 


City. 

Second Vice-President—S. C. Capen, St. 

us, 

Third Vice-President—F, H. Krismann, St. 

uls. 

Secretary and Treasurer—Cliff C. Jones, Kan- 
sas City. 

The next annual meeting will be held 
at Joplin. The convention was closed 
with a dinner given in honor of the 
visitors by the St. Louis association. 

The chief business before the conven- 
tion was the matter of making some 
effort to have local board organizations 
exempt from the operation of the Mis- 
souri antitrust law. Quite a few mem- 
bers declared that it was hopeless to 
make any attempt to change the law. 
A resolution was adopted authorizing 
a committee to draft a measuré to be 
introduced in the next legislature aimed 
at rebating. A committee from the as- 
sociation will be appointed to go to 
Jefferson City to push the measure. 





Lincoln Agents Organize 


Agents of Lincoln, Neb., last week 
began reporting through a central bu- 
reau under a gentlemen’s agreement 
which has been perfected. The clerk in 
charge of the bureau does not stamp 
the policies, but in case of any irregu- 
larity reports it to a grievance commit- 
tee, whose membership changes each 
month. It is hoped by this arrange- 
ment to bring about better local con- 
ditions in the business. 





Numerous Losses from Gasoline 


Fires resulting from the use of gaso- 
line in clothes cleaning establishments 
in Omaha have been numerous in the 
past, and recently two brick buildings 
were destroyed and others damaged 
from this cause. Fire underwriters ex- 
press the opinion that the city should 
take steps such as those taken by other 
municipalities to cause the removal of 
these concerns beyond the city limits 
or confine them to the sole occupancy 
of buildings distant from others. It 
also is suggested that they ought to be 
rated about like powder works. 


Nebraska Association Growing 
The Nebraska Association of Fire In- 
surance Agents is increasing in mem- 
bership. In July the number of mem- 
bers was thirty. There are upwards of 
sixty members at the present time and 
new applications are being received. 
In Omaha there are about seven 
agencies out of the fold. There are 
some companies which still maintain 
agencies in and out of the local asso- 
ciation. 





Disappearance of E. P. Fitch 

The disappearance of E. P. Fitch, of 
Council Bluffs, Iowa, assistant secretary 
of the State Insurance Company o 
Omaha, is the source of considerable 
comment in fire insurance circles. 
When last heard of Mr. Fitch was in 
London and had sent word that he in- 
tended entering a hospital to be oper- 
ated upon for appendicitis. Nothing 
having since been heard from him the 
American. embassy in London was re- 
quested by the State Department at 
Washington to make a thorough search 
of the hospitals and nursing houses of 
London, but nothing definite has been 
learned. 

Rumors are now rife that the as- 
sistant secretary will not return to the 
United States. Considerable credence 


is given to these rumors owing to the 
recent announcement that H. J. Lund, 
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of Omaha, special agent of the Phenix 
of Brooklyn for Nebraska, has been 
appointed assistant secretary of the 
State to succeed Mr. Fitch. 





Daggett Visits the Northwest 

J. A. Daggett, western manager of 
the Security of New Haven, has been 
making a visit to some of the com- 
pany’s northwestern agencies. He was 
in Virginia, Minn., a few days ago fa- 
miliarizing himself with the fire protec- 
tion and general hazard of the town, 
which on the whole he found satisfac- 
tory. 


Twin Cities Consider High Pressure 

Fire department officials of St. Paul 
and Minneapolis are discussing the feas- 
ibility of a high-pressure system for the 
downtown districts. Chief J. R. Can- 
terbury of the Minneapolis department 
says it would be the best system for 
fighting fires in that city and says it 
would be possible to place an engine at 
the pumping station nearest town which 
could supply a pressure of 300 pounds 
per square inch. The downtown dis- 
trict is compact, so the plan could be 
easily applied to the city. He fears, 
however, that the cost would be too 
great to suit the average taxpayer, as 
he estimates the cost at no less than 
$750,000. 





Minnesota Agency Appointments 

Aetna—Schmidt & Shandorf, Northfield; O. 
W. Walker, Mankato. ‘ 
_American—Adolph Lien, Delavan; C, A. Mer- 
ritt, Minneapolis. 

Amer. Cent.—S. W. Bierlein, Renville. 

Des Moines—L. A. Larsen, Duluth. 

Dubuque—A. B. Erickson, Fergus Falls; L. T. 
Davis, Minneapolis; G. H. Taylor, Minneapolis; 
x fe pane, Minneapolis; » & Hughes, 

. Paul. 

Firemens_ Fund—W. B. Harwood, Walnut 
Grove; D. Brower, Kimball. 

Ger. Amer., N. Y.—Elmer H. Magaw, Lester 
Prairie; Schmidt & Shandorf, Northfield. 

German—A. F. Meyer, Belle Plaine; A. W. 
Nary, Maple Lake. 

ome—A. O. Vachon, Mahnomen; F. B. 

Davis, Walker; J. W. Lahde, New York Mills; 
Alfred Lund, Norcross. 

Mercantile—James Von Williams, Marshall. 

New Hampshire—Minneapolis State Bank In- 
surance Agency, Minneapolis. 

Phoenix, Ct.—A. W. Petrich, Vernon Center. 

Reliance—Daniel Shaw, Thief River Falls. 

Roch. German—W. C. Buck, Luverne; H. H. 

etcher, St. Paul. 
St. Louis—V. E. Anderson, Wheaton. 
Sovereign—Mitchell Brothers, Austin. 
Springfield—F. H. Brown, Warroad; G. a 
Chadbourne, Brainerd; D. R. Russell, Sand- 
stone; Alfred Meyer, Belle Plaine; W. M. Smith, 
Redwood Falls. 


Fl 








Wants State Building Code 


A state building code is advocated by 
Edward Peterson, fire marshal of Min- 
nesota. At present the laws on this 
subject are meager and the provision 
for their enforcement is inadequate. 
Outside of the cities that have ordi- 
nances regulating buildings, the en- 
forcement devolves upon the village 
president or constable and in most 
cases the work is not done. 

There is a law requiring fire escapes 
and some other protections against the 
destruction of life and property in ho- 
tels. The legislature contemplated the 
enforcement of these regulations by 
the hotel inspector, but the fees did not 
pay the expenses of the inspector and 
he resigned two years ago, leaving the 
office vacant. 

Outside of that there are practically 
no building reculations for the smaller 
cities and villages. Mr. Peterson advo- 
cates the establishment of a code of 
regulations to be enforced by his de- 
partment. 


McComb Talks to Credit Men 


Insurance Commissioner McComb of 
Oklahoma in an address delivered be- 
fore the credit men’s association said: 

I would say first, let us correct the causes 
that contribute so much to the fire tax. Insist 
upon the agent who procures your business 
knowing his policy contract and every provision 
thereof; peel me the operation of unauthorized 
or “wild cat” companies; cooperate with the 
department in protecting the people 
class of companies; insist upon g 
laws to the end that the lives and property 
of our citizens may be better protected memo- 
tialize the various companies to appoint only 
agents well acquainted with the business; con- 
demn discrimination in rates, and with these 
matters properly in hand you are in position to 


inst this 
building 





demand reduction in rates even if the companies 
should not want to give it. I am confident that 
all legitimate companies would be glad and 
would welcome any suggestion from your asso- 
ciation, and that they world furnish informa- 
tion in detail in regard to any feature of the 
business, and you should not hesitate to ask 
for it. I am going on the assumption that the 
companies complying with the law mean what 
they say, when they say they court publicity 
and if you find they do not, I would deem it a 
favor to the department if you would report 
this refusal to me and I assure you that the 
department will cooperate with you in finding 
out the whys and wherefores, and if there is 
any violation of the insurance laws by the com- 
panies or agents you only have to report the 
fact to the department and this matter will 
receive prompt and immediate attention. 


IOWA NOTES 


Fred D. Houghman, formerly with the Hawk- 
eye, has been appointed special agent for Iowa 
by the Commercial of Des Moines. 

C. B. Koett, Iowa state agent of the Ham- 
burg-Bremen, has sold his local apner at Ot- 
tumwa to Otis P. Higdon, one of the leading 
agents of the city. 


_The loss to the factory burned at Webster 
City has been adjusted at $4,500. The following 
companies were on the risk: Hawkeye, $1,500; 
Anchor, $1,000; Sun, $1,000. 


The Iowa Mutual Insurance Association and 
the Iowa Mutual Tornado Insurance Association 
-=3 — their annual meetings in Des Moines 
this week. 


A quarterly meeting of the board of directors 
of the Merchants & Bankers Fire was held at 
Des Moines this week. There was no special 
business before the board. Secretary Campbell 
reported an increase in business. 


The Atlas of Iowa announces the following 
appointments in Iowa: R. A, Klingbell of 
errill, F. W. Eilers of Steamboat Rock; N. S. 
Carpenter of Eldora, Eugene Sullivan of 
Panama, Max Lindeman of Epsworth, 


GENERAL WESTERN NOTES 

Virginia, Minn., is being surveyed for a new 
Sanborn map. 

The Nebraska Inspection Bureau, A. G. 
Beeson, inspector, has been removed to larger 
and more convenient quarters in the McCague 
building at 1502 Dodge street, Omaha. 


The Reliable Fire of Oklahoma City has 
been purchased by the Van Arsdale-Osborne 
Brokerage eg of Wichita, Kan., and its 
headquarters will be transferred there. 

The Schiele-Kleinschmidt Insurance Agency 
Company of St. Lou‘s has been incorporated 
with $5,000 = >oseph Schiele, agent of 
the Jefferson Mutual, is the chief stockholder. 

_ The German Mutual Fire of Omaha, which 
is organizing a stock company, is to have 
$100,000 capital. It will be called the German 
Fire of Omaha and will reinsure the business 


of the mutual company as soon as it has been 
licensed. 


Discouraged by the lack of interest shown by 
members in the Mountain Field Club at Den- 
ver, Secretary A. T. Bailey sent out notices 
of the action of the executive board formally 
discontinuing the meetings of the o:ganization 
= the future. This will bring the 1 aiter to a 
ocus. 


Chisholm, Minn., recently destroyed ty forest 
fires, is reappearing. Numerous bu‘!Jings in 
both the business and residence districts have 
been erected, the structures being principally 
brick in the business section. Companies are 
receiving liability which is of a better grade 
than heretofore. 


The proposed amendment to the constitution 
of Minnesota permitting the state to go into 
the hail and tornado insurance business was 
defeated by the voters at the recent general 
election. he d t prop to permit 
the legislature to provide for the levying of an 
acreage tax upon farms which the owners listed 
which should be used for a hail insurance fund, 


Charles G. Rhoads has purchased the interest 
of O. L. Crater in the Crater agency at Denver, 
which will be carried on hereafter by the 
Crater-Rhoads Insurance Agency Company. 
George E. Crater has been in the insurance 
business in Denver since 1866 and Mr. Rhoads 
was formerly with the Denver compact office, 
in the field for the St. Paul and the Conti- 
nental, and latterly has been with the W. 
Stewart agency. 











Moral Hazard and Losses 


James O. Lewis of Johnson City, 
Tenn., has been giving considerable at- 
tention to the subject of the moral 
hazard and its part in contributing to 
the fire waste. Mr. Lewis has con- 
ferred about the matter with the rep- 
resentative of his district in the Ten- 
nessee legislature and it is understood 
that at the coming session of that body 
a measure will be introduced embody- 
ing Mr. Lewis’ idea. Briefly, this idea 
is that the applicant for fire insurance 
should fill out under oath a blank de- 
scribing exactly the character of the 
risk so that the insurance company may 
have exact data as to the property. In 
discussing the matter Mr. Lewis sets 
forth the fact that in the public gen- 
erally there is a feeling of hostility to 
the fire insurance companies which are 
regarded “as rich and greedy institu- 
tions, exploiting the people and getting 





disproportionately more than they give 
back.” He also criticises the local 
agent who in his anxiety to get busi- 
ness neglects to make proper inspec- 
tion of properties offered for insurance. 


(CONTINUED FROM PAGE 1) 
reform is necessary, or the business can’t be 
done at all. 

I think I remember reading somewhere an 
epigram which ran about like this: “Ask and 
e shall receive,” and there isn’t really any 
etter motto that I know of to be written over 
the door of a local or state agent’s association 
than this, and the place to “ask’’ is the Illinois 
legislature, and the way to receive is, first, to 
know that your request is a just and proper 
one, and, second, to see that the representa- 
tives in the general assembly are made fully 
alive to the necessities of your rquest and the 
reasons therefor, and that they do not over- 
look insurance legislation in the rush and the 
hurry of public business. 


Insurance Men Should Take Lead 


The representatives of insurance companies in 
Illinois, ~~ special and local, are thought- 
ful, careful and intelligent men, most of whom 
have a specialized knowledge of this branch of 
the business which yA fits them to pass 
upon questions which may presented to the 
legislature. The judgment of men _ who are 

resent tonight is as a matter of fact much 
better upon a fire insurance proposition, whether 
in the Teoteintuse or anywhere else, than that 
of a layman, and so you should not hesitate 
when matters of this kind are pending in the 
general assembly, to emphasize your views with 
your members of the legislature, and to impress 
upon them the necessity of paying attention to 
insurance measures pending in that body. By 
this sort of action and by the cooperation of 
all insurance interests, we can succeed in doing 
for fire insurance what I believe the last _gen- 
eral assembly did for life insurance, and I de- 
sire to assure you and all other insurance inter- 
ests in the state, that you will at all times 
and for all necessary reforms, have the active 
and earnest cooperation of the insurance de- 
partment, 

Wants Contingent Liability Clear 

There are four subjects of interest to fire in- 
surance men, to which I wish to call your atten- 
tion briefly: 

First: The Act of 1869, relating to fire, ma- 
rine and inland navigation insurance companies, 
and provides, ““That any number of persons not 
less than thirteen, etc.,”” may form an incor- 
porated company for general fire insurance pur- 





Section 6 of this act provides: ‘That no joint 
stock company shall be incorporated under the 
act with a smaller — than $100,000 actually 
paid in » and t no company shall be 
formed under the act for the purpose of doin 
the business of fire insurance on the plan o 
mutual insurance unless it has $200,000 of in- 
surance in not less than one hundred separate 
risks, no one of which shall exceed $5,000, and 
of which $10,000 shall have been paid in cash, 
each subscriber agreeing in writing to assume 
a liability to be named in the policy subject to 
call by the board of directors. 

The act then further provides “that every 
mutual fire insurance company organized under 
the act shall charge and collect in advance 
on each of its policies a sum in cash not less 
than 10 percent of a premium note to be men- 
tioned in the policy, which note shall be subject 
to call by the booed of directors, etc.”’ 

In 1903 a prov-so was added to the act “that 
nothing in this section shall be held to prohibit 
any such company from issuing a policy for one 
year or less for a full cash premium, according 
to the basis rate aforesaid.” 


Effort to Escape Contingent Liability 


Under this section of the statute, there have 
been recently formed several mutual companies 
and efforts have been made to form others with- 
out any contingent liability whatever bein 
named in the contract of insurance or provide 
for in the charter. In other words, the first 
paragraph of Section 6 of the Act of 1869, as 
amended in 1903, provides explicitly that no 
fire insurance company shall be formed to do 
business upon the stock plan with less than a 
capital stock of $100,000, but recent attempts at 
the formation of mutual companies in various 
cities in Illinois provide for the operation of a 
mutual fire insurance company upon the stock 
plan for a cash premium and with only $10,000 
paid-up capital. 

The attorneys for the insurance department 
have held that it was not the intention of the 
legislature to abandon entirely the idea of a 
contingent liability for mutual companies, and 
the department has been severely criticised by 
persons interested because of this position. 


Attitude of the Department 


I desire to say that it is a matter of absolute 
indifference to the insurance department upon 
what basis mutual or other fire insurance com- 
panies are organized. As insurance superintend- 
ent, I don’t care whether they have any capital 
stock whatever, or indeed how they are organized 
or how operated, except so far as it becomes 
my duty to exercise a supervisory authority over 
them. I am entirely content as insurance super- 
intendent to see a mutual company in_ every 
town, city and village in the state of Illinois 
if it is organized in accordance with the laws 
of this state and operated in accordance with 
such laws after its organization. 

I repeat, it is a matter of indifference to me 
absolutely so long as the laws are complied with, 
but the statute itself is involved and contra- 
dictory. It needs construction, and the best 
lawyers in Illinois to whom this matter has 
been submitted are unable to agree as to just 
what the present law signifies and just how a 
company should be organized, and what, if any, 
should be the contingent liability named in the 
contract of a mutual company. 





I am therefore of the opinion that the law 
which relates to the organization of insurance 
companies to do business upon the mutual plan 
in Illinois, should be rewritten so that it would 
be plain and explicit and a layman would have 
no difficulty in following its direction. This I 
suggest as the first needed legislation. 


Investments of Companies 


Section 8 of the Act of 1869, as amended in 
1891, relates to the investment of the funds 
of fire insurance companies organized under the 
laws of Illinois. It provides that they may in- 
vest, first, “In bonds and mortgages on im- 
proved, unencumbered real estate within the 
state of Illinois worth 50 percent more than the 
sum loaned thereon and exclusive of buildings 
unless such buildings are insured and the policy 
transferred to said company, and also in the 
stocks of this state or stocks or treasury notes 
of the United States, and also in the bank 
stock of National banks, and also in the stocks 
and bonds of any county or incorporated city in 
this state authorized to be issued by the leg- 
islature, etc.” 

It also provides “that the surplus money over 
and above the capital stock may be invested in a 
loan upon the ledge of the public stocks and 
bonds of the United States or any one of the 
states, or the stocks, bonds or other evidences 
of indebtedness or a solvent, dividend payin 
institution incorporated under the laws of this 
_ or of the United States, except their own 


stock. 
Law Should Be Rewritten 


This law ought to be rewritten. In the first 
lace, I am not advised of any stocks of the 
United States, nor does any county or incor- 
porated city in the state issue stocks, I do 
not know, nor am I able to be advised by the 
attorneys for our department what are public 
stocks, nor do I know what is a solvent, divi- 
dend paying institution incorporated under the 
laws of the United States, because I don’t know 
of any such corporation. I don’t believe any 
concern would be likely to invest in treasury 
notes and hope for any very great return in the 
way of dividends. 

e last general assembly found the law in 
relation to the investment of the funds of life 
companies in very much the same situation as 
that above quoted and with a phraseology 
equally uncertain. 

The life insurance investment law was 
amended and is now reasonably clear and quite 
explicit. The amendment, therefore, of the law 
in relation to the investment of the funds of 
fire insurance companies is the second item of 
needed legislation to which I wish to call your 
attention. 

Fire Marshal Bill’ 

There was introduced in the last legislature 
what is known as the fire marshal bill. It was 
recommended favorably for —— by both the 
committees of the house and senate, but failed 
on account of opposition found in the upper 
branch of the legislature and did not become 
a law. The measure was very strongly recom- 
mended by Governor Deneen in his message and 
had the endorsement of the insurance depart- 
ment. 

I am very strongly of the opinion that some 
measure of this kind is imperative if there is 
to be any marked reduction in the insurance 
cost to the general public. The insurance com- 
panies themselves have lately taken steps to- 
wards closer inspection and a more critical ex- 
amination of all classes of business and have 
inaugurated a system of analytical rating, which 
will have a tendency at least to put fire insur- 
ance upon something like a scientific basis when 
the Dean schedule comes finally to be generally 
enpiegee. : 

am of the opinion that the next step to be 
taken in this direction must come from the leg- 
islature. It is a fact so notorious that it hardly 
needs mention that building regulations are 
loosely made and more loosely enforced and that 
the criminal laws providing for the punishment 
of the crime of arson are very rarely if ever 
invoked. 

Pire Losses Here and Abroad 

I don’t believe we can hope in the immediate 
future to reach the low cost for fire insurance 
found in Great Britain and upon the Continent. 
The country is too new, but there certainly is 
no reason why we should pay from four to 
seven times as much money as an annual fire 
insurance charge in the United States as is paid 
in Germany and France. 

My own training and experience has not been 
along fire insurance lines, and I do not pretend 
to be much of an expert in this business, but an 
amateur knows enough about it to know that 
the two hazards which go to make an excessive 
fire insurance charge and consequently a high 
rate are, first, the moral hosed and second, 
am unnecessary physical hazard. Proper inspec- 
tion, careful supervision by public elleers under 
an adequate law would certainly guarantee bet- 
ter construction of all classes of buildings and 
that after they were constructed, they would be 
kept in a safe, insurable condition, and second, 
that prompt and efficient prosecution for the 
crime of arson would rapidly and certainly 
diminish the number of incendiary fires. 


Commissions to Agents 


I see no particular objection to the scheme 
lately suggested by a leading insurance journal, 
which was the labeling of buildings according to 
construction—put on a sign ‘“‘veneered”—“slow 
burning”—“dangerous,” etc. We do this under 
the pure food laws, and why should not a fire 
trap be marked as a menace to the public, as 
well as bad meat or oleomargarine. 

There has been recently in insurance circles a 
at deal of agitation upon the subject of re- 
uction of commission to agents. It is possible 
this compensation is higher than necessary. I 
am not to re upon that question now, but it 
has occurred to me, and I am rather strongly of 
the opinion that the agitation has taken a mis- 
taken course and proceeded in the wrong direc- 
tion, 

The best way to get a good fire rate is to 
have a good risk, well built and carefully kept 
up and to eliminate the moral hazard, and I am 
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not very much in favor of doing any great 
amount of tinkering with the agent’s commis- 
sion so long as the general public declines to 
cooperate in what seems to be a demand for a 
reduction in the charge for fire insurance. 

I think “The laborer is worth his hire,” and 
I am very strongly of the cpinion that we can 
get better rates very much more quickly and 
effectively by a reduction of the hazard rather 
than by troubling ourselves about the ageat’s 
commission. Now, if you agree with the posi- 
tion 1 have taken, you have a great opportunity 
for the exercise - the cooperation to which I 
referred a litle while ago. 


Should See Legislators 


You and each of you, general, special and 
local agents, can emphasize this necessity not 
particularly with the general public, although 
that will help some, but with the members cf 
the legislature from your particular districts. 
In other words, if you agree that this ought to 
be done, that it is wholesome and necessary and 
will be a money saver in the long run to the 
people of Illinois, say so to the men who vote 
upon this question, and when another fire 
marshal bill is b gy = in the legislature, you 
will be surprised to know how easily it will be 
passed, and then, in my judgment, you will be 
more surprised to know how effective it «ill be 
in accomplishing the ends to which I have re- 
ferred to a moment ago. 

The fact is there seems to be a general im- 
pression that insurance rates are too high, and 

believe myself they are higher than necessary, 
and it is a further fact, as I have intimated to 
you, that there is a general agitation towards 
the seduction of the agent’s commission, 

“It is up to you,” local agents, therefore, to 
find the way to rate reduction without miter- 
fering with your own compensation. 

The third item, then, of needed legislation in 
this state is, in my judgment, a fire marshal law. 
Law to Regulate Unincorporated Bodies 

By reason of a decision of the Supreme Court 
of the State of Illinois construing a paragraph 
of Section 22 of the fire insurance laws of this 
state, the insurance department finds itself 
powerless to do much of anything in the way of 
regulating Lloyds, inter-insurers or individual 
underwriters, The Governor in his last message 
recommended the passage of an act to remedy 
this. The bill was prepared by the insurance de- 
partment, and endorsed by 
house and senate committees. It passed the 
House of Representatives and its failure of final 
passage in the Senate was due to what is be- 
lieved to be a mistake on the part of thos: who 
had the measure in charge in that body. In 
any event, the bill did not become a law. 

The consequence of this lack of legislation 
upon this subject has been, that Illinois is a 
prey to “wild-cat” insurance and the department 
is powerless to take any action or furnish any 
relief when the business is done by individuals 
or associations. 


Can Only Reach Outsiders 

About the only “wild-cats’” we can reach are 
the outside and unlicensed corporations. There 
has recently been a growing demand amongst 
large insurers for opportunities to insure each 
other and this variety of the business has grown 
in the last eight or ten years to considerable pio- 
portions by the formation of "‘Inter-Insurance 
Societies” or combinations. I know of no reason 
why a number of men or corporations engaged 
in the same line of business should not come 
together and insure each other if they choose 
and, if they are honest people, they won’t ob- 
ject to a reasonable amount of supervision and, 
if they are dishonest, they certainly need it. 

I know of no reason, however, why a co.cern 
like the London Lloyds should come into Illinois 
and compete with licensed companies or those 
organized under the laws of this state, pay no 
taxes, owe no responsibility to anybody and 
sell policies to Illinois people with a certainty 
that if liability is denied, there is no remedy 
except a suit in the British Empire. 


Competition of the Non-Supervised 


The laws of this state require companies com- 
ing into the state and doing business under a 
license to comply with certain requirements, in 
the payment of fees and taxes, and to inake 
statements annually that the public may be gen- 
erally advised who and what they are, and what 
their responsibility. It does not now seem to 
me fair to subject fire insurance companies 
complying with the requirements of law, to 
competition of those rendering no obedience to 
any law whatever. 

If it is a good thing and a wise one to have 
the business of fire insurance superviscd by the 
state department, the law should apply in some 
fashion to all forms and varieties of the busi- 
ness. No one should be exempt. ° 

The fourth needed legislation then is a law 
governing the operation of Lloyds, inter-insurers 
and individual underwriters. 


Believes Laws Would Be Wholesome 


There are a number of other and minor mat- 
ters in the way of legislation which would prob- 
ably be beneficial which might be discussed. I 
am not expected, however, to revise the entire 
insurance code of Illinois in a few minutes, and 
I will content myself therefore with pointing out 
these four items of legislation which I believe 
are needed and which I know if enacted by the 
General Assembly would be wholesome and 
beneficial to the insuring public and to the in- 
surance companies. : 

A meeting such as this gives to the superin- 
tendent of insurance a new viewpoint, and I am 
quite sure that a more intimate and closer asso- 
ciation will be of immeasurable benefit to the 
department, and I sincerely hope of some service 
to the insurance fraternity. 

The business of fire insurance is one of the 
great and important institutions in our public 
economy. It is the foundation of credit and no 
subject with which the General Assembly has to 
deal is of greater importance. oe 

This department has in the past, and will in 
future recommend such laws as appear whole- 
some and necessary, and in consideration of 
such recommendations and for the passage of 


duly introduced 





such legislation, we invite your earnest, your 
candid and your thoughtful cooperation. 


Irishmen for Revenue Only 

One of the humorous features of the 
meting was a letter from J. J. Purcell, 
superintendent of agents of the Hart- 
ford Fire in the west, the celebrated 
German ethnologist, suggesting to the 
toastmaster plans to deal successfully 
with Irish and Scotch speakers. He 
referred to Messrs. Gallagher and 
Dugan as Irishmen for revenue only 
and said Mr. Marshall was one- 
sixteenth Irish, one-sixteenth Scotch 
and the rest Choctaw. He called the 
three graces the “swell guests.” 

The three managers had to leave on 
the 10:50 train for Louisville and as the 
banquet did not start until after 9 
o’clock, their talks were made a part 
of the menu. The speakers told of the 
new publicity movement of the Western 
Union and asked the cooperation of 
agents in its work. The managers left 
during the meat course and carried the 
rest of the eatables in their pockets or 
minds. 

The subject assigned Mr. Gallagher 
was “Scandanavians as Underwriters.” 
Mr. Marshall had “The Irish and Our 
Business” and Mr. Dugan, “The Scotch 
and Fire Insurance.” 

Durham Extends Greetings 
. R. Berry, general agent of the 
Union Central Life, spoke the invoca- 
tion at the opening of the banquet. 

D. L. Durham, president of the local 
board, extended a welcome to all the 
visitors, and then introduced the toast- 
master, M. Cartwright, of THE 
WESTERN UNDERWRITER. 

After the address by Superintendent 
Potter, a number of special agents were 
called on for extemporary remarks. 
They were President R. M. Bennett of 
the Illinois Fire Prevention Associa- 
tion, President F. Taylor Wise of the 
Illinois State Board, H. B. Fargo of 
the Citizens, C. L. French of the 
Springfield, H. B. Doten of the German 
of Indiana, Carroll L. DeWitt of the 
Newark, J. W. Hubble of the L. & L. 
& G., W. L. Bennett of the Hartford, 
R. W. Waldron of the O. C. Kemp 
General Agency, C. E. Holt of the 
Kankakee Gazette, and H. F. Ruel, a 
local attorney. 





Question of Maps 

The Sanborn map question is still un- 
settled, there being a diversity of opinion 
regarding the rule adopted at the At- 
lanta meeting of the Western Union. 
This rule provides that members may 
supply their agents with only such 
maps as are furnished by the map com- 
pany free of cost and there shall be no 
charge allowed for corrections. This 
rule does not satisfy some of the com- 
panies because it is pointed out that 
considerable confusion will arise if a 
company keeps its office map corrected 
up to date and the looal agent does not 
because he must stand the cost himself. 
A return to the old rule, which allows 
companies to pay for agents’ correc- 
tions, each one contributing on the 
basis of the amount of business done, is 
being agitated. It is thought the rule 
will be repealed at the next meeting of 
the union if not before. The subject is 
an important one as it affects the larger 
agencies. It is the practice of the San- 
born Company to furnish an agent in a 
small town a duplicate without charge 
of any map a company may order, but 
this does not apply to the large towns 
and cities where bound maps are neces- 
sary. 





Electrical Inspection Improving 

The committee on fire protection en- 
gineering has made a report to compa- 
nies on the recent meeting of the West- 
ern Association of Electrical Inspectors, 
held in Chicago, Oct. 20th, 21st and 22d. 
It is reported that interest in the work 
of the association has increased and 
members are continuing to exhibit a 
broader conception of the electrical 
hazard and are seeking the best method 
of accomplishing its removal. The 
principal difficulty experienced has been 
where individual inspectors disagree 


with existing rules and when feasible 
such differences of opinion are made 
the subject of reports by special com- 
mittees which are subsequently fully 
discussed and the result submitted to 
the electrical committee of the Under- 
writers National Electrical Association 
in the form of proposed amendments to 
the National Electrical Code. The gen- 
eral tendency has been to raise the in- 
stallation standard rather than lower it. 
More care is being exercised in dis- 
criminating against unapproved ma- 
terials and devices; members are be- 
coming more familiar with the fire 
dangers existing in defective electrical 
fittings: through tests carried on during 
the meetings held in Chicago, these ex- 
periments proving the most effective 
means of impressing upon inspectors 
the need for careful scrutiny of this de- 
tail of the electrical equipment. That 
the association is meeting, to some ex- 


tent, the every day needs of the elec- 
tr’cal inspector is evidenced by the large 
number of applications for membership 
received from inspectors located in Pa- 
cific coast territory and Canada. The 
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indications are that the work of the or- 
ganization will be vigorously pressed 
during the coming year. 


SOUTH DAKOTA } MEASURES 


FROM PAGE 1) 

Ww. (ge er aaalant Banker’s Club, Acci- 
dent = Health Insurance, Pierre, S. 

F. A. Craft, state fire marshal, Mitchell, S. D. 

Names of Endorsers 

The following named persons have, by letter. 
fully endorsed the calling a this convention: 

A. R. Delbridgs, a Western Union 
Accident, Pierre, S 

Ww. Graham, vice- resident Northwestern 
National Life, Minneapolis, Minn. 

Paul 7 illiams, vice- woe Union Cen- 





Tipton, secretary Northwestern Surety, 
Michell, Ss. D. 

Chas. L. Thurber, secretary Chatfield Fire, 
Chatfield, Minn. 

W. F. Farmer, secretary Globe Mutual, Huron, 


e 3 

"N. S. Tyler, secretary Retail Merchants, Sioux 
Falls, S. D. 

Cc. M. Hawes, bead clerk Modern Woodman 
of America, Rock Island, IIl. 

J. Mallaney, oo agent Northwestern Mu- 
tual Life, Sioux Falls, S. D. 

W. Johnson, assistant ——_ agent In- 
ay — ae! of North America. 

4% state agent German American. 
$ ra beet special agent National of Hart- 
ord 
“H. Griffen, secretary Consolidated Fire & 


Marine, Albert Lea, Minn. 





Ohio Agency Appointments 

Allemannia—L. V. Stone, Conneaut; N. E. 
{ones Middletown; S$. W. Dolbear, Marysville; 

. D. Cameron, Richwood. 

Atlas—T. A. Collins, Lima. 

Aetna—G. C. Fawcett, Gloucester; T. A. 
Dowd, Nelsonville. 

British America—St. John & Clifford, Barber- 


ton. 

Coml. Union—Edward Matt, Lancaster. 
ORE, N. Y.—Arthur Helwig, Ham- 
ilton. 

Camden—J. F. Rank, Van Wert 

Connecticut—L. L. Harding, Milford; i 
Crawford, Richwood. 

Dutchess—A. Roy Kennedy, Cincinnati. 

Fidelity—A. L. Assmus and William Hein- 
rich, Cleveland. 

German Amer. ., Pa—L. V. Stone, Conneaut. 

German, Pa.—Wm. Ritter, Youngstown; A. 
Giedman, ‘Sandus 

Humboldt—Leonard Agency Company, Canton; 

Wanenmacher, Steubenville. 

"Imperial—Madison & & Co., Cambridge; M. V. 
Boyer, Auburndale; O. D. Wagner, iffin. 

Mechanics—F. E. Donnewirth, Bucyrus; W. 
A. Gibbs, Springfield. 

Monongahela—L. V. Stone, Conneaut; John 
A. Loesch, Cleveland; Newburger & McCormack, 


Cleveland; McCormick- Cherrington ons any, 
Gallipolis; E. P. Sayre, Pomeroy; F. ag 
ner, Fremont; ww gn & Johaeaen ostoria; 


ad ‘Smith, Tiffin; G. , Gane iles. 

Northern, Eng. h * A. Geyer, Zanesville. 

N. Natl.—E. L. Bente, a & Matchett and 
3 N. by OF so Cleveland; J. W. Crawford, Rich- 
wood. : 

Northern, N. Y. “he B. Green, Cambridge. 

Phoenix, Eng.—T. Collins, Lima. 

Phoenix, Ct.—T. *e Dowd, Nelsonville; J. M. 
Sanders & Co., Richwood. 


Royal—Josiah Catrow, Germantown; E. F. 
a Cleveland. i" 

Roch. German—R. B. Edson, Middletown; 
Fred Bauman, Sandusky; J. I. Beelman, Ply- 


mouth. 
Reliance—J. A. Ludwig, 
Edson, Middletown. 
Sun, Eng.—A. H. Straman, Ottawa. 
soeneny, Ct.—C. A. Nichols, Lorain. 
Spring Garden—F. W. Fitz, Hartville. 
Westchester—J. M. Boose, Purcell & 
Peffer, Piqua 
Walla Walla—R. R. McMahon, New Lexing- 
ton, 


Cleveland; R. B. 


Lima; 





Broker Needs Investigating 

E. J. Summerhays, a Chicago broker, 
is soliciting business throughout Ohio 
at less than tariff rates, at some points 
quoting about half the published rates. 
It will be well for those who may be 
attracted by Summerhays’ seemingly 
attractive bait to investigate both him 
and the indemnity he offers. This paper 
= not recommend him in any partic- 
ular. 





Wisconsin Agency Appointments 
Allemannia—J. A. Patchin, Chetek. 
California. eorge & eceee — J. 

McGraw, Soperton; W. H. ib, puperiOr te 

Eastern—Rea & ‘Winkler, WSrend: 

Gillis, Marinette; C. S. Hart, Oconto 
Farmers & Merch. —Byron A. Morgen, Mil- 


waukee. 
Fidelity—J. E. Graham, Union Grove; Ri M. 
O'Meara, West Bend; J. R. Coombe Blue River; 


P. R. Emmert, Avoca; Belle Ady, Sparta; G 
a La Farge; Robert Parker, Viola; W. H 

Cash, New Lisbon. 

w Girard F. Topp, Columbus; John Daw- 
son & Co., Viroqua. 

Granite State—Courtenay & White. Ye 


a J. S. Ellis, Ashland; Jn 
. Warren, Green Bay: G D. Wright, 
le Cone: W. S. & E. Baker, Seerinsteer 


i L. Fieweger & Co., Menasha; W. T. Smith, 





Prairie du Chien; Paul Browne, Rhinelander; 
alter Hartshorn, Waukesha; C. E. Emmerling, 
Watertown; W. c. Hintze, Wausau. 
Hartford—Leonard Kleeber, La Crosse. 

Mich. Coml.—Andrew Ryan, Shell Lake; M. 
P. Bar Fs Lake. 

N. ” Nat! 1,.—G. E. Wicker, Milwaukee. 
Norwich a. L. Haile, Crandon; C. S. 
oo Lake Geneva; H. A. Wheeler, Park 
alls. 

Prov. Wash.—A. P. Nelson, Grantsburg. 
Royal—W. H. Horn, Cedarburg. 

United American—Ernest Hintze, Sheboygan. 
Western, Pa.—Enok C. Nord, Rice Lake. 
Westchester—H. L. Peterson, Sturgeon Bay; 
Buehler & Ganz, Alma. 


POINTERS 


FOR LOCAL AGENTS. 


Question—A five year term dwelling 
house policy is issued to John Doe May 
15, 1906, covering $500 combined at $1.75, 
premium $8.75; on Nov. 5, 1906, on ac- 
count of removal to a farm the rate is 
increased to $2.50 combined and pre- 
mium increased by $3.45. Now on Oct. 
23, 1908, assured sells out and moves 
to another state, sends policy in for 
short rate cancellation. What is the 
proper amount of unearned premium to 
be returned the assured, figured from 
the Iowa short rate table and how do 
you arrive at the result? 

Answer—The unearned premium in 
this case would be $3.75. The policy 
having been in force two years, five 
months and eight days, has earned, ac- 
cording to the short rate table, 70 per- 
cent of the term premium. Rate having 
been advanced on Nov. 5, 1906, to 2% 
percent for five years and proper addi- 
tional premium paid, the cancellation 
should be effected on the going rate. 
Earned premium of $8.75 deducted from 
full term premium of $12.50, leaves $3.75 
due the assured. 














Question—A question has often come 
to my mind whether a mortgagee, to 
whom had been made payable a policy 
of insurance in a mutual fire insurance 
company of Wisconsin is liable for as- 
sessments for losses. 

Answer—The Wisconsin 
department, in reply to this 
says: 

“Our statutes do not expressly pro- 
vide that a mortgagee shall be liable to 
assessment for losses sustained by mu- 
tual fire insurance companies, and I am 
not inclined to believe that such lia- 
bility on the part of the mortgagee can 
reasonably be inferred unless the mort- 
gagee procures insurance directly in 
his own name. The liability mentioned 
in our laws relating to mutual compa- 
nies is the liability of ‘members.’ I am 
inclined to believe that a beneficiary 
such as a mortgagee is not a member 
unless he expressly makes himself 
such.” 


insurance 
inquiry, 


Question—A owns a tobacco ware- 
house in which B, C and D store to- 
bacco as owners. A also stores his own 
tobacco in this warehouse. A has all 
tobacco stored in this warehouse in- 
sured in his own name and policies cov- 
ering on B, C and D’s tobacco endorsed, 
“Loss, if any, payable to B, C or D,” 
according to whose tobacco he wishes 
to cover. The words “as his interest 
appears” do not enter into the endorse- 
ment. Is this a legitimate method of 
writing insurance in this case? 

Another problem is connected with 
this method of writing this class of 
business, namely: the 80 percent clause 
is attached to these policies, which, as 
stated, are all written in the name of A. 
Now if a partial loss occurs on this to- 
bacco (all written in the name of A, 
though not all belonging to him) and 
it is found that A has not the required 
80 percent of insurance on his own to- 
bacco, will the 80 percent clauses on the 
other tobacco help him out in his defi- 
ciency? In other words, does the en- 
dorsement, “Loss if any payable to B,” 
make the coinsurance clause on this 
policy applicable only to B’s tobacco? 

Answer—It is corkeatiy legitimate to 
write the insurance as stated in the 
first part of your query, but it is not 
the best practice, unless the policy de- 
scribes the tobacco by lots or marks, 





so as to identify it absolutely as be- 
longing to B, C, or D, respectively. It 
would be far safer to insert the clause, 
“As his interest may appear,” for A 
might have some interest or claim on it, 
as charges for storage and the like. 

The 80 percent clauses on B, C or 
D’s policies would not help make up 
any deficiency in A’s policies, for the 
reason that each policy must stand by 
itself, and for the further reason that 
B, C or D’s policies would not be likely 
to call for more than 80 percent of the 
value of their respective tobacco, and, 
even if they did, owing to one or the 
other having sold or shipped some of 
his tobacco and not canceling off part 
of his insurance, it would have no bear- 
ing on A’s policies. 

The words, “Loss if any payable to 
B,” makes the coinsurance clause ap- 
plicable to B’s tobacco only, as this is 
an absolute loss payable clause and, 
taken in connection with the intent as 
shown in separation of the insurance 
into different lots, would limit the pol- 
icy to cover only on the specific tobacco 
of B. If it read, “as his interest may 
appear,” and without tobacco being de- 
scribed by lots or marks, all would be 
adjusted as one and losses paid under 
each in same pronortion. 

The New Hampshire Fire in a re- 
cent circular to agents calls attention 
to the desirability of rent insurance. 
It says: 

“We wish to call attention of our 
agents particularly to the subject of 
insurance on rents. It is our belief 
that the property owners are not as 
carefully canvassed for this class of 
protection as they are for the other 
lines. The San Francisco conflagration 
very plainly demonstrated the necessity 
on the part of building owners of car- 
rying such protection in order that the 
income may go on in case of a fire. 
Many parties dependent entirely on 
rentals for living expenses, found them- 
selves in distressing circumstances. 
When you deliver policies to owners 
of real estate, present to them the ad- 
vantages of having the income of their 
real estate guaranteed in case of fire. 
We will write the class freely, and in 
somewhat larger lines than straight fire 
insurance. In most places the rate is 
provided for by the association having 
jurisdiction. Where there is no printed 
rate to govern we will accept lines on 
rents at 25 percent less than the build- 
ing rate, with an agreement in the pol- 
icy to carry insurance equal to a year’s 
rental of the premises covered.” 

Question—In the matter of writing 
insurance on schoolhouses, we beg to 
ask if under the New York standard fire 
policy it is necessary to incorporate 
in the form, permit to leave schoolhouse 
unoccupied during the vacation, or does 
the stated occupancy of a schoolhouse 
permit this without a special permit? 

Answer—There have been numerous 
court decisions affecting this point 
which you bring up, a large number of 
them deciding that owing to the fact 
that a schoolhouse is supposed to be 
unoccupied during the vacation season, 
hence the issuing of a special permit 
for it to remain unoccupied during that 
period was not necessary. There have 
also been a number of decisions just 
the contrary, which have held that the 
issuance of a permit for any vacancy 
over the usual time allowed in the body 
of the policy was necessary in order 
not to void the policy. The safest 
plan for you to follow is to issue a 
permit and you will not get your com- 
panies into trouble in case of a loss. 








Want Column 








Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 


a 


WANTED—One of the largest insurance 
offices in Chicago has an attractive con- 
tract to offer a solicitor for burglary in- 
coeenes. A personal producer preferred. 








Prominent Chicago Agents 
Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 
171 La Salle Street, Chicago 


T Hata “st artiord, Coto } —— —_ 4 

Sagttitice 6 in Central 

Bie teeta soassiteaans, et tomtom 
RITCHELL, MILLER 


WHITNEY & BARBOUR 


138 Le Salle Street, Chicago 


Sele Agents: Phonix of Lendon; 
FP. &M.; American, N. J.; United 














remen’ sa, 
Spring Garden; Securit Ct.; County, Pa; 
Camden La.; Pelican; Werke ve 


serve; mercial Union; Commonwealth. 


CHAS. A. NEWTON & CO. 


159 La Salle St., Chicago 
Agents for 
Newark Fire, Newark, N. 
Capital Fire, Concord, N. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 


D Cc. SCHUPP & CO. 
© 4159 La Salle Street, ‘Chicago 


Al facilities for placing fire in- 
surance in Illinois and Indiana. 
Liberal commissions allowed non- 
resident agents. 


Leading Hgents and Brokers. 


ARRY M. COUDREY AGENCY CO 
GENERAL JURANCE AGENTS bag BROKERS 
1326-1346 Pierce Bidg., St. Louis 
solicited. jCommiasions se x 
ing Noreich Union, Ham! Soonen, lade! Under 
writers, Fidelity, Orient, Delaware, Austin, 4 
Plate Glass, Columbia, and U. 8. Fidelity and Guaranty of Md. 
F CHURCHILL WHITTEMORB CO. 
=a Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


eo CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 























Cash capital, $200,000. Cash sur- 
plus, $200,004.35. Eastern depart- 
ment, 19 Liberty St., New York. 
W.L. PETTIBONE & CO., Managers. 








Actuarial. 
J H. NITCHIE, 








ACTUARY, 
153 La Salle Sireet, 
919 Association Building 
Central 739. Automatic 3992 


CHICAGO 


TELePHoNnEs: 








Tnsurance Attorneps. 


Hartwell Cabell. 
Cw & KOHL, 








J. Louis Kohl, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 








“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, OLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds. 
Chartered Under Ohio Laws. 


€200,000 Doposited with Insurance Commissiones 





Local agents should get prices on 


Policy Labels 


The Western Underwriter Co. 
145 La Salle Street, Chicago 
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ILLINOIS LIFE 





INSURANCE COMPANY | me CHICAGO 
JAMES W. STEVENS, 
Offers exceptional ind ~~ Meet or who would like 
Address the HOME OFFICE; 
FORT DEARBORN BUILDING 134 MONROE STREET 














48th Year 


HOME LIFE INSURANCE CO, of New York 


GEORGE E. IDE, President 


NE anus snes 98400084 4000edaman $20, 004,853.63 
Liabilities.. 19, 235,418.20 
(Including Dividend- ‘Endowment Fund. ) 
Dividend-Endowment Fund 


The 48th Annual Report shows a gain in the 
amount of insurance in force; that assets were 
increased nearly $1,000,000, and that over 








oa Dividends)............ 1,795,020.00 
rrr "769,435.43 $300,000 was paid to policy-holders in dividend 
Insurance in Force.....+++.s0seees 86,193,296.87 
JUST PUBLISHED 





The Life Agents Primer 


By WILLIAM ALEXANDER 
Author of ‘* The Successful Agent "’ and 
“The Life Insurance Company.” 
The Fundamental Principles of Life Insurance Lucidly 
Explained, with Practical Hints How to Obtain Business. 

A Valuable Work for Life Agent and Policyholder, containing an easy lesson in the principles and 
practice of life insurance, which can be readily absorbed by a few hours’ careful reading. 
PRICES: Single copy, $1.00; 12 copies, $11.00; 25 copies, $22.50; 50 copies, $42.50; 

ADDRESS 


THE SPECTATOR COMPANY 


135-41 William Street 
NEW YORK 


100 copies, $80.00. 


Chicago Office 
159 La Salle Street 











MARYLAND 
CASUALTY 
COMPANY’S 
ABC SERIES 















ESIDENCES are favorite hunting 
grounds for the wild beasts of Society 
—the burglars. The wealthier the 
occupant, the keener the lust for the 
spoils—yet, those of us who are not 

possessed of millions, or hundreds 
of thousarids, but have just a modest lot of household 
silver, jewelry, wearing apparel, etc., are the most 
frequent victims because there are so many more 
of us. The Maryland Casualty Company’s Residence 


Burglary Policy cures all insomnia 
caused by fear of burglars, for if they “break thru and oF 
steal” the loss is made good at once. , ‘ 


Baltimore, Maryland. 











Disability, Sprinkler Leakage, Automobile Liability, Burglary and Theft, Fly Wheel, Public Liability, General 
Liability, Plate Glass, Health, Steam Boiler, Elevator, General Water Damage, Physicians’ Defense 
Persona! Accident, Employers’ Liability, Teams Liability, Vessel Liability 
and all other classes of Casualty Insurance. 


Wenrs Gane PANY 






































The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional 
record for 29 years for Low Rate of Mortality, Prompt 
Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 





Assets January 1, 1908, $11,736,775.76 





EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
NOTHSTINE & HORNE, Managers, Tacoma Building, Chicago, Ill. 


MUTUAL LIFE POLICIES 


ARE EASIEST TO SELL, BECAUSE 


Yearly dividends have been increased for the last three years 1906-7-8 at a rate equalled by no 


other company. Cash values guaranteed in the new life and endowment policies, are equalled 
by few companies. 





Attractive features have been added to standard policy forms. Liberal terms offered pro- 
ducing agents under the 1908 contracts. 





For Information Address, GEO. T. DEXTER, 2nd Vice Pres. 
The Mutual Life Insurance Co. of New York 
34 NASSAU STREET, NEW YORK, N. Y. 
The. Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 





PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,893.45 per day in New Insurance Placed aud Paid for. 162,489.27 per day in payments to Policy 
holders and addition to Reserve. $72,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, 
President 


LORISTON M. FAIRBANKS, 
Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








ee nsiknk dbbcenGunsentnenbenssarbenied $100,000.00 
Assets....... PEND Re ean oo a ee ee 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
hi ii lan ellen ibid ea Baas dik alias 62, 793-67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








and their agents would seldom 

part. A man would not become 
the agent of a company until he was 
satisfied with it, nor would it accept 
him as an agent unless it had every rea- 
son to believe that he would make it 
an honorable and acceptable represent- 
ative. Then with the passine of years 
this mutual respect and confidence 
would grow and partings would seldom 
come except upon the death of the 
agent or his retirement from the busi- 
ness. 

Conditions, however, are not ideal. 
Changes are necessarily frequent and 
with almost every change there is some 
question as to the ownership of the 
business. Of course, the business be- 
longs to the assured, to be placed where 
he sees fit, but, as between the com- 
pany and the agent, the question is 
whether the assured is the customer of 
the company, whom the agent should 
in honor leave alone, or the customer 
of the agent, whose business he has a 
right to take to another company if he 
can. Various views are held on this 
question. Secretary Butler of the Trav- 
elers said some time ago: “The busi- 
ness belongs to the agent or broker.” 
On the other hand, there are company 
executives who believe just as firmly 
that when the company has paid the 
agent for the business it owns it and 
that he has no moral right to take it 
away. 

Whatever be the merits of these dif- 
ferent views, the fact remains that the 
valuable agent is the one who can con- 
trol his business. If he continues in 
the company’s service, it reaps the ad- 
vantage of his ability to hold the busi- 
ness against his competitors. That and 
his ability to get new business are what 
give him value. If the company loses 
him, the greater his value the greater 
its loss. 

The agent has his own advantage to 
look after, however, and it certainly is 
to his interest to get a strong personal 
hold upon his customers. An agent 
should not abuse his ability to take his 
customers from company to company, 
but he should do his utmost to develop 
it. Otherwise he is at the mercy of 
his company or his general agent. If 
he can not control his business he has 
nothing to offer another company ex- 
cept his ability to solicit new risks. He 
must take what is given him or stand 
the loss of the old business he leaves 
behind when he makes a change. The 
honorable agent who controls his busi- 
ness will get the best his company can 
reasonably give. It does not want to 
lose him and his business. If it could 
keep the business, even though it lost 
him, it would not care so much. 

The agent who would control his 
business must solicit it largely on the 
strength of his own personality. The 
age, experience, financial condition and 
the reputation of his company are aids 
and certainly legitimate ones, but if he 
depends upon them too much the as- 
sured will be the company’s customer, 
not his. Should he have reason to leave 
that company, not only would he have 
to leave much of its business behind, 
but he would perhaps find himself in a 
new connection where the aids he had 
depended upon are lacking. How often 
the agent of a large old company has 
ound it to his advantage to take the 
general agency of a small, young com- 
pany. What could he do under such 
circumstances if he depended upon the 
company’s age, size, experience and 
reputation with which to get business, 
vhen it has not yet acquired any of 
hese. 


To be valuable to himself and any 


W ERE conditions ideal, companies 


demoralizing system. 








company the agent must learn not only 
to get business, but to hold it himself. 





The competitive practice that has led 
agents to extend long credits in the pay- 
ment of accounts is a dangerous one. 
In the eagerness to get business one 
agent granted the assured longer time 
to pay a premium and thus began a 
If customers do 
not pay promptly, agents in turn can 
not remit on time to their companies. 
Then begins the disagreeable prodding 
from the home office. 

Technically a bond or policy is not 
in force until the premium is paid. Cus- 
tom,. however, has annuled this. Ac- 
counts are carried for three or four 
months. 

If agents got their business on a cash 
basis as nearly as possible, it would be 
far easier to carry on transactions. It 
is a matter of education to establish 
the cash system. Policyholders will 
take advantage of the credit system to 
delay payment. Life insurance men 
operate entirely on the cash system or 
else notes are taken for the premium. 

It is an easy matter for the assured 
to keep the policy for a few weeks and 
return it with the statement that it is 
not wanted. 

This can always be taken for granted, 
viz., if a loss occurs under a policy 
where the premium is not paid, the as- 
sured will make a prompt claim and 
both agent and assured will urge im- 
mediate settlement. There can be no 
delay at this point. If a company were 
to take more than the alloted time it 
would be lucky to escape having a re- 
ceiver applied for. The company must 
not hesitate a moment. 

If the company is to meet its obliga- 
tions promptly, why not the assured? 
Why not the agent? 

If the body of agents would bestir 
themselves and insist on prompt pay- 
ment of premiums, it would not be long 
until the public would be educated to 
a cash basis. No man asks for credit 
when he goes to the postoffice to buy 
stamps or register a letter, because he 
is educated up to cash transactions 
there. 





Alverson & Montrose of Des Moines, 
who do a general casualty business as 
state agents for Iowa, have adopted a 
plan which will appeal to local agents. 
On their advertising literature they say: 
“We protect the interests of our agents 
under the same principles as adopted by 
the National Association of Local Fire 
Insurance Agents.” 

This means that agents are protected 
from overhead writing and that their 
ownership of their expirations is recog- 
nized. 





A large city agent has a system of 
street cards which he finds a great 
time saver. On these he has the names 
of people he wants to see entered ac- 
cording to localities. When he is 
called to that district for any purpose 
he takes the names of the others he 
wants to see and makes several visits 
on one trip. Of course, such an ar- 
rangement would not be so necessary 
in a small place as in a large one, but 
even there much time may be saved 
by systematizing one’s work. 





“Has it leaked into your gray matter 
beds, while conning o’er the poet’s work 
sublime, that it is not big feet but good- 
sized heads which leave the footprints 
on the sands of time?” 





An occasional failure doesn’t dis- 
courage a real hustler—he will “cash 
in” the experience. 





Surety and Fidelity 


Under the old system of transacting 
the surety business, with cut rates and 
bargain counter methods generally, the 
companies needed good agents, not only 
to get the business, but to get anything 
like adequate rates for it in the face of 
the ruinous competition which existed. 
Just now competition is comparatively 
clean, because practically all compa- 
nies are getting uniform and reason- 
able rates. It is not to be expected, 
however, that the sky will remain so 
clear for all future time. Scarcely had 
the readjustment of rates been promul- 
gated when announcements became nu- 
merous of the organization of new com- 
panies. Since then it has been reported 
that certain trust companies, with sure- 
ty powers, are beginning to branch out 
and appoint agents in other than their 
home cities. There are in several west- 
ern states small, young companies 
which in the past have operated only at 
home, but which in future are likely to 
extend their fields beyond the borders 
of their own states. 

Undoubtedly the idea prevails among 
many persons that the present rates are 
adequate not only for safety but for 
profit. Probably they do represent the 
consensus of the best opinion in the 
business on these two most important 
points; but their adequacy is condi- 
tioned upon intelligent management of 
the companies charging them. Every 
company thinks its own management is 
of a high grade, and there is danger 
that some with comparatively little ex- 
perience will conclude that at present 
they can make money at rates slightly 
below the prevailing tariff. There has 
ever been a tendency among young com- 
panies of all classes seeking to gain a 
foothold to offer special inducements 
in the way of rate reductions. Should 
history repeat itself, in the present in- 
stance, representatives of the standard 
companies will find themselves con- 
fronted with cut rate competition. Then 
it will require all their ability to hold 
their business and increase it. 
ural conclusion is that the companies 
should avail themselves of the present 
satisfactory rate conditions to strength- 
en their agency plants as much as pos- 
sible. The agency force of a company 
is its backbone. It would be very un- 
fortunate if the companies, in view of 
good rates, should make an effort to 
increase their agency forces by lower- 
ing the standard. Though present rates 
may be adequate with good agents and 
intelligent home office management, 
they are not sufficient to offset the 
losses that incompetent agents can 
cause. And incompetent agents are 
the very ones who first lie down when 
they meet cut rate competition. 











The United States Fidelity & Guar- 
anty writes about 85 percent of the 
bonds of small grain distillers. Other 
companies regard the business as very 
hazardous, but this company has made 
a special study of the class and it is 
yielding a piofit. About the only com- 
petition is personal surety. 

Some of these distillers have been 
forced out of business because of pro- 
hibition laws. Others have been forced 
to curtail operations because of finan- 
cial conditions and the high price of 
grain. With a better business outlook 
and a large harvest the distillers have a 
more hopeful situation before them. 





When soliciting the application of an 
official for a fidelity bond an agent 
should impress upon him the necessity 
of requiring bonds from his deputies. 


The nat- } 





Instances could be cited in large num- 
bers to show the peculations of deputies 
who had no bond. Some times an offi- 
cial will appoint a member of his family 
his deputy, thinking he is above re- 
proach and hence requires no bond. 
There are a number of cases where 
members of an official’s family have 
gone wrong which proves that precau- 
tions should be taken under these cir- 
cumstances the same as when an out- 
sider is appointed. 





One of the companies gives a few 
general rules or reasons it has adopted 
for the rejection of fidelity risks, as fol- 
lows: 

1. Dishonesty in a former employ- 
ment. 

2. Addiction to drink, either at pres- 
ent or within a comparatively recent 
time. 

3. General dissipation, undesirable as- 
sociates, and the like. 

4. Gambling in general, or race horse 
— or speculation (stocks, grain, 
etc.). 

5. Debts, or extravagance, or tenden- 
cy to live beyond means. 

6. Adverse information from refer- 
ences, or refusal to say anything. Ina- 
bility to find referegces. 

7. Inability to verify applicant’s state- 
ment of career or to account satisfac- 
torily for all of his time—perhaps be- 
cause he has wilfully suppressed some 
employments, knowing that a full dis- 
closure would be fatal; or because he 
has not taken the trouble to give us an 
accurate and complete statement. 


NEED OF BURGLARY INSURANCE 
DEMONSTRATED BY STATISTICS 


William L. Wood of Detroit prepared 
the following compilation, which he 
finds very valuable in soliciting bur- 
glary insurance. The figures are taken 
from the reports of the Department of 
Commerce and Labor and from statis- 
tics furnished by the Census Bureau 
covering the continental United States 
and more specifically applying to the 
department known as the North Cen- 








tral division, comprising the states 
of Ohio, Indiana, Illinois, Michigan, 
Wisconsin, Minnesota, Iowa, North 


Dakota, South Dakota, Nebraska and 
Kansas. 


Total number of persons convicted of offense 
against property in the continental United 
States, 38,292. 

Of this number there were convicted of bur- 
glary, larceny or theft, 32,259. 

Total number of persons convicted from the 
North Central division, 12,313. 

Total number of persons 
Michigan, 933. 

Of. the total number of persons convicted of 
all crimes in the continental United States, 21 
— were convicted of burglary, larceny or 
theft. 

Of the total number of persons convicted of 
all crimes in the North Central division, 27.01 
percent were for burglary, larceny or theft. 

The following table shows the number of 
robberies reported and number of fires reported 
in their respective cities. The comparison is 
used for the purpose of establishing the fact 
that burglary insurance is as essential as fire in- 
surance, and it is well to bear in mind the fact 
that while there are a great many robberies 
that are never reported, the fire department in 
every city are always notified of all fires occur- 
ring. 


convicted from 





Burglaries 

City— Reported. Fires. 
re Cee COM. ciernasvaniseve 9,730 10,046 
ED. b5500040606 00084086009 6,668 6,054 
PERE eccneveccccccseeaeveve 8,794 2,246 
CONN oc cccccccccccvcsoses 843 1,007 
OO ere 1,804 1,857 
| ee eee 874 570 
DE dere pes senecenerecabade 962 1,084 
Grend Rapids ....cccscccrvscces 181 823 
OEE on ceneboccesvcsszagdeve 154 234 
PC vccccutsssaece 187 210 
— penedeaeedea see lll 165 

CRAG - oostccceveas oe 57 128 
Postoffices robbed in the state 

of Michigan during one year 88 
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Miscellaneous Lines 





A. R. Sexton of Chicago, general 
agent of the Aetna Indemnity, in a 
lecture before the Chicago Fire Insur- 
ance Club, gave the following informa 
tion on plate glass insurance: 

“The rate on plate glass is charged 
according to the number of square 
inches of glass in particular shapes or 
sizes, and not absolutely on the num- 
ber of square inches. This is on the 
theory that a large sheet of glass must 
be mutilated in order to provide some 
desired size and the full value of the 
total sheet of glass will not be the same 
after cutting off the light desired and 
selling the balance after it has been 
trimmed down to some commercial 
size as would be realized if the entire 
sheet were to be sold intact. While 
there are further detailed explanations, 
this in a rough sort of way explains 
why it is necessary to have a manual 
which provides figures on every possi- 
ble size of glass, giving the length and 
width of each light. If the rate were 
simply so much per square inch it 
would only be necessary to know how 
much per. inch and this could be ap- 
plied to all glass of a given character. 
Nobody in the glass business can give 
a rate on any given sheet of glass with- 
out first looking at his manual, unless 
he has a phenomenal memory. 

“In general it may be said that glass 
of a special character costs more than 
standard stock and the rate on these 
forms or sizes will be higher. Exam- 
ples of this sort of glass are bent 
glass, that is rounded show cases or 
rounded bay windows and the various 
forms of fancy display glass. Glass that 
is not set in frames does not have the 
resistance to wind, concussion, etc., 
that glass has that is set in frames, 
according to the belief and experience of 
the companies, and accordingly there 
is a higher charge for this glass. The 
rate on clamped glass is 2% times the 
charge for plain plate glass of the 
same size, whether located in store 
fronts or show cases. Outside mirrors. 
brass work or jewel glass, chipped 
elass, florentine .glass, ribbed glass, 
embossed, cut or otherwise ornamented 
glass, beveled plate glass, etc., are all 
written at an excess premium, the per- 
centage being different in each case. 

“Where plate glass has lettering upon 
it and the assured desires insurance 
against destruction of said lettering, 
the assured places a proper valuation 
on this lettering and it is then insured 
at an additional premium of 5 percent 
to 10 percent of said valuation. 

“Plain mirrors and beveled mirrors 
in saloons, cafes, etc., are insured at an 
excess premium. Plain mirrors in com- 
mercial risks and private residences 
are insured at a discount. Of course, 
plate glass in a residence is insured for 
less than plate glass elsewhere. Leaded, 
cathedral, outside show cases, canopy 
or awning glass, wired glass, and in 
fact all sorts of glass which are of ex- 
pensive manufacture or which cost the 
company more to reset, are written at 
a higher premium. Wherever there is 
an odd size, such as 137x135, the com- 
pany would add an inch, making the 
size 138x136, and charge on the basis 
of the last figures. 

“The lights most commonly insured 
are store fronts and lights incidental 
thereto. They are commonly known as 
front, upper front, end, upper end, re 
turn, upper return, door and fan light. 

“The information required by the 
company to give rate is: 

“First, that the glass is properly set 
and free from cracks. 

“Second, the number of panes or 
lights, exact size of each and the posi- 
tion they occupy in the window, de- 
scribed as fronts, returns, etc. eo 

“In the event of any breakage it 1s 
highly important that the company be 
notified immediately and furnished with 
as close a report as possible on the 
cause of the break, and a description 
of same, that is whether the lower cor- 
ner is broken out, whether the lower 
half of the glass is knocked out and 





the upper half intact, or whether the 
glass is pretty well damaged . and 
cracked all the way through. This in- 
formation should then be confirmed by 
placing same on a proof of loss sheet. 
In the event that the broker does not 
do this the company will transfer this 
information to the memorandum loss 
sheet and will have a representative of 
the company call at the place where 
the break is to measure or survey it 
with the idea of ascertaining what 
amount of salvage will remain, as the 
company gets credit for this with the 
glazier The surveyor will furnish the 
company with a diagram of the break 
and the company will then, providing 
there are no exceptional circumstances 
warranting a denial of liability, and 
these very rarely occur, order it re- 
placed immediately. 

“About the only thing that a broker 
need remember on the plate glass situ- 
ation is: 

“First, no amount of study or fa- 
miliarity with all the manuals in exist- 
ence will enable him to quote a close 
figure or even a fairly approximate fig- 
ure on a plate glass risk without the 
danger that he will be a little too high 
or a little too low at the very best. 
Never, therefore, bother with trying to 
remember the rates. 

“Second. supply the company with 
an exact list of sizes and description 
of the glass to be insured, also with 
the location of the risk. You will 
always get a much better rate by giv- 
ing the fullest details, as the location 
of the risk makes a great deal of dif- 
ference in furnishing the rate. Also 
give what information concerning the 
neighborhood and kind of building and 
the experience on breaks in the vicinity 
that you have.” 





Credit insurance companies find it 
difficult to increase the initial loss from 
what it was in past years. During the 
more prosperous times, companies 
could afford to take business with a 
small initial or own loss and the as- 
sured got accustomed to it. In fact, the 
policyholder began to feel that his 
credit insurance was costing too much. 
With the financial stress of the last 
vear the losses have been heavy and 
the companies have found it neces- 
sary to increase the initial loss that the 
assured must stand before a claim is 
paid. 


Agents soliciting bank burglary 
should insist on enough insurance being 
taken to cover the average cash balance 
and a trifle more. Show the advantage, 
too, of carrying enough additional to 
cover damage to the safe, vault, furni- 
ture, fixtures and premises. 


POINTS ON SOLICITING FLY- 
WHEEL AND BOILER INSURANCE 


Harvey Lamberth of Charlotte, N. C., 
the largest producer of fly-wheel insur- 
ance among the Maryland Casualty 
agents, says as to his methods: 

“I determined first to thrash the mat- 
ter out thoroughly with two or three 
of the most prominent local mills, real- 
izing that by securing a fly-wheel policy 
from them it would give me a great 
leverage in getting others. It took me 
two weeks to write my first policy, 
which was for a large cotton mill. The 
next day after writing this policy, how- 
ever, I secured the fly-wheel insurance 
for four other mills in which the presi- 
dent of the first mill was interested. 
Much to my surprise, I found that the 
president of the first mill solicited was 
quite familiar with fly-wheel insurance, 
he having been solicited bv the agent 
of another company who had failed to 
return, and who would probably have 
landed the business if he had made a 
second effort. 

“T find in soliciting this business it is 
very hard to close prospects on the first 
interview, but they are usually interest- 
ed to such an extent that they are will- 
ing to read all literature sent them on 
the subject, which, if continually sent, 
will eventually close the business. In 








addition to mailing the convincing ar- 





guments set forth by the company’s 
folders, I also send all newspaper items 
on the subject, particularly the accounts 
of accidents in my territory. It is too 
often the case with us that we give up 
just when a little more effort would 
bring results. I would never care to 
educate any one up to the point of be- 
coming interested and then let an agent 
of some other company come along and 
reap the benefit of my work. 

“As fly-wheel insurance is practically 
new to most people, I believe it is of 
the greatest importance to keep the 
subject continually before them until 
you have either secured the application 
or have been turned down. The man- 
ager of a large mill with important du- 
ties to look after will never think of 
this insurance unless you persevere in 
keeping it before him. 

“After having secured my first im- 
portant risk I thought a good, strong 
letter would be worth a great deal to 
me, so on delivering the policy I got 
the assured to give me a letter, and as 
soon as I could I secured other letters, 
for I found that the letter from my first 
policyholder was of the greatest help 
to me in landing other risks. I believe 
there is nothing worth more in solicit- 
ing business than a good, strong letter 
from some local concern, especially in 
the case of fly-wheel insurance, with 
which most of the manufacturers are 
unfamiliar. 

“Boiler insurance being a universally 
recognized necessity, the customer 
needs to be drawn into the admission 
of this fact. Then show him from ac- 
tual experience that a greater propor- 
‘tion of fly-wheels explode than boilers 
and that they are fully as destructive, 
and entail upon the owner as great a 


damage, and more loss of time, because 


another boiler could often be found in 
stock to replace the exploded boiler in 
a short time, whereas a Corliss engine 
is never found in stock, and must be 
built or ordered, and this requires from 
three to five months. 

“The inspection feature is usually one 
that is most attractive to manufacturers 
for the reason that they know that there 
are very few engineers who are thor- 
oughly familiar with the Corliss engine, 
and most of them are, therefore, unable 
to get the best results from the engine, 
or find defects in case they exist. Every- 
one is anxious for his engine to run 
smoothly, as it saves fuel and a sug- 
gestion by an inspector that will ob- 
tain this result is always appreciated. 
I know from personal knowledge that 
our inspector has found some of the 
engines in the best and lareest nlants 
that we have insured to be in a danger- 
ous condition on account of the engi- 
neer not being sufficiently experienced 
in the operating of a Corliss engine. 

“When you once get prospects to 
thinking about fly-wheel insurance you 
will, in a great many instances, change 
their views as to the value of this pro- 
tection. 

“Circular letters, folders, etc., are ab- 
solutely necessary in educating the 
owner of fly-wheels up to the necessity 
of fly-wheel insurance. However, my 
experience has been that you cannot 
finally close risks except in person. Out 
of the number that I have written only 
one was secured by correspondence 
and that was a case where the pros- 
pect’s brother had a policy with us and 
had recommended the protection. 

“The experience I have had in fly- 
wheel business leads me to believe that 
the opportunities offered an agent in 
this field are as good, if not better, than 
in any other line of casualty insurance.” 





“That which makes the difference 
between one man and another—be- 
tween the weak and the strong, the 
great and the insignificant, is energy— 
invincible determination—an unwaver- 
ing purpose.” 





The path may be a little bit crooked, 
but “where there’s a will, there’s a 
way.” 





The “chesty” man usually wears a 
small hat. 








Liability Insurance 


No one ever makes a success of any- 
thing without preparation. From the 
doctor and lawyer who take from seven 
to eight years of special study to the 
business man who climbs little by little 
through the various grades, all alike find 
that it takes time to master details, and 
no man has ever really mastered a prin- 
ciple unless he mastered the details first. 

The soliciting of liability insurance 
is not an easy proposition, for liability 
business if it is one of the most inter- 
esting and remunerative, is also one of 
the most complex, and.demands per 
sistent study and methodical observa- 
tion. 

A man can sell a few risks without 
knowing much about the business, but 
he cannot make a business of selling 
this insurance on that principle. Hap 
hazard methods of soliciting lead no- 
where. It is the diversity of risks in 
liability business that enhances the 
charm of the work and at the same 
time imposes sO many requirements. 
The life insurance man does not deal 
with such diverse problems, but never- 
theless he cannot go to a man and ap- 
peal to him on the general principle 
that he ought to have life insurance. He 
must show him the contract and what 
it will accomplish, and this is just what 
must be done with liability proposi- 
tions. The hazards and the occupations 
differ, even in the plants which make 
the same articles, and the field is so 
tremendously diverse as to require a 
far broader study than when one deals 
with a purely personal risk. 

The mere solicitation of a risk is the 
least important part. Extra hours must 
be put into the study of the hazards. 
Your various prospective customers 
must be classified, you must know 
in advance the necessary require- 
ments of each plant and what 
scope of protection should be offered. 
You must know its business, its output, 
something of the mamufacture of each 
separate part in order to properly 
cover the risk. Consider carefully the 
different elements of hazards in the 
factory from the initial stage to the 
assembly room, consider every special 
feature, draw up a schedule of the dif- 
ferent hazards and then offer the pol- 
<7, necessary to fully protect the haz- 
ard. 

It is useless to present a proposition 
to a prospective customer on the gen- 
eral argument that liability insurance 
is needed by all employers of labor. |i 
that is all you know the chances are 
that your customer will very promptly 
conclude that you are not very well 
qualified to write him such a policy as 
will serve his interest. The chances are 
he will waste no time on you but will 
look for some other solicitor who can 
talk intelligently about his risk and its 
proper coverage. 

The soliciting agent will often find 
greater objections among the owners of 
small plants as to the necessity for car- 
rying liability insurance owing to the 
small number of people employed, and 
he must meet such objections by im- 
pressing the prospect with his knowl- 
edge of the hazards surrounding the 
business and by forcibly demonstrating 
its dangers, while in a very large cor- 
poration he will often not be given any 
hearing at all unless he can demon- 
strate his knowledge of the require- 
ments in a way which shows his fa- 


miliarity with them.—Travelers Agents 
Record. 











A liar must value the truth very high- 
ly, he parts with so little of it. This 
applies to the fellow who is after your 
prospects. 





The great secret of some men’s suc- 
cess is that they make it a point to wear 
out the soles of their shoes instead of 
the seat in their trousers. Good enough 
to think about. 





A man who figures on doing a little 
of everything never cuts much ice at 
anything. 
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Accident and Health 


To give an idea of the accidents that 
happen in the cities, the receivership 
proceedings against the Municipal 
Traction Company at Cleveland has 
disclosed the fact that between $180,- 
000 and $220,000 will be required to 
settle claims growing out of accidents. 
While some of the claims have been 
made by employes, most of them are 
by persons hurt on the streets, while 
riding on the cars and through cars 
being wrecked. Such figures as these 
should form a strong incentive for peo- 
ple to carry accident insurance and 
they would also add to the arguments 
of agents working in that line. The 
amounts here mentioned vary in other 
cities only with the size and popula- 
tion of the places. It is stated on 
good authority that upwards of 6 per- 
cent of the gross income of most street 
car companies goes to pay claims for 
damages or in the expense of fighting 
such claims. 








Here is a list of some of the accidents 
reported in Indiana newspapers in four 
days: Mrs. Ida Huffman, Columbus, 
starting to the cellar with a lighted 
lamp to get a can of peaches, stepped 
on her poodle dog, asleep on the top 
step, fell to the bottom on top of the 
lamp, extinguishing the blazing oil— 
two or three ribs fractured. Robert 
Brown, carrying a sewing machine to 
his new home, slipped, fracturing two 
ribs. Clinton Tarkington, caught by a 
pulley while changing a belt, was saved 
because the whistle blew for closing 
time and the engine stopped—one 
broken rib and a broken arm. Mrs. An- 
drew Sarber, Warsaw, mistook lauda- 
num for a medicine and died in an 
hour. Enoch McShirley, Anderson, gun 
exploded, loses an arm. Walter Rich- 
ardson, Evansville, shot by mistake 
while out hunting, dead. Miss Dean 
Bailey, Carlisle, thrown from buggy. 
James Smith, civil war veteran, run 
down by box car at Muncie, leg ampu- 
tated. Marshall Jackson, New Albany, 
killed by a dinkey on the Pennsylvania. 
Albert J. Keyser thought he smelt gas 
escaping upstairs, went up and struck a 
match, explosion, hurt. Alma McCoy, 
clothing caught fire from a stove, fatal- 
ly burned. Charles Montel, farmer, 
Silver Lake, thrown from wagon by a 
runaway into barbed wire fence. Curtis 
Overman lost two fingers by explosion 
of a cartridge. Enos McShirley, Mun- 
cie, gun accidentally discharged, arm 
lost. Glen Barwick, shot at a rabbit, 
killed himself. Charles White. farmer, 
Princeton, jumped from a buggy in a 
runaway and his foot caught in the 
wheel, one of the horses kicked him in 
the head. Charles Lewis, while oper- 
ating shears at Indiana Rolling Mill, 
Newcastle, had his glove caught and it 
held his hand under the shears; cut off. 
Jacob Berns, farmer, Linton, thrown 
from a wagon, alighting on his head. 

There were a dozen accidents to chil- 
dren, from burning clothes and runovers 
to injuries sustained on railroad tracks. 





One of the companies called atten- 
tion to what may be called the accident 
habit. It means policyholders who have 
contracted a claim record. Some men 
seem to be unfortunate in being fre- 
quently injured and others try to be 
injured to recover accident benefits. 
This company urges its agents to de- 
velop an underwriting conscience. 
Along this line it tells its agents to in- 
vestigate a man’s claim record and to 
give full information as to any former 
claims. 

The Hooper-Holmes Bureau of New 
York, to which most of the accident 
companies report their claims, shows in 
its annual report that 5.10 per cent of 
the claims last year were made by per- 
sons who have had two or more pre- 
vious claims. There were 4,400 who 
claimed indemnity for the third time, 
984 for the fourth time, 654 for thefifth 
time, and so on. There was one man 
who had made ten claims on the same 
company. 





PRESENTS BRIEF OUTLINE OF 
ACCIDENT INSURANCE HISTORY 


The General Accident’s bulletin gives 
the following interesting facts as to ac- 
cident insurance: 

The first trace of accident insurance 
is found in the custom which existed in 
England, in 1665, of indemnifying the 
soldiers who served in the Netherlands 
on account of loss of life, one or both 
limbs, or eyes. The first accident in- 
surance charter applied for was for the 
British and Foreign Life and Property 
Insurance Company, but this company 
was never organized. 

The first company to transact an ac- 
cident insurance business was the Rail- 
way Passenger Assurance Company, 
which commenced business on March 
22, 1849. Its first policies were issued 
exclusively to travelers and covered ac- 
cidents which occurred only while the 
assured was actually riding in the 
coaches, the terms of the policy, al- 
though not enforced, even excluding in- 
demnity for collisions occurring at sta- 
tions. For a premium of 3d, 2d or 1d 
covering a single journey paid by first, 
second or third class passengers, re- 
spectively, the company undertook to 
pay £1,000, £500 or £200 in case of 
accidental death and a certain weekly 
allowance in event of personal injuries 
not resulting in death. 

The real birthday of modern accident 
insurance is June 3, 1850, when an in- 
surance company adopted the plan of 
its actuary, Edward Riley, and extended 
its insurance to cover all violent bodily 
injuries. Early in the history of acci- 
dent insurance, it was attempted to es- 
tablish the business among workmen in 
factories, but the attempt was unsuc- 
cessful on account of their ignorance 
and poverty. In 1852, at the suggestion 
of Cornelius Walford, business was 
started among the professional and 
business classes. 

Accident insurance in the United 
States was founded in 1863, by James 
G. Batterson, a Hartford builder. 

The first accident insurance transac- 
tion in America is said to have been a 
verbal contract entered into between 
the president of the Travelers Insur- 
ance Company and a resident of Hart- 
ford, whereby in consideration of a 
premium of two cents the company 
agreed to be liable in the sum of $5,000 
in case of accident to the assured while 
going from the postoffice to his home. 

By the first written policy of acci- 
dent insurance issued in this country, it 
was agreed that in consideration of a 
premium of $2 the company would pro- 
tect the assured against loss of life or 
personal injuries while traveling from 
Hartford, Conn., to Washington, D. C., 
and return. i 

Accident insurance was brought to 
the attention of the public by a series 
of unusually disastrous railway acci- 
dents which occurred shortly after the 
organization of the Travelers. So pop- 
ular. did accident insurance become that 
in the winter of 1864, in five western 
states, over twelve accident insurance 
companies were organized, and in April, 
1865, twenty- five accident companies 
were chartered in the United States. 
The Railway Passenger Assurance 
Company was organized in May, 1865, 
for the purpose of taking over all those 
companies which were doing a ticket 
accident insurance business. In 1878 
all the accident companies with the ex- 
ception of the Travelers had retired 
from business, and the Railway Passen- 
ger Assurance Company was then ab- 
sorbed by the Travelers. 

From 1878 to 1884 the Travelers In- 
surance Company was the only com- 
pany in America doing an accident busi- 
ness. In 1884, an accident company 
was organized in Montreal, and the Fi- 
delity & Casualty of New York two 
years later. 








Hot weather breeds mosquitos, but it 
also blooms the rose and develops sum- 
mer complaint, and a health policy pays 
on the latter, if the complaint is made 
at the right time. 





Industrial Disability 


One of the companies puts the serv- 
ice of an industrial disability company 
in a terse way, as follows: “Is it worth 
one single dollar a month net of your 
pay to know you will always be sure of 
your wages?” That is a pretty good 
way to approach a man on the subject. 
The average man is antagonistic at the 
start. The way an agent gets at him, 
therefore, is important. A live ques- 
tion arouses his interest. If a man is 
convinced that his wages will keep 
coming to him in part at least when he 
is laid up and his expenses increase in 
consequence, the guarantee is worth 
much. It is vital to him. 

A man is drawn to the unusual. That 
catches his eye and ear. For that rea- 
son agency managers urge agents to 
get away from stereotyped phrases and 
methods. 

An agent needs confidence in himself, 
that bull dog faith that makes him know 
he is equal to any emergency. It is a 
confidence that impresses a prospect. 
It is not a bluff. 

It is useless to waste time on a man 
who can not pay. Agents spend much 
effort on this class. There is not only 
the sacrifice of time and energy in try- 
ing to get the application, but also in 
the collection of the premium. There 
are plenty of men who can pay. Cut 
out the dead ones. 


CAN A SUBSTITUTE BE FOUND 
FOR THE PRESENT POLICY FEE? 


(By a Field Man.) 

At the present time the different in- 
dustrial ‘health and accident companies 
are wrestling with the “policy fee” ques- 
tion. For many years it has been the 
custom to advertise a $5 fee in the cir- 
culars or manuals. Lately some of the 
companies have been merely placing the 
amount in the manual and not mention- 
ing any sum in the circulars. Other 
companies have been advertising a $2 
fee with a regular’ premium, both to be 
collected at time of writing of applica- 
tion or at time of delivery of policy. 
During the past year some few of the 
companies have issued special policies, 
charging no policy fee and having pre- 
mium start from date of issue of pol- 
icy. All this tends to prove that the 
day of the policy fee is drawing to a 
close. 














* * * 


The agents have been receiving the 
entire fee as their commission for writ- 
ing the application and the companies 
have been carrying the risk for an aver- 
age of thirty days without receiving a 
penny, and as the lapse ratio is high 
during the first three months of the 
life of an industrial policy it may read- 
ily be seen that the expense ratio (of 
liability) is greater during this period 
than at any other time as a consequence 
of this fact. In some states there is a 
tax levied on the fee which is supposed 
to have been collected by the agent. 
True, the amount appears on the liter- 
ature as a set charge, but, as the com- 
panies have never received this amount, 
it is practically a farce so far as that 
item is concerned in the insurance re- 
port. For that reason many of the 
companies are now considering the ad 
visability of doing away with the fee 
and arranging to compensate the agents 
in some other way for the writing of 
new applications. 

* a + 

When the industrial health and acci- 
dent business first started in this coun- 
try the agents seemed to find no trou- 
ble in collecting the full $5 fee. And 
even today there are men who still con- 
tinue to charge and receive this amount, 
but they are the lone exceptions. Others 


have been rebating a part of the fee! 


and charging so-called ‘ 


‘club rate” fees 


of $3 and $2.50, or even $2, while the 
twister has been busy as a bee taking 
policies from one company and placing 
themin immediate benefit in other com- 
panies and collecting no fees—merely 





getting the regular monthly premium 
on due date. Then there are brokers 
and others who seem willing to go out 
and write an application without charg 
ing a fee, although their literature 
states plz ainly that there is one sup 
posed to be paid. All these things have 
been the direct cause of the failure of 
the policy fee system. 
* * + 


Today companies find it hard to get 
men who will take the same interest in 
the business when they find that their 
greatest revenue is supposed to come 
from the collection of a large policy 
fee. They will positively declare that 
it is impossible to collect a fee because 
“the other agents are not getting any.” 
It is here then that the question arises 
an equitable system of compensation for 
the agent for production of new busi- 
ness. The executives of some of the 
companies have suggested that they 
adopt a plan similar to that in use by 
the industrial life companies. Unfortu- 
nately these men do not thoroughly un 
derstand the industrial life system, or 
they would be careful about starting 
such a plan. In the first place the in- 
dustrial life companies have a “special 
salary” system whereby agents receive 
from ten to fifteen “times” the amount 
of the net premium gained each week. 
For instance: If an agent has a pre- 
mium issue of $1 in new policies and 
lapses 50 cents of old or new business 
for the same week, he receives $7.50, or 
fifteen times the increase. This is paid 
down to the agent the week that the 
policies are issued. The agents are held 
for lapses unless the business has been 
in force over a certain number of years, 
when it is entitled to a paid-up policy. 
Lapses caused by death are not charged 
to the agents. In addition to this, 
agents are started out on large debits 
which they can collect in from two to 
four days and which net them an aver 
age of about $12 per week, so the in 
dustrial life agent has a sure income 
each week. In addition to this he is 
allowed to increase his earnings by 
writing ordinary insurance, and a first 
class man can average $20 weekly 
easily. 

* * * 

That is the reason that it is hard to 
make an ex-industrial life man see any- 
thing in the health and accident busi 
ness. He realizes that he gets a cer- 
tain cash price from the company for his 
applications and does not have to col- 
lect it from the applicant. If the indus- 
trial health and accident companies ever 
arrange a system of this kind they will 
soon be able to secure first class ex- 
perienced industrial life men who would 
make excellent agents and who would 
give the business better attention and 
guarantee a lower percentage of lapses 
and a higher percentage of collections 
It is only too true that the “business 
that stays is the business that pays,” 
and, as industrial life men are held for 
lapses, they pay strict attention to the 
holding of business on their books. 

+ ’ * 


It may be possible for the companies 
to arrange substitutes for the fee, so 
far as compensation of agents is con- 
cerned, and I believe that with careful 
management some system on nearly 
similar lines to that used by the indus 
trial life companies might be adopted 
which would bring good results in the 
end. This would entail an outlay of 
considerable money in the end, but is 
bound to have good results. It would 
furthermore draw the best class of men 
to the ranks of companies doing this, 
and the “other fellow” would have to 
“follow suit or quit,” thereby confining 
the field to the “survival of the fittest.” 

Thus it is a question of the greatest 
importance, and it ig to be hoped that 
the companies will immediately get 
down to bedrock and handle this prob- 
lem in the same able manner as they 
have other knotty questions of the busi- 
ness. The agency question is one of 
the great “knots” in this line of insur- 
ance and no doubt the companies will 
do some serious thinking «before they 
act. 
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AMONG CASUALTY AGENTS 


BURGLARY MEN ORGANIZING 











Managers in Minnesota, the Dakotas, 
Wisconsin and Northern Michigan 
Getting Together 





A movement is on foot to organize a 
board of burglary underwriters to cover 
the northwest. A few days ago a 
meeting of managers of burglary com- 
panies was held in St. Paul and a tem- 
porary organization was effected. 

A form of agreement was drawn up 
and after being thoroughly discussed, 
was adopted and signed by those 
present at the meeting, subject to the 
proviso that the signature of every 
general agent in the state be attached. 
Of the eighteen companies represented 
there, all of them have signed the agree- 
ment with the exception of the follow- 
ing: The Fletcher Company, repre- 
senting the United Surety; Gorham- 
Braden Company, representing the 
New Amsterdam Casualty; Fred L. 
Gray Company, representing the Massa- 
chusetts Bonding & Insurance Com- 
pany; The Bibb Company, representing 
the Frankfort; Trafford N. Jayne, rep- 
resenting the American Fidelity. 

It is hoped that all of these general 
agents will join before the next meet- 
ing, which will be held Nov. 30, when 
the matter will be again discussed, 
with an idea of finally deciding on the 
conditions and rules to be followed. 

The objects of the association are to 
regulate rates and commissions and to 
provide for co-operation and a more 
efficient method of apprehending bur- 
glars in the northwest. The states of 
Minnesota, North and South Dakota, 
Wisconsin and northern Michigan are 
included. Fred S. Bryant of the Mary- 
land Casualty is the president pro tem 
and H. N. Hutchinson of the Aetna 
Indemnity, secretary pro tem. The 
name of the organization, as adopted 
at the last meeting, is the Northwestern 
Burglary Insurance Protective Asso- 
ciation. 





Aetna’s New Liability Policy 

The Aetna Life has announced the 
issue of a new liability policy to super- 
sede the copyrighted form of 1905. Of 
the principal changes from the older 
form the company says: 

The Aetna’s revised edition of copyrighted 
liability. policies, while retaining all of the 
essential protective features of the original, 
have been materially broadened in scope and 
simplified in arrangement and expression. 

The Aetna’s is the only liability policy that 
agrees to indemnify for loss and [or] ex- 
pense arising or resulting from “claims upon 
the assured” for damages, etc. Other com- 
yanies’ liability policies agree to indemnify for 
som by reason of “liability imposed by law” 
upon the assured for damages, etc. _ ; 

The Aetna’s is the only liability policy which 
sets forth clearly in the insuring clause both 
what is and what is not covered. 





Adopt Nonintercourse Rule 

The Burglary Underwriters Associa- 
tion of New York City has passed a 
nonintercourse rule. It is the talk that 
reprisals are to be made on the busi- 
ness of outside companies in Chicago 
and other cities. It is stated that board 
companies that are adhering to correct 
practices in New York are ready to 
make things interesting for those that 
are disorganizing the business. 





Gets Out Its Policies 

The Aetna Indemnity has now com- 
pleted its arrangements to write acci- 
dent and health insurance and in its 
policy forms has endeavored to express 
what it covers in definite and clear 
terms. In addition to the 200 weeks 
indemnity the Aetna Indemnity. will 
pay 25 percent of the weekly indemnity 
in case .of continued total disability 
after thé expiration of the 200 weeks 
until the assured dies or lives to the 
age of 70 years. 

Double indemnity is paid in case the 
assured meets with an accident while 
riding to or from his place of business 
in his private vehicle. For partial dis- 





ability the company will pay between 
25 and 90 per cent, according to the 
extent of the disability. The Aetna 
will issue six different forms of acci- 
dent and health policies. 





Gain in Business 

The widespread and severe depres- 
sion in the business world generally, 
which has been experienced during the 
past year, might naturally have been 
expected to have had its effect on the 
casualty insurance business. The Mary- 
land Casualty reports, however, that 
in spite of this handicap seventy of its 
general agents made substantial in- 
creases in their business the first nine 
months of 1908, as compared with the 
same period of 1907. The company also 
reports that its net premium income for 
the same period shows very nearly the 
same proportionate gain as it did in 
1907, which was the banner year of the 
company’s history. 





IN CHICAGO SURETY OFFICES 





Agents Complain of Slack Business of 
Late—National’s General Agency 
Puts On Permanent Special 





Surety business has been rather slow 
in some of the Chicago offices for the 
past few days. It is not yet time for 
the newly elected officials to need their 
bonds, and but few contracts of im- 
portance have been let recently, so of- 
fices have been obliged to depend upon 
the usual small business which con- 
stantly comes in. 

The one matter of absorbing inter- 
est in several offices was the awarding 
of the contract for the new city hall, 
which was finally put off for a time. 
Most of the bidders who had much 
prospect of being successful are: regular 
customers of certain offices. Those 
that had no prospect of direct busi- 
ness generally had prospects of all the 
reinsurance they wanted. 

. L. Davis, who formerly traveled 
for the National Surety in the east, is 
now special agent for Joyce & Co., gen- 
eral agents of the company for Wis- 
consin, Illinois and Iowa. He will 
spend his entire time in these three 
states, cultivating the business in the 
district outside of Chicago. 


President Fred M. Blount of the IIli- 
nois Surety was in New York last week 
attending the surety meeting held in 
connection with the meeting of the 
fidelity and surety committee of the in- 
surance commissioners. This is the 
first opportunity Mr. Blount has had to 
meet the executives of the other com- 
panies at one time. 





National Gets the Consolidated 


The Consolidated Casualty of Min- 
neapolis has been absorbed by the Na- 
tional Casualty of Detroit. It was 
collecting about $10,000 a month in 
premiums. The company was organ. 
ized last year as a stock company with 
$100,000 capital. Some three or four 
companies were merged to form the 
Consolidated. It did chiefly monthly 
payment disability. 

Its assets at the time it was taken 
over by the National amounted to 
$150,000. President G. W. Barnes and 
Secretary D. D. McInnis of the Con- 
solidated take charge of the Minne- 
apolis territory of the National Cas- 
ualty. 





Gets a Surety Bond 

The American Bonding has executed 
the $40,000 contract bond for Alvin G. 
Taubert, a subcontractor on the new 
St. Louis postoffice. Arthur J. Watling, 
manager of the bonding department of 
the Coudrey agency secured the busi 
ness. This is the first contract bond 
of any importance executed by a surety 
company in St. Louis since the new 
rates went into effect. It is believed 
that the contractors of that city have 
given up their idea of getting trust 


AMERICAN FIDELITY C0. 


MONTPELIER, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 


Special Inducements to Agents and Brokers 





General Agent for 


E. J. SCOONOVER, Indiana 
MICHIGAN INS. AGENCY, Inc., 


TRAFFORD M. JAYNE 


General Agents for 
Michigan 


Attorney and Manager for 


HUTCHINSON & COOLEY, °"t,A%2"" 159 La Salle Street, Chicago 
CHRIS. SCHROEDER é SON, °"“Wnnedvis’ “* 83-85 Michigan St., Milwaukee 


509 Law Building, Indianapolis 
Ford Bldg., Detroit 


WAYLAND C. BALLARD, %=¢r#! Aeeat or Sixth & Locust Sts., Des Moines 


MINNEAPOLIS 





AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 
COMPANY 


JF LIMA, OHIO 
Capital Stock $100,000 OO 














Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 





Write them. 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


When better Accident and Health policies cap 
be written, we will write them. 
Good Contracts in Good Territory to Good Men. 
Producers address 
H. G. B. ALEXANDER 
President and General Manages 


8208 Michigan Ave., Chicago, Ill. 





CHICAGO 


A. W. MASTERS 
General Manager 


Liability, Accident, Health, 
Burglary and Credit 





LONDON GUARANTEE AND ACCIDENT CO., Ltd., °° “sxcrino, 


CONKLING, PRICE & WEBB, 
Gen'l Agts., Ill., Mo. and Ind. 
171 La Salle Street, Chicago 


RAYMOND ¢ RAYMOND 


Gen’! Agts., Michigan, 
310 Ford Bidg., Detroit. 





STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 





‘Woodmen’s Casualty Company 


(Stock Company) 





Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- 
tracts to producers. : S 





Address W. A. NORTHCOTT, President 


SPRINGFIELD, ILLINOIS. 








Sigrid, 


of New Yoru 
SUPEFPIOR POLICIES 


KIMBALL C. ATWOOD. Presiden. 
790.292 Broadway Nw) far. 

















Assets.... 


NORTH 
AMERICAN ~ 


ACCIDENT 
INSURANCE €O 
CHICAGO 


Ges 








Surplus and Capital..... 
Income 1907...... 


woes 547,742 
ere 
jiedesteaetiesnies 


er eeee ese eeeeeeeeee ese 


Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago. 






TH 








THE WESTERN 


UNDERWRITER. 








company bonds, as very few of them 
can continue indefinitely to put up the 
required collateral. 


rants. The Metropolitan Surety claimed 
these should stand as an offset to that 
amount against the loss of Grisko’s de- 
posit. The court holds such a three- 
cornered offset can not be allowed; that 
indebtedness of the Town of Cicero to 
the bank can not be used to offset in- 
debtedness of the bank to Louis Grisko. 
These warrants are held to be part of 
the general assets of the bank.and in 
time the Metroplitan Surety will prob- 
ably get Grisko’s pro rata share of 
them. 

The surety company contended that 
Grisko was not dishonest, but was ig- 
norant and that the town board’s ar- 
ranging with the Lincoln bank to dis- 
count the anticipatory warrants gave 
him some warrant for dealing with that 
bank. The court holds that if Grisko 
was ignorant of his legal duties it was 
the more incumbent upon the surety 
company to supervise his affairs closely. 

Should the Metropolitan Surety be 
obliged to pay this judgment in full, as 
appears likely, it will take about all the 
premiums the company ever collected 
in Cook county. This fact lends a 
sort of grim humor to the pending suit 
of Henry L. Ayers of Chicago, former 
general agent of the Metropolitan Sure- 
ty, against the company for $50,000 
damages alleged to have been suffered 
by him through the cancellation of his 
contract. One item in the damages he 
alleges is the loss of his contingent 
commission on the profits of the 
agency. 





BIG JUDGMENT IS AFFIRMED 





Appellate Court Holds Metropolitan 
Surety Must Pay Town of Cicero 
More Than $60,000 





The appellate court of Illinois last 
week affirmed the decision of the mu- 
nicipal court of Chicago, giving the 
Town of Cicero judgment for $61,618.76 
against the Metropolitan Surety on 
bonds issued on former officials of the 
town. The decision is a very exhaust- 
ive one and is against the company in 
practically all its contentions. There is 
still chance for an appeal to the su- 
preme court, but it is doubtful whether 
the company will avail itself of it. 

About three years ago the Metropol- 
itan Surety bonded Louis Grisko, at 
that time town supervisor and ex-officio 
treasurer, for $100,000, and Joseph Hall, 
town collector, for a smaller amount. ' 
The depository bank of the Town of 
Cicero was the Colonial Trust & Sav- 
ings Bank of Chicago, and it was here 
that the officials should have deposited 
and kept the municipal funds. Hall, 
however, deposited about $6,000 in the 
Lincoln Bank of Morton Park as he 
collected it, and that amount was on 
deposit there when the concern failed. 
There never was much doubt in the 
minds of surety men that the surety 
company was liable under Hall’s bond 
for this loss. This case, however, was 
handled in connection with the Grisko 
case, which was much more compli- 
cated. 

The trustees of the Town of Cicero 
were accustomed from year to year to 
authorize the issue of anticipatory war- 
rants to provide funds until receipts 
from taxes came in. The village board 
did this the year the Metropolitan was 
on Grisko’s bond and arranged with the 
Lincoln bank to discount them. Instead 
of drawing the money out and deposit- 
ing it in the Colonial Trust & Savings 
Bank, Treasurer Grisko allowed it to 
remain in the Lincoln bank to his 
credit. Later, when reecular warrants 
came into the bank in the course of 
business, the bank sent them to Grisko. 
who, instead of drawing checks against 
his account in the Lincoln bank, gave 
checks on the Colonial Trust & Sav- 
ings Bank for them, thus keeping the 
deposit in the Lincoln bank practically 
intact. When the Lincoln bank failed, 
there was standing to Grisko’s credit 
an amount for which the town now gets 
judgment, including interest, for about 
$55,000. 

During a previous term of office Gris- 
ko had been bonded in the American 
Surety and the Metropolitan contended 
that, inasmuch as part of the money was 
deposited in the Lincoln bank during 
that term, the American Surety was lia- 
ble for that. The appellate court over- 
ruled this contention, holding that by 
issuing its bond on Grisko’s statement 
of his account the company is estopped 
from going behind that statement. 

At the time the Lincoln bank failed 
there were among its effects about $6,- 
000 in Town of Cicero regular war- 
eo 








Unlimited Health Policy 


Concerning its new “Unlimited” health 
policy, the Aetna Life says: 


This policy covers every ill that flesh is heir 
to and pays indemnity for total disability last- 
ing from one day to one year. Double the 
amount is paid, up to twenty-six weeks, if the 
insured is confined in a regularly incorporated 
hospital. 

Indemnity for partial disability, following total 
disability, is paid, up to twenty-six weeks, but 
payments for both total and partial disability 
will not extend beyond fifty-two consecutive 
weeks. 

A sum equal to 100 weeks’ indemnity for 
total disability will be paid if illness results 
in irrecoverable loss of the entire sight of both 
eyes, or in permanent paralysis causing loss 
of the use of both hands, both feet, or one hand 
and one foot. 

Provision is made in the policy for fees for 
surgical operations that may be _ necessitated 
by illness. Payments of indemnity for either 
total or partial disability will be made every 
eight weeks. 





Want Compensation Act 


Among the legislation to be proposed 
at the coming session of the Wiscon- 
sin legislature in January by the Social 
Democratic members of senate and as- 
sembly, will be a new bill, a compensa- 
tion act, providing that a tax be levied 
on all manufacturers to create a fund 
for the purpose of compensating em- 
ployes for injuries. The bills will be 
drawn by a committee of the Wisconsin 
State Federation of Labor. 





Charge Attempted Coercion 

Quite a sensation was sprung in Mil- 
waukee last week when it became 
known that one of the large contracting 
concerns had filed charges with Mayor 
Rose that a certain alderman had en- 
deavored to coerce the firm into placing 
their bond guarantying completion of 
contract with a certain company, in 
consideration of the alderman’s secur- 





A Casualty Insurance Company with a Two Million 
Dollar Capital and One Million Dollar Surplus now form- 
ing with representative business men in Philadelphia, New 
York, Chicago and Pittsburg as Directors, invites corres- 
pondence from General Agents throughout the United 


States. 


Enterprise Accident and Casualty Insurance Company 


1124 Land Title Building 
Philadelphia 





Get an agency of the 


GERMAN COMMERCIAL ACCIDENT COMPANY 
and try the 
REST CURE 


“Definite’’ policies of Accident, Health and Disability Insurance 
sell themselves. Best Commissions, Exclusive Territory 


Address for agency 
HORACE B. MEININGER, Secretary and Gen'] Manager 
1011 Chestnut Street, Philadelphia 


PHILADELPHIA CASUALTY Co. 


WALTER LE MAR TALBOT, President. 





LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT INDEMNITY 


INSURANCE 


WE WANT LIVE AGENTS: 

















UNITED SURETY COMPANY 


BALTIMORE,MD. 


JOHN MCGILLEN & CO., 
GENERAL AGENTS FOR ILLINO! 
BORLAND BLDG., 181 LA SALLE ST., CHICAGO, HLL. 
TELEPHONE CENTRAL 4287. 
THE FLETCHER Co., THE ELDRED AGENCY, 


N. W. Manacens. GENERAL AGENTS, 
Bank oF COMMERCE BiDG., 10 MrTcHett Bioa 


MINNEAPOLIS, MINN. Mitwaukee, Wis, 








Massachusetts Bonding ana Insurance Company 
ce >, HOME OFFICE, BOSTON, MASS. 





— T. J. FALVEY, Presipent J.T. BURNETT, Sec’y-Traeas. 
Capital, $500,000.00 Surplus, $250,000.00 


SURETY BONDS AND 
BURGLARY INSURANCE 














Moore, Case, Lyman & Herrick 
MANAGERS FOR ILLINOIS 


159 La Salle Street Chicago, Ill. 

















Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 
surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1907, $65,000.00 SURPLUS AS TO POLICYHOLDERS, $124,642.63 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 





Agents 
Wanted 
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HAWKEYE 


INSURANCE COMPANY 





MEYERCORD 
SIGNS 


Insure 
Constant Attention 








DES MOINES IOWA 





A Meyercord-Panel Sign Reproduced in Miniature. 
(Actual Size 20 x 27 Inches.) 


Reproduced in Miniature. (Actual Size 15x21 Inches.) 


Displayed in your agents’ offices they are constant reminders of the 
importance and high character of your company. In artistic value 
-they excel so far as to compliment anyone to whom they are sent 
thus assuring these panel signs a place of prominence in all offices. 


MEYERCORD WOOD PANEL SIGNS 


Consist of a high grade veneer panel onto which we reproduce any style of 
design, such as special lettering, crests, monograms, seals, etc. by our Decalcomania 
process. These signs retain their beauty for years and have all the appear- 
ance of hand painted work. Made with a “piano finish” in various 
styles, such as Flemish Oak, Baronial and Mission Oak, Mahogany, etc. 


The wisest advertising investment. Glass Signs Break! 
Meyercord Panel Signs don't. No packing---no worry. 
Just address to your agent and ship. They arrive safe. 


MEYERCORD PANEL SIGN CALENDARS 


are something new. 


These panel calendars are made with a perpetual advertising 
back of the finest kind of veneer onto which a daily calendar 
is attached by means of thumb screws. Every day the 
calendar attracts the attention of hundreds to your sign. 


We are now booking orders for 1909 and 1910 Calendars. 
Write for Prices on these Media. Samples and Original SKETCHES FREE. 


The Meyercord Company, inc. 


A Meyercord Panel. Calendar Size. Suite 1107-1112 Chamber of Commerce, CHICAGO 
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